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Dry Feed Mixer 


Here is the greatest value your money 
can buy in a dry feed mixer. Planetary 
gear drive saves power costs and an 
exclusive spiral flight supplements the 
work of ribbon agitators, to give the best 
mixing job you could ever want. 


Write for complete details on this per- 
fect mixer. 


EQUIPMENT...SATISFIES 


Unit 
Molasses Feed Mixer 


This Strong-Scott Molasses Feed Mixer 
has a patented molasses injection control 
not to be found in any other mixer. The 
molasses feed is correspondingly better 
and so are the prices you get for it. 


Write for details on this roller bearing 
equipped and all-steel frame unit. 


Come to us for 
SPOUTING- 


all kinds, standard or special 


ELEVATOR HEADS & BOOTS | 


Screw Conveyers 


BELTING-_ | 
all kinds 


and Feed Plant 
‘The Strong -Scott Mig Co. 
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Everything for Every Mill, Elevator 


Pneumatic 
Attrition Mill 


Feed is elevated by means 
of grinding motors without 
reduction in grinding capac- 
ity. Feed is cool, when 
_ sacked. Helps to avoid fires 
and explosions. Can be installed in a location 
more convenient to the operator. 


Write for complete details on this unit that lowers 
costs and saves on insurance. 


Representatives 
R. R. STRONG, OSHKOSH, WIS. 
Box 543, Telephone Hotel Raulf 


J. H. HARDERS, WINONA, MINN. 
411 E. Howard St., Telephone 2549 
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Time marches on... 
nutritional science advances 


e-- gives you more protein (36%) ...more Vitamin B: 
--- and comes to you in its light, natural oanen. 
It’s Toasted— Not Roasted 


this at uo extra cot! 


Write...wire. phone for a quotation 


21, | Minnesenil Sterling 4893 
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LESS 


New savings in manufacture 
now passed on to feed manufacturers 


Today, you can iodize your feeds, salt blocks and 
mineral concentrates more economically than ever— 
and add the other essential trace minerals at the same 
time. That’s because... 


Tra-min comes to you at a new, low price! 


Asa result of the ever-increasing demand for Tra-min, 
Whitmoyer is now producing this trace mineral con- 
centrate in larger quantities in their new plant. New, 
efficient, labor-saving equipment now enables Whit- 
moyer to offer Tra-min at less cost. 


Feed men who have used Tra-min know that the 
iodine content is “protein-bound” — 100% stable. 
They know that iodine losses are stopped and cus- 
tomers get full iodine value. 


“Protein-bound” iodine in Tra-min is more readily 
available to the animal or fowl. Tests showed that 
hens fed mash containing “protein-bound” iodine as- 
similated about 10 times more iodine than hens fed 
ordinary inorganic iodine (potassium iodide). 


Besides iodine, Tra-min also furnishes the other essen- 
tial trace minerals: manganese, copper, cobalt, iron 
and zinc—all balanced, and in the proper amounts as 
determined by the National Research Council and 
other nutritional authorities. 


eo ve eee You save money when you iodize with Tra-min. It 


new provides costs less today than ever before, and gives you a bet- 
joor space and is complete with modern, labor-saving ° ° ee 
equipment. Here ‘‘protein-bound” iodine is produced under ter feed! Investigate today, and write for our “Facts 
the Whitmoyer patented process and the trace minerals in on Tra-min.”’ Address Dept. FB-12 

TRA-MIN are carefully blended, screened and automatically : J 

packed in valve-type, multi-wall bags—ready for shipment 

to feed manufacturers in every area. 


HAVANA,CUBA TEXAS” CANADA 
El Ave Hannsz Supply Go. Whitmoyer Laboratories, Ltd. 
San Rafael 456 Lubbock, Texas Yarmouth, Nova Scotia 


NEW ENGLAND, LONG ISLAND and NEW JERSEY 
Grandone, Inc., Needham, Mass. 
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SELL 


HERE’S PROOF: 


47% SALES INCREASE 

“Taking full advantage of Wayne Display Promo- 
tion, we soon found it pays to advertise and show 
people Wayne results. Our Wayne sales for the first 
6 months of 1949 increased 47% over the same 
1948 period.” 

Otto F. & Swannee R. Reenstjerna, Consumer's Feed Store 
Lexington, S. C. 


DOUBLES SALES 
“The payoff on our Wayne Campaign came when 
we finished the season with double our 1948 sales on 
Wayne Chick, Pig and Calf Starter. Our Wayne 
Turkey Starter sales were 50% over!” 
Brooks & Collier, Inc., Huntsville, Ala. 


INCREASED TONNAGE 

“We are in a highly competitive location, but we 
find that by cooperating fully on the Wayne Mer- 
chandising Program we're able to get a big share of 
the feed business in our community. We are greatly 
pleased with the Wayne Starting Feeds program, 
which went over last. year’s tonnage by a nice 
margin. Increased tonnage is conclusive proof the 
Wayne Way pays off with more business!” 

Hoosier Grain & Supply Co., Bluffton, Ind. 


50 NEW CUSTOMERS 
“We picked up 50 mew customers with the Wayne 
Calf Starter Demonstration, one of the most success- 
ful promotions we've ever tried. Many farmers who 
followed closely our feed cost and gain figures 
stopped giving away or selling their 3 and 4 day old 
calves and began raising them on Wayne. We're con- 
vinced that Wayne Live Displays really sell feed!" 
Sunshine Feed Store, Washington Court House, Ohio 


ALLIED MILLS INC: 


Allied Mills, Inc., 
’ Fort Wayne 1, Indiana 


Name. 
Addr 
Tov 


THE WAYNE WAY OF LIVE DISPLAY 


ERY DAY! 


FEED EV 


The Wayne Live Display Program goes on the 
year ’round .. . throughout the starting, growing 
and production periods. 


BOOST YOUR FEED SALES 
..-the Proved WAYNE WAY! 


Wayne Dealers everywhere will tell you that 
Wayne feed-selling know-how is one of the 
strongest aids they have in winning customers 
and building tonnage. Along with the depend- 
able quality and performance of Wayne 
Feeds, it offers alert dealers vitally important 
advantages in today’s competitive market. A 
dealership in your community may be avail- 
able. It will pay you to get the details now 
on the powerful Wayne Live Display Pro- 
gram for 1950. 


SEND COUPON TODAY 


Without cost or obligation, send me information 
on the Wayne Live Display Program for 1950. 


Ay 
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Mr. Ga 
SOUND 
BUILDING 
‘PAYS! 


US 


Feed manufacturers know that good feeds build sales, satisfied customers and increased 
production records. But, it’s what you build into your feeds that counts. Scientific 
knowledge and proper formulas are important . . but it also takes good ingredients and 
adequate vitamin and mineral fortification to turn out rations that are nutritionally 
complete. When choosing a Vitamin A and D supplement, don’t take chances. That’s 
why many feed manufacturers select . . 


White's 
CLO-TRATE COD LIVER OIL 


With Added Vitamin A and D Concentrates 


Like all White Laboratories’ products, you can depend upon CLO- 
TRATE. Its potency is guaranteed ..its quality assured. Fairly priced 
and available in popular potencies to meet your formula requirements. 


2 For poultry rations requiring Distributors in Southern, Midwestern and ™ 
only Vitamin D, we suggest: Southwestern States for 
’ 
CLO-TRATE . FLEISCHMANN S IRRADIATED 
ee ” 
DRY D DRY YEAST (FIDY) 
activated animal sterol in dry, free-flowing 
edible powder. Containing not less than Vitamin D, for the effective, economical 
900,000 A.O.A.C. units Vitamin D,; per pound fortification of four-footed livestock feeds 
a (2,000 units per gram). Available in several potencies. Dy, 


If it’s from White, it’s right! 


THE FEED BAG — December, 1949 


onvince 
: 


How Purina dealership, aided by sales partner, changed 
warehouse into modern, money-making store... 


Let your eyes wander around the above picture of the 
modern, Checkerdale store operated by W. L. Thompson 
Company of Troy, Alabama. Try to find any resemblance 
to the old cotton warehouse shown in the smaller photo- 
graph. Both views are of the same building! 

This transformation was brought about by the team- 
work of the three Thompson brothers (Bill, M. B. and 
J. A.) and Harold Higginbotham, their Purina sales 
partner. Working together, they carried out one of the 
tested Purina plans for salesrooms that se//. Did it pay? 
Well...in six months, the new salesroom doubled 
previous sales volume. 

Scientifically designed salesrooms are only one type of 
assistance you get when you hold a Purina Franchise. 
Your Purina sales partner brings you business ex 
rience gained through more than 55 years of leadership 
in the feed industry. It is this “know-how” that enables 
Purina Dealers to sell more feed than any other organiza- 
tion in the world. 

When you hold a Purina Franchise, your sales partner 
will be on hand to help you make the most of every 
profit opportunity. He will help you with your local 
advertising... with your newspaper, radio, direct mail, 
roadside signs or motion pictures. Your sales partner 
will also assist you in finding and training the right 
kind of employees. He will aid you in making sales to 
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key to a prosperou 


key customers...in business-building promotions... 
in setting up money-management methods and inven- 
tory controls that stop profit leaks. 

With such valuable assistance, it’s no wonder that 
Purina Dealers enjoy znusual sales success and x 


profits. 


Protected Purina Franchise one of few still open 
to men with moderate capital ! 


There are a few opportunities today for a man to make a 
moderate investment and own a highly profitable busi- 
ness. The protected Purina Franchise offers such oppor- 
tunity in a few territories in various parts of the United 
States and Canada. 


The protected Purina Franchise costs you nothing even 


‘though it brings you the help of a hard-working sales 


partner with tools and experience that you cannot buy 
at any price. 

If you think you can qualify for the unusual opportu- 
nity offered by a protected Purina Franchise, write and 
learn if your territory still is open. Get full details on 
why the Purina Franchise is one of today’s best opportu- 
nities. Don’t let this chance to own your own profitable 
business slip away. Write today! 


RALSTON PURINA COMPANY 
1601 Checkerboard Sq., Dept. C, St. Louis 2, Mo. 


FISH SOLUBLES 


SEA-MAID is an economical and convenient pre-mix of 40 per cent highest-quality Paproco west coast 
condensed fish solubles and 60 per cent top-quality alfalfa leaf meal and dehydrated alfalfa meal, blended 
by a special process which eliminates the need of further drying. Feeders have discovered that the fish 
solubles in SEA-MAID are the rich natural source of Vitamin B-12 (APF), amino acids and trace min- 
erals. Combined with alfalfa, it is the ideal combination for a potent diet supplement. SEA-MAID is easily 
incorporated in any formula by large or small mixers. Packed in 100-pound bags, it stores indefinitely, 
requires no special equipment, mixes uniformly without waste, and leaves no sticky mixers. 


for an assured year ’round supply ina 
convenient, easy-to-use form SPECIFY... 


JAMES H. SELEY & CO. 
_ 704 S. SPRING ST., LOS ANGELES 14, CALIF 
TELEPHONE MUTUAL 1371 


rite for complete descriptive ibbohtes a AP F 


60-40 MIX 
A RICH NATURAL SOURCE 
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| The inside story of 
_ California Pellet Mills’ 
high production capacity 


This cutaway section 
of a California Pellet _ 
Mill Die shows the 


“California “Direct- angle at which holes 


Shaws are drilled for highest 
as mounted on the pellet capacity. 
new California “Cen- “Direct-Thrust” Dies _ 


tury” Pellet Mill. are fully paten 


that 


‘CONVENTIONAL RADIAL-DRILLED DIE 
Pencil Test shows how roller thrust is di- 
rected across the holes. Pencil is broken 


by cross-thrust of roller. 


CALIFORNIA “DIRECT-THRUST” DIE 
Here the pencil, in direct line with roller 


thrust, slides easily through angle-drilled 
die on contact with roller. 


Pellet dies may look alike, but when you take a look inside a California 
“Direct-Thrust” Die, you'll see the reason for highest capacity at lowest cost. 
An exclusive California feature, ““Direct-Thrust” Dies are designed for direct 
pressure flow through direct roller thrust. Results: more material rolled through 
the die faster; less horsepower required; shunting in roller chamber cut to a 
minimum; dies resist wear, last longer. High production at low cost—with 
no sacrifice in pellet quality! Write now for complete information, or call 
your nearest CPM representative. 


Today than all other makes combined! 
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FRANKE GRAIN CO. 


ESTABLISHED 1892 


Jobbers of ... 
Feed Barley 
Melting Barley 
Wheat Bran 
Wheat Middlings 
Rye Middlings 
Malt Sprouts 
Brewers Grains 
Linseed Meal 
Soybean Meal 
Oatfeed 


GRAIN EXCHANGE 


MILWAUKEE 


For 15 Years 
Shellbuilder advertising in national 
publications has helped promote sales and 


Laboratory Protection For 


YOUR FORMULA NEEDS 


Rigid laboratory control over all FRUEN 
grain products assures you of uniformity 
and consistently high quality in your for- 
mula feeds .. . feeds that look better 
and sell better. 


FRUEN offers all laboratory-controlled products in 
straight or mixed cars at straight car prices. Order 
NOW—from the "Millers to the Feed Trade"... 


FRUEN MILLING CO. 


MINNEAPOLIS 5, MINNESOTA 


|_ profits for dealers. 


9gs... 


— 


___TRIPLE SCREENED 


Shellbuilder 


CRUSHED 


When you feed 
SHELLBUILDER 
The high quality 

Reef Oyster Shell that’s 


@ PURE e@ CLEAN @ UNIFORM 


60 LOS. NET 


3 Sizes 3 Bag Sizes 
HEN 80 LB. Co. 
CHICK 25 LB. 


725 Cotton Exchange Bldg. Houston, Texas 


Ath Us 


A penny post card or a phone 
call to us will save you money when 
in the market for: 


MOLASSES OAT FEED 
MOLASSES ALFALFA CHOPS 
BLACK STRAP MOLASSES 
CHOICE WHEAT FEEDS 
WASCO CORN FEED 


BREWERS’ GRAIN 
MALT SPROUTS 
CORN DISTILLERS' GRAINS 
BUTTERMILK POWDER 


La Budde Feed & Grain Co. 


AT MILWAUKEE 
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@ How about money-making machinery—right in your 
own plant where you yourself can watch it, where 
your own initiative, judgment and effort can multi- 
ply its earnings? 


Take a Pneu-Vac 
for example. Re- 
place your conven- 
tional Hammer- 
mill fan and col- 
lector with one, 
and if your experi- 
ence runs true to 
form you'll get an 
annual return of 
$3,000.00 on the in- 
vestment. 


You can’t do better 
than that, can you? 


And, that isn’t all—improved employee 
and community relations will likely re- 
sult; plus factors which always make 


the investment worthwhile. Write for 
Pneu-Vac Bulletin 18-B today! 
SPROUT-WALDRON & CO., INC. Unser 


22 Waldron St. 
MUNCY, PA. 


“THE FINEST IN MILLING EQUIPMENT SINCE 1866” 
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If you sell feed, you simply 


can’t afford not to sell Arcady 


Sweet Mixing Feed. It means 


Jess waste and labor for your SWEET MIXING FEED 


tes Easy-to-mix with home-grown grains without 
extra help, equipment or expense. 


A blended molasses feed. Never hardens 


you. It’s the only free flowing —No grinding 


45% molasses feed. The only 


guaranteed 45% molasses A CA FA S 


feed. Get complete details. It MtIbLLIN G 


223 West Jackson Boulevard : 
Arcady Farms Milling Company 


will pay you to mail the cou- Chicago 6, Illinois 223 West Jackson Boulevard, Chicago 6, Illinois 


I want to know more about Arcady Sweet Mixing 
Feed and how it will speed up my sales. Please send 
pon today ... now! me details. 


A Feed and Feeding Pro- 
gram for Every Farm Need 


eee 
& fo molasses 
; COMPA N Y 
| 
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Research Protects Our Industry 


Universities and Feed Companies Have Same Goal 


© THE mixed feed business has come 
a long way in the last two decades and, 
in my opinion, there are many reasons 
for its phenomenal growth, but one 
reason which stands out is the fact 
that the industry has moved continu- 
cusly in the direction of service to 
its customers. I believe also that our 
industry is conspicuous for the fact 
that it has not made the mistake of 
engaging in that dangerous habit of 
turning to the federal government for 
protection against economic problems. 
The feed industry has not encouraged 
people to seek safety and security 
through government aid. On the con- 
trary, it has put great effort into the 
improvement of its products and its 
services. The feed industry has risen 
to its present position through a con- 
tinuous sorting of its methods, its pro- 
ducts and its policies, and it is my firm 
belief that no phase of the business 
has come in for a more intelligent and 
more complete sorting than our ideas 
of nutrition. In this connection may I 
say that it is crystal clear to me that 
university research work has had much 
to do with the growth and expansion 
of our industry. 

Many of the economies now avail- 
able to feeders through the use of 
mixed feeds can be traced to original 
research work done by the universi- 
ties. For years the agricultural colleges 
have worked on the complex problems 
of proteins, carbohydrates, fats, fibre, 
minerals, vitamins and other factors of 
nutrition. Much of what we know 
about carotene, vitamins A, B, C, D, 
E, F, riboflavin, and now the new vita- 


*An address delivered Nov. 3, 1949 at the annual 
Cornell Nutrition Conference held at Buffalo, 
N.Y. 


THE FEED BAG — December, 1949 


By FRED W. THOMAS* 


Chairman of the Board 
American Feed Manufacturers Ass'n. 


min B,s, stems from the basic or origi- 
nal findings of a large number of men 
in the universities—men who have de- 
voted themselves unselfishly to the de- 
velopment of new knowledge. For 
many years, much of our experience 
was limited to the formulation of feeds 
through the use of farm grains and the 
byproducts resulting from the process- 
ing of farm grains. The simple for- 
mulas, involving such things as mill 
feeds, corn gluten feed, dried beet 
pulp, distillers grains, brewers grains, 
processed oat products, ground corn, 
barley and other grains, brought many 
improvements in livestock production, 
but it was when the feed industry took 
the findings of the college experiment 
stations and developed continuous and 
economical sources of new and critical 
materials that the great value of feed 
research began to unfold to the bene- 
fit of the greatest number of farmers 
and feeders throughout this country. 

Today, with the universities and in- 
dustry working closely as a team in 
their efforts to solve the feeding prob- 
lems of the country, it is difficult to 
understand why either the universi- 
ties or the feed companies should ever 
have been under any misapprehension 
concerning the work of the other. The 
universities have a definite responsi- 
bility in the development of new 
knowledge in animal and poultry nu- 
trition. You may call this pure research, 
original, or basic research—and I ac- 
cept that in many instances the univer- 
sities have wisely extended their in- 
fluence into practical or applied re- 


search—but the fact remains that it 
has been the job of the feed manufac- 
turers to put into practical use much 
of the findings of the university re- 
searchers. Today it is more and more 
the responsibility of industry to take 
the information gained through college 
experimental work and adapt it to con- 
ditions of processing and distribution 
Moreover, it is my opinion that the 
manufacturer has a better opportunity 
than most college specialists to work 
out sound feeding programs for new 
products. The feed industry is able to 
see through the eyes of thousands of 
field representatives, results on tens of 
thousands of farms. And we cannot 
emphasize too strongly the fact that 
it is important for us to understand 
what a new product or a new combi- 
nation of old products will do in the 
hands of the dairyman, the poultry- 
man and the livestock producer under 
a wide assortment of conditions. 
What happens under actual feeding 
conditions, under uncontrolled circum- 
stances, determines whether or not re- 
sults can be considered conclusive. It 
is the responsibility of the industry to 
improve the quality and increase the 
supply of raw materials now in use, 
and it definitely is the job of industry 
to develop economical sources of new 
raw materials. All of this requires re- 
search, and no one should be confused 
about the need for continuous work in 
nutrition by the manufacturers. I do 
not believe there is a great deal of 
duplication of effort between the col- 
leges and the industry. It is true, some 
men in industry have been responsible 
for important work which is of a pure 
or original nature, but by and large, 


(Continued on page 71) 
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TAMINS 


viTAND 
Vitamin A & D Feeding Oils for 
poultry and animal feeds 


VITAND-STRAIGHT D 
FEEDING OILS 
for poultry and turkey feeds 


VITAND EMULSIONS 
Vitamin Oil Emulsions for poultry 
and animal feeds 


VITANDRY 
Vitamin D3 in powder form for 
poultry and animal feeds 


VITANDRyY D, 
Irradiated Yeast Sterols in pow- 
der form for four footed animals 


VITANDRY A 


Vitamin A in powder form for 
poultry and animal feeds 


Also CO-RA-ZONE 
Nitrofurazone compound stops 
losses from coccidiosis and 
pullorum 


Not just a handful of feed, but the difference between stock 
that is strong and healthy or weak and undernourished. Vita- 
mins make the difference! That’s why it’s important that 
vitamins in your feeds are consistently uniform, highly stable, 
and superior in quality. 


You'll find these characteristics in DREW VITAmiINs. And 
you'll find the wide diversification of DREw VITAMINS—avail- 
able in high and low potency concentrates—in dry carriers, 
feeding oils, water miscible solutions or emulsions—particu- 
larly helpful in reducing costs. 


We’ve been supplying superior vitamins to some of the largest 
feed manufacturers in America for many years. Our facilities 
—for research, production, quality control, distribution and 
field service—are modern, efficient, complete! Warehouse stocks 
are located near you, and your Drew representative is trained 
to help you reduce costs with better vitamins. 


For further information, write 
Geed Division 
E. F. DREW & Co., INC. 


BOONTON, NEW JERSEY 


New York Office 15 East 26th St.e Chicago e Boston e Philadelphia e Greenville, 
S. C. e Montreal, Canada e Rio de Janeiro, Brazil e Buenos Aires, Argentina 
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Dousman Dealer Doubles Dollars 


Houtz Tries His Own Advice and Finds it Works 


@ DOES experience as a feed sales- 
man for large feed manufacturers, plus 
dealer training experience, count for 
anything when the salesman enters the 
retail feed business on his own? 

Take the case of Roy C. Houtz, feed 
dealer at Dousman, Wis., population 
398, and the answer is an emphatic 
“yes.” 

Mr. Houtz, an energetic fellow who 
has been connected with the feed busi- 
ness since 1925 as salesman and dealer 
training representative for four large 
national feed manufacturers, developed 
a desire several years ago to have a 
feed store and mill of his own. And 
very willing to assist him in the enter- 
prise was his capable wife and their 
two strapping sons, Bill and Dick. 

Looking around for a suitable loca- 
tion, Mr. Houtz and his family pur- 
chased a going feed and coal business 
at Dousman. Although this company 
had been in business many years and 
had achieved a fine volume of business, 
Mr. Houtz and his sons were able to 
improve the mill, store and service and 
also get additional business. 

In fact, the Houtz family has done 
so well at Dousman that today, 14 
months after purchase, the feed and 
coal volume has been more than dou- 
bled. All members of the Houtz family 
are wearing smiles as a result of this 
accomplishment, but they also have 
their eyes set on still bigger goals. 
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Mr. Houtz has made his two sons 
equal partners with him in this feed 
enterprise, for he believes this is the 
way a good father and sons arrange- 
ment should be. In the Houtz case, it 
has made all members of the partner- 
ship equally interested in seeing that 
the firm prospers. 

Mr. Houtz admits that when he first 
bought the feed business he and his 
sons faced many obstacles. A new 
broom sweeps clean, he states, but 
many farmers also thought the new 
owners might be too anxious to sell 
them too much, seeing that salesman- 
ship was the family’s commercial back- 
ground. 

But Mr. Houtz and his family soon 
dispelled any such fears on the part of 
farmers. They began making feed pro- 
gram arrangements to convince farm- 
ers they knew what they were doing 
and gains in milk and egg production 
showed farmers that it paid to follow 
the Houtz’s family feeding advice. 

The Houtz firm does a large feed 
mixing business. The mill has three 
mixers, a 1 ton, 114 ton and a 2 ton 
mixer. About 71% tons per hour can be 
mixed. Mr. Houtz is using a much 
coarser mix for dairy feed than most 
farmers in this area had been using. 
As a result his dairy feed clients are 
getting a larger milk yield. 

My. Houtz showed these customers 
that a coarser mix was more palatable 


FLANKED by their husky hard- 
working sons, Bill, above left, 
and Dick, far right, are Mrs. 
and Mr. Roy C. Houtz, opera- 
tors of the Archer Feed Store 
in Dousman, Wis. A front view 
of the store is shown left below. 


and more easily digested by the cows. 
Careful records showed that many 
dairy herds gained a can of milk a day 
or more as a result of following Houtz’ 
grinding recommendations and _ his 
dairy ration program. One farmer after 
the other is being converted to the 
Houtz way of feeding, because their 
farmer friends all report milk and egg 
gains, with more production per dol- 
iar spent for feed. 

The Houtz mill is using only two 
screens for grinding at the moment, 
one semi fine for poultry feeds and a 
coarser one for dairy feeds. Formerly 
eight different sized screens were used 
at the mill. By using fewer screens, 
more suited to the needs of customers, 
the mill is able to produce better mixed 
feeds and its grinding capacity per 
hour is increased. 

Mr. Houtz also works with farmers 
to incorporate their home grown grains 
into a balanced feed program. He tries 
to work out a year around program 
with individual farmers, and he changes 
his dairy ration protein content to con- 
form to what the farmer has to feed 
from his own crops as the months go 
on. He believes that a 14 per cent 
dairy ration is what a cow thrives best 


(Continued on page 101) 
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TAKE-HOME PAY The eyes of the working world, which includes most all 
ISN'T ALL WE EARN of us, are focused on take-home pay. The rate of pay per 


hour, gross wage per week or monthly salary no longer 
means anything. Withholding taxes and social security assessments are simply classi- 
fied as “deductions” and the worker no longer assumes any conscious responsibility 
toward meeting the constantly rising cost of government. 


We do not believe this was the intent of congress. It merely shifted the cost of 
collecting taxes from government to industry. In so doing, however, it destroyed 
individual responsibility to government and thereby made possible the vast spending 
sprees of the new deal and the fair deal, of FDR and Truman. 


Historically, March 15 was established as the date for payment of all taxes due 
the government on income received during the previous year. Imagine if you can, 
then, what would happen if all workers had actually received their gross wage or 
salary for 1949 and were now forced to scrimp, save, scrape and borrow to pay their 
taxes by March 15, 1950. The hue and cry would quickly bring an end to reckless 
government spending, the new deal and the fair deal notwithstanding. 


Industry did not want the job of collecting income and social security taxes for 
the government. To do so has required the employment of thousands of additional 
bookkeeping and clerical workers with no saving anywhere as the United States 
treasury department also now has many more employes. Emphasis on take-home pay 
rather than gross income has accelerated the demand for higher and higher wages 
and salaries. All this has boosted the cost of doing business and increased the price 
of all the things we buy. 


This effect is bad enough but not nearly as serious as the resulting lack of respon- 
sibility to and for the government. Taxes which do not pinch the individual pocket- 
book fail to impress the average worker. He sees no connection between his income 
—of which he considers only his take-home pay—and the rapidly rising cost of reck- 
less and wasteful government spending. 


The really great men of our country have and are warning us that deficit spending 
is rapidly leading our nation to bankruptcy. Deficit spending will continue, however, 
until the majority of our citizens realize the personal stake they have in the rising 
cost of government and the staggering national debt. 


As now collected, income taxes are hidden taxes. They were never intended to be 
and government reform will not come until they are uncovered. If we are employers, 
let’s explain their tax interest and its relation to government spending and debt when 
we supply the withholding tax reports to our employes. If we are employes, let’s 
examine our withholding tax report carefully and note what taxes we are paying as 
related to our actual earned income. 


Take-home pay is important to all of us but how long can it be sufficient to meet 
our needs if the government continues to take a larger and larger percentage of our 
earned income for unncessary and wasteful expenditures at home and abroad. 
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When Nature 


Plays Tricks 


the Storing Vitamins 


You have often heard farmers say to a feed 
dealer, ‘“There’s nothing like good hay for vita- 
mins and minerals.”’ 


To which an experienced nutritionist could reply, 
“That’s right, but how dependable is nature— 
how often does she play tricks in the storing of 
these essential nutrients?” 


Take vitamins for example. Which of the two 
samples displayed above would you consider 
high in vitamin D? If you are like 83.3% of those 
who guessed at the recent National Feed Indus- 
try Show, you would say Sample One. 


As a matter of fact, Sample Two, cured under far 
less favorable conditions, proved, when assayed, 
nearly five times more potent in vitamin D than 
Sample One. 


This is not an unusual example. A recent survey 
made by Standard Brands, in collaboration with 


Standard Brands Incorporated, Agricultural Dept., 595 Madison Ave., New York 22, N. Y. 


ten agricultural colleges and experiment stations 
over the country, indicates wide variation in the 
vitamin D content of hay. 


There is one way to be sure your feeds for four- 
footed animals contain adequate vitamin D. Add 
Fleischmann’s Irradiated Dry Yeast. This rich 
source of vitamin D is inexpensive, easy to mix, 


‘and assures adequate vitamin D intake—so 


essential to healthy livestock. 


If your feeds contain FIDY, this is further evi- 
dence that you are rendering your customers a 
real nutritional service. If your feeds do not con- 
tain FIDY, write us for further facts. Address 
Dept. FB-12. 
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@ “WHEN you start in a business, the 
first problem is to sell yourself to your 
customers.” 


That’s the opinion of Chester R. 
Goodwin, co-owner with Roger E. 
Moulton, of the Moulton & Goodwin 
feed and grain store at Portsmouth, 
N. H. Mr. Goodwin should be an 
authority. Since the firm first opened 
its doors nine months ago at a loca- 
tion where feed and grain had never 
been sold before, it has grossed 
$116,000. 


“In the feed business, the quickest 
and most effective way of getting busi- 
ness is by calling on the farmers,” 
stated Mr. Goodwin. “If you sit back 
and wait for them to come to you, it 
may take a long time to get started. 


“Besides,” he added, “if you see a 
farmer right on his farm, you have a 
better chance to become acquainted 
with his problems and discuss them 
with him.” 

Mr. Goodwin and Mr. Moulton both 
call on customers. They rotate daily; 
one calling and the other handling the 
business of the store. 


Salesmanship in the field is only one 
ingredient in the formula for success 
in the feed business, the partners be- 
lieve. They give much credit to their 
wide line of “extras,” equipment and 
materials needed around the farm. 
They also believe that the location of 
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Sell Yourself the Customer 


The Rest Is Easy, Say Moulton & Goodwin 


their firm is a business asset. The Moul- 
ton & Goodwin store is located near 
the heart of the Portsmouth business 
district. 

The two feed men have a varied and 
extensive background in farming as 
well as the feed business. Mr. Good- 
win was brought up on a farm in 
Maine, and so is well acquainted with 
the needs of farmers. Mr. Moulton 
currently runs a poultry farm right 
across the river from Portsmouth, 
where he has as many as 1,200 layers 
and 2,000 pullets. The partners gained 
their knowledge of the merchandising 
and management from their long con- 
nection with various stores of a large 
chain outfit throughout Maine and 
Vermont. 

“In our dealings with farmers,” Mr. 
Goodwin pointed out, “we never use 
high pressure salesmanship methods. 
The main purpose of our visits to the 
farmers is to find out what service we 
can render them. 


“We meet them on their farms, 
where they are at ease, and talk to 
them in their language. It gives us a 


SALESMANSHIP in the field 
is only one of the ingredients 
in the merchandising program 
at the Moulton & Goodwin 
store pictured below. An in- 
terior view of the busy feed 
store is shown, right, with Ches- 
ter R. Goodwin, co-owner, be- 
hind the counter. 


fine opportunity to win their con- 
fidence, and good will. We have found 
these daily calls to be our best form 
of advertising.” 

In addition to offering their per- 
sonal counsel to local farmers, Mr. 
Moulton and Mr. Goodwin have made 
available to them the services of a 
Wirthmore poultry expert, whose 
headquarters are right in Portsmouth. 
In the spring the poultry service man 
vaccinates and inoculates poultry for 
their customers. In the area which the 
Moulton & Goodwin store serves, 
roughly a radius of 12 miles, poultry 
raising represents 60 per cent of the 
farmers’ occupation. 

Though the sale of feed items makes 
up 70 per cent of their total volume, 
they also do an active business in seed, 
fertilizers, remedies, small farm imple- 
ments, and roofing materials. The lat- 
ter business was tried out in a small 
way, caught on nicely, and has worked 
up to 5 per cent of their volume. 

“T feel it is important to carry every- 
thing the farmer needs,” declared Mr. 
Goodwin. “And if you don’t have what 
he wants, you should manage to get it 
for him. By taking care of all the farm- 
er’s needs you keep him coming into 
your store, rather than shopping around 
at other places which can fill his orders. 

“Then too, if you carry a large 


(Continued on page 99) 
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1950 mixing and 


COUPON 
NOW 


SEND 


much time 


THE BORDEN COMPANY 
Special Products Division, Dept. FB.129 
350 Madison Avenue, New York City 17, N. Y. 


Yes, I would like to have more detailed information 
on how various Borden Supplements are registered 
with feed control officials. 


NAME 


ADDRESS. 


City. ZONE STATE 


* Registration time is nearly 
here. Use the coupon to get 
information you may need 
to register your feeds. 


The Borden 
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left plan your 
sales program 


+ Let Borden help you build soundly for the more competitive days ahead! 


What will it take to hold your gains of past 
years and win new feeders to your 1950 pro- 
gram? Three things for sure: 


1. A line of feeds that will demonstrate their 


value by producing top results and profits to 
the feeder. 


2. A mixing program that will enable you to 
produce these high quality feeds as econom- 
ically as possible. 


3. An aggressive merchandising and sales 
program that will carry your selling facts 
right to the feeder. 


How Borden Can Help 


Borden nutritionists and Borden vitamin sup- 
plements are ready to help you. 


Nutritionists to assist with your formula prob- 
lems—to help you utilize developments of 
Borden research in your own nutritional 
program. 

And Borden Supplements to help you build 
more performance into your feeds. Give them 
day-to-day and bag-to-bag uniformity. 

These products reduce your dependance 
on expensive animal protein. Keep your feeds 
in the top quality bracket at costs that are 
favorable for sound merchandising. 


It’s time now to think of registration for 
1950. Consider the following 6 reasons why 
and how Borden supplements can help you 
in your ’50 program. 

Then mail the coupon for more details and 
information you'll need for registering. 


@ Extra Methylating Capacity 


—All poultry and animals require a con- 
stant liberal supply of labile methyl 
groups for growth and health. Methio- 
nine, choline and betaine are the body’s 
principal sources for these methyl groups. 
By supplying extra methylating capacity, 
Borden betaine-fortified supplements 
spare more of the natural methionine 
and choline in your feeds for their irre- 
placeable functions—makes them go 
farther. Recent research also indicates 
that availability of labile methyl groups 
may be closely related to APF require- 
ments. 


@ Complete “Animal Protein 
Factor” Fortification 


—Borden supplies this entire essential 
vitamin group from rich natural sources 
—all that your feeds require for high, 
efficient performance. Borden continu- 
ously proves the “APF” potency of its 
supplements in its own chick and poult 
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hatching and growing and swine raising 
programs at the Borden Laboratory and 
farm at Elgin, Illinois. 


© Complete B-G Complex 
Fortification 


—Again, rich, natural sources are the 
principal source of the entire B-G com- 
plex of vitamins in Borden supplements. 
These natural sources, such as milk and 
fish, assure an adequate supply of all 
B-G vitamins, including the essential 
unknown factors. 


4] Replaces Costly Animal 
Protein 


—The principal values of the best sources 
of animal protein are the amounts of 
“animal protein factor,” choline and 
methionine they supply. They also con- 
tribute valuable B-G vitamins. When a 
Borden betaine-fortified supplement is 
used the needs for these nutrients are 
met with a minimum of expensive animal 
protein. This saves you time, money, and 


Special Products Division 


worries due to cost, availability and qual- 
ity of better-grade animal protein. Be- 
cause you don’t need it. 


5] Other Nutrients 


—The basic ingredients used in building 
Borden supplements supply significant 
amounts of essential amino acids to help 
improve the amino acid pattern of your 
feeds. Borden supplements are also avail- 
able with all the Vitamin D fortification 
your feeds require. 


© “Top Results’’ Performance 


—That’s what you want. That’s what you 
must have for customer and sales growth. 
That’s what you get when you use Borden 
supplements as suggested by Borden nu. 
tritionists. Borden can make this state‘ 
ment only because Borden supplements’ 
are standardized for constant, high feed- 
ing value. They’re standardized by con,’ 
tinuous laboratory and biological check- 
ing and testing of both ingredients and 
finished blends. 


350 Madison Avenue, New York 17, N. Y. 


©The Borden Company’ 
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THAT NEW LOO 


Dehydrated alfalfa meal is the ingredient which 


provides eye appeal for your feed. Keep the fresh 


appearance — that new look in your feeds with 
uniform color and quality dehydrated alfalfa meal. 
All of Small’s Dehydrated Alfalfa Meal is blended 


by laboratory control for uniformity. 
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by Congressman LAWRENCE H. SMITH 


‘Racine, Wisconsin 
December 5, 1949 
CONGRESS LOOKS AT 1950 


The important fact to remember as Congress begins its second session is 
that every member of the House must stand for election next year. In the Senate 
one-third face the same test. Emphasis by these members will be on the possibil- 
ity of election or defeat. This means ‘that all bills will be-considéred from 
that angle. It will be said, "that this is politics," but so it is and truth- 
fully, it is also human. Too few men in Congress vote on legislation -as a mat- 
ter of principle. 


President Truman has already announced that he will again submit his -full 
New Deal program. We do not know just what that means but it appears that he will 
ask for new taxes to meet the obligations of his spending spree -- at home and 
abroad. He admits a deficit of 5% billion dollars by the end of next June. Fis- 
cal experts predict it will be closer to 8 billion. His Democratic leaders in 
both houses are opposed to increased taxes in the election year. ~ 


The President's Civil Rights program is still in the hopeee bak sous Sewell 
is expected on it in the House. The Senate may face an organized filibuster on -~ 
that one. Labor legislation seems to be stymied and the administration may — 
choose to make it an issue in the 1950 campaign. A strenuous effort willbe. 
made to debate all phases of the "Welfare State” bills. There has-been‘a:per- . 
ceptible drop in enthusiasm for socialized medicine and the Murray-Dingell - BSE 
may be defeated in committee. The welfare boys will take another fling at the. 
Brannan plan as they want to use it for political bait. Evena trial run OF 3b, 
in 1950 does not seem possible. 


The International Trade Organization bill-and the so-called Point Four pro-.~- 
gram will be pushed out of committee. The administration has the votes to -do.:so,.. 
but it will be a different story to get them reported out of the rules committee. 
The folks at home are viewing these foreign spending programs with considerable 
doubt and we are being advised daily on their views, which are not favorable. 


TAFT BATTLES AWAY IN OHIO 


Labor's threat to retire Bob Taft to private ‘lite has spurred ‘Sins: senator. to 
increased effort. Even before Congress adjourned in October he was covering im- 
portant areas in Ohio. It is still a long time until next November and. the .gen-" 

- eral elections but organized labor is aware that it has taken on a slugger in the 
brilliant Mr. Taft. Their only hope has been Governor Lausche but he has refused 
to engage the senator. Reports out of Ohio are to the effect that Taft has de- 
veloped an effective campaign technique; he is meeting people more easily, stop- 
ping at the crossroads and moving into enemy territory without fear. If he can 
win next year it is a safe bet that he will be the Republican brasifephiat. candi-- 
date in 1952. This country needs more men like Bob Taft. 


ON THE ECONOMIC FRONT 


On the surface conditions are good. Industry looks for a good year ahead 
although in the Mid-West foundries are working on reduced schedules and this 45 
metal industry is a pretty good barometer of prosperity. The pinch of the recent 
steel strikes is being felt and many union men are complaining. The retail mer- 


(Continued on page 93) 
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“Wow! More repeat orders 


for poultry feeds containing 
KRACO 
Dried Cheese Whey!” 


Poultrymen come back 
when they get results! 


This progressive mixer knows how to increase his 
repeat sales! He’s giving his poultry feed customers 
what they want—feeds that get results. Like hun- 
dreds of other wise mixers, he’s found that Kraco 
Dried Cheese Whey does an economical job of pro- 
moting thrifty growth and maximum egg production. 

Kraco provides valuable milk nutrients that help 
poultrymen raise husky, meaty birds fast ... and on 
less feed. When customers get two results like these 
with feeds, they nearly always come back for more! 


*Kraco adds four result-getting 
natural food values to poultry feeds! 


Kraco Dried Cheese Whey is the whey produced 
in the manufacture of Swiss and American Cheeses. 
Added to poultry mashes, it provides these natural 
food elements that help get faster results: 

1. Vitamins: Kraco is a natural source 
of vitamin G (riboflavin), an essential 
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growth vitamin, and other vitamins in the 
B-G complex. 

2. Minerals: Milk calcium and phosphorus to help 
develop strong, deep frames and better egg-producing 
qualities. 

3. Milk protein: Mainly lactalbumin, one of the 
most efficient proteins available for feeding. It helps 
put other feeds to work for fast, thrifty gains—lower ‘ 
feed costs! 

4. Milk sugar: 70% lactose, the milk sugar energy 
food for needed nourishment. Also, lactose helps 
maintain intestinal health in the flock. 


Important in coccidiosis control ! 


Under proper sanitary conditions, a special flushing 
mash containing 25% Kraco aids in the control of 
coccidiosis (because of Kraco’s rich lactose content). 
For complete information about Kraco—an econom- 
ical supplement, write: 


Industrial Products, KRAFT 


500 Peshtigo Court, Chicago 90, Ill. 
New York « Minneapolis « Atlanta 
San Francisco « Garland, Texas 
Branches in all principal cities 
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Dehydrators Hold Convention 


Plan Meeting at Colorado Springs, Jan. 18-20 


JERRY SOTOLA 


@ KEY figures from the feed industry 
together with top research and tech- 
nical men from agricultural colleges, 
government and the alfalfa milling in- 
dustry will appear on the program at 
the eighth annual convention of the 
American Dehydrators association, to 
be held Jan. 18-20 at the Hotel Broad- 
moor, Colorado Springs, Colo. 


Of particular interest to visitors will 
be a production panel discussion which 
will thoroughly discuss pelleting, cool- 
ing, packaging, and dust problems. 
Panel members will be competent au- 
thorities in the dehydrating field. 


A complete report on the research 
program inaugurated this year by the 
ADA will be given by Lloyd Larson, 
secretary-treasurer. Mr. Larson reports 
the members of the association have 
contributed $40,000 already to the 
projected research program. An over- 
whelming majority of the membership, 
he claims, is supporting the three-year 
activity. 

A meeting of the Alfalfa Research 
council is scheduled for the morning 
of Jan. 18. The council chairman is 
Dr. Ralph E. Silker, head of the de- 
partment of chemistry, Kansas State 
college. H. C. Schaefer, manager of 
the nutrition research laboratories of 
the Ralston Purina Co., St. Louis, Mo., 
is secretary. 
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Other members are: Dr. F. W. 
Quackenbush, head of the department 
of agricultural chemistry, Purdue uni- 
versity; Prof. Marvel L. Baker, depart- 
ment of animal husbandry, University 
of Nebraska; Dr. R. M. Bethke, chair- 
man of the animal science department, 
Ohio agricultural experiment station; 
Dr. Damon Catron, department of ani- 
mal husbandry, Iowa State college; 
Dr. J. E. Hunter, director of research, 
Allied Mills, Inc.; and John Kephart, 


LLOYD LARSON 


ERVIN BURKHOLDER 


director of research, National Alfalfa 
Dehydrating & Milling Co. 

Present methods of carotene deter- 
mination will be described by Dr. 
George O. Kohler, Cerophyl Labora- 
tories, Kansas City, Mo.; Dr. Silker, 
and other authorities in the field. 

“Service to Agriculture” will be 
discussed by Walter C. Berger, presi- 
dent of the American Feed Manufac- 
turers association. Ray Bowden, execu- 
tive vice president of the Grain & Feed 
Dealers National association, Wash- 
ington, D. C., will review present gov- 
ernment wage and hour legislation and 
its effect on the industry. 

“What's New in Nutrition” will be 
revealed by Dr. Bethke. Jerry Sotola, 
assistant director of the livestock bu- 
reau of Armour & Co., Chicago, IIl., 
will outline alfalfa sales opportunities. 

Governor Knous of Colorado will 
address the visitors at the annual ban- 
quet on the evening of Jan. 19. Spe- 
cial entertainment has been arranged 
for the convention. One feature will 
be a spectacular ice show at the Broad- 
moor hotel’s famous Ice Palace. 

Present officers of the ADA, be- 
sides Mr. Larson, include: Ervin Burk- 
holder, Cozad, Neb., president; Neill 
Waldo, El Reno, Okla., first vice presi- 
dent; and L. J. Schiller, Oak Harbor, 
Ohio, second vice president. 
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FOLLOW THE LEADERS... 


FOR LABORATORY CONTROL... 


. mew NOPCO True Stable Vitamin A provides estimable results 


IN YOUR PRODUCT... 


WITH THESE NOPCO FORTIFIERS 


—_ 


... for new stability in feed formulas. Leading calf feed manufacturers 


TAKES THE LEAD AMONG LEADING 


testing Quadrex*-fortified with 2,270,000 U.S.P. Units of True Stable 
Vitamin A and 227,000 U.S.P. Units Vitamin D2—check out over 


160. 260. 260. SMO. G6 7 MO. me. 


eight months of consistent Vitamin A Stability in their “problem” 


formulas. They fortify their feeds with Quadrex and sell customers 


the SURE GUARANTEE of 100% effective Vitamin A and D delivery 
at the time of feeding.. They eliminate “A”-wilt problems during shelf 


storage. And they provide the dairyman with a better chance of 


supplying the nutrition necessary for developing sturdy, thrifty milk 


producers. 


= of fortifiers, Colleges and Agricultural Experiment Stations find 


RECORD OF TRUE STABLE 
VITAMIN A in Leading Calf 
Starter Formula. Tests made 
initially, and at end of fourth 
and eighth months. Variance 
in graph is due to allowable 
error in analysis. 


MONTHS after. mixing. Its maintenance of 100% potency—even in 
the presence-of many types of mineral carriers—estabiishes this new 
product of NOPCO research as the sole source of a known Vitamin A 
factor in experimental diets for cattle and other livestock. 


...when your feed’s future depends on guar- 
anteed delivery of al/ nutritional elements, don’t 
risk only a partial supply of important Vitamin 
A. Incorporate stable “A” quality by including 
a NOPCO fortifier to match the finest other 
components in your mixture. We will be glad 
to offer the free facilities of our laboratories to 
demonstrate how you can improve the reliability 
of your animal, mineral or poultry formula by 
including a NOPCO True Stable Vitamin A 
Fortifier. Write today for further information. 


QUADREX* © ; viAD* VADREX * VIADEX * NOPCAY * 
2,270,000 USP Units 2,270,000 USP Units 454,000 USP Units 2,270,000 USP Units 2,270,000 USP Units 
True Stable Vitamin A True Stable Vitamin A True Vitamin A True Stable Vitamin A True Stable Vitamin A 

227,000 USP Units _ 908,000 AOAC Units 181,000 AOAC Units 454,000 AOAC Units per pound 
Vitamin D2 per pound Vitamin D3 per pound Vitamin D3 Vitamin D3 per pound 


181.6 mg Riboflavin 
per pound 


Pioneers for a Quarter-Century in Continuous Development of 


VITAMINS IN OIL—DRY VITAMINS—CALCIUM PANTOTHENATE—RIBOFLAVIN. 


A gricultural Department 


CHEMICAL COMPANY 


HARRISON, NEW JERSEY 


"Trademark of Nopco Chernical Company California 


THE FEED BAG — December, 1949 


| MANUFACTURERS OF 
FORTIFIED FEED PRODUCTS 
b 
> 


AFMA Movie Will Help Sell Feed 


Start Work on Industry Financed Feed Film 


NOTES FROM MOVIE LAND: Look for 
the spring release of a big picture. The title 
...'The Growth of a Nation." Now being 
produced by the American Feed Manu- 
facturers association in conjunction with 
Wilding Picture Productions, Inc., this 
film should be a box office hit, especially 
in the agricultural field . . . Its story will 
not only thrill every man, woman and child 
who has anything at all to do with the pro- 
duction of meat, milk and eggs but it will 
also vividly portray the value of feeding 
balanced rations . . . The production is 
being backed financially by a group of 
far-sighted members of the feed industry 
who have faith in the job it will do... 
'New contributors are joining the original 
backers everyday, but even so it is almost 
certain that there will be a number of 
feed men who will have to clamor to get 
some money on the line after the premiere 
because they will have neglected to do so 
before... Film circles say you had better 
get on the band wagon now to reap some 
of the reward from this forthcoming hit. 


The preceding is just our way of telling 
you, in Hollywood fashion, that big things 
are brewing at the studios of Wilding Pic- 
ture Productions, Inc., 1345 Argyle, Chi- 
cago, Ill. The first massive attempt at feed 
industry public relations is now taking form 
as the 35-minute movie “The Growth of a 
Nation™ being filmed with the backing of 
the American Feed Manufacturers associa- 
tion, swings along in production. 

We decided to see just what was behind 
this effort that would make the board of 
directors of the association donate $31,457.- 
42 without hardly seeing a script in advance; 
so with President Walter C. Berger and the 
association’s public relations expert William 
Diamond, we visited the studios. 

What we saw was just like Hollywood on 
a slightly reduced scale. The day we were 
there several scenes were being shot in stu 


dio C under the direction of Ed Grabill. 
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Bob Stern, who plays Howard Morrison in 
the film, and his mother, portrayed by Vi 
Berwick, were running through several 
scenes. 

Extreme care is taken in each shot. A 
script reveals that there will be 127 scenes 
shot to make up the movie. On our visit, 
some of the scenes being filmed actually will 
come near the end of the movie. All are 
assembled in correct sequence later. 

One scene being taken has young How- 
ard Morrison coming out of his bedroom 
door with copy for a high school speech he 
is preparing (incidentally about the feed 
industry), half running out of the room, 
through the hall and down the steps. 

Five times he diligently re-traced his steps 
to get the proper motion before letting the 
cameras grind. Director Ed Grabill checked 
carefully with the script girl to make sure 
Howard carried his manuscript in his left 
hand, the same one he had used in previous 
shots taken of this action. Every little de- 
tail is given the closest scrutiny to permit 
no errors. 

Finally Howard was ready. Director Gra- 
bill shouted “Ready”; the sound technician 
called loudly through the huge studio “Quiet 
everybody”; then back to director Grabill 
with “Camera!” then “Action!” and Howard 
started out of his bedroom toward the stairs. 
In the matter of 15 seconds his part in this 


BELOW are two views of the 
Wilding studios in Chicago 
where the new feed industry 
movie sponsored by the AFMA 
is being filmed. The scene at 
left shows Bob Stern, who plays 
the role of Howard Morrison, 
talking with his high school 
teacher in the laboratory. A 
long-range view of one of the 
other sets is shown at right. 


SHOWN checking over the 
script for the AFMA movie, 
"The Growth of a Nation" are: 
(from left) Ed Grabill, film 
director; William Diamond, di- 
rector of AFMA's agricultural 
service division; Eldon H. 
Roesler, business manager of 
The Feed Bag; and AFMA 
president Walter Berger. 


scene, which he had spent a half-hour re- 
hearsing, was over. 

Then from the sound technician came 
these disappointing words: “I heard a noise 
from a lamp on the sound track, we have 
to do it over.” 

So once again Howard goes through his 
paces but not quite to his satisfaction. Two 


i 


more attempts and the scene looks satisfac- 
tory. Big league preparation, big league act- 
ing and big league directing should make 
this a big league picture. 

One trip to. the studios makes it clear why 
this production will cost $62,050.31. Direc- 
tor Grabill informed us that a total crew of 
about 31 persons is involved in the shooting 
of the film. No time and effort is being 
spared to get the best finished product. 

In fact, one of the humorous incidents of 
the shooting of the film so far involves Bill 
Diamond. Earlier this fall it was necessary 
to get a shot of a cow drinking water to 
emphasize the necessity of plenty of water 
along with feed for farm animals. 

This meant spending a day “on location” 
at a nearby farm. In order to make sure that 
the cow would drink plenty of water Mr. 
Diamond arranged to have its water supply 
covered for 24 hours before the movie crew 
arrived. 

Director Grabill set up his lights and 
camera and as everything was in order 
yelled “Camera—Action!” With this Mr. 
Diamond removed the cover from the water 
supply expecting that the cow would start 
drinking with gusto. Instead she kept chew- 
ing her cud leisurely and did not touch her 
water for 30 minutes while the cameras 
waited. 

So much for the actual shooting of the 
movie. What about the background of this 
project? For three years the AFMA through 
its various committees and staff members 
has been investigating the possibility of 
making a good film. 

An advisory committee to the agricultural 
service division was set up. It consisted of: 
Chairman J. D. Sykes, Ralston Purina Co., 
St. Louis; Thomas W. Staley, Staley Mill- 
ing Co., Kansas City; I. S. Riggs, Quaker 


Oats Co., Chicago; Walter N. Jones, Vitality 
Mills, Chicago; Dinsmore Worthing, Chas. 
M. Cox Co., Boston; C. G. Lindsey, jr., 
Lindsey-Robinson Co., Roanoke, Va.; Clyde 
Hendrix, Pillsbury Feed Mills, Clinton, 
Iowa, and E D. Griffin, Allied Mills, Inc., 
Chicago. 

The committee finally asked that a bud- 
get be established to enable two leading film 
producers to do research work incident to 
preparing a suitable script. This was done 
and the Wilding people were awarded the 
contract. 

Directors of AFMA felt that through a 
good motion picture the feed industry will 
receive the undivided attention of thousands 
of farm audiences in all parts of the country 
each year. “The Growth of a Nation” will 
not only bring added dignity to the feed 
industry but it will tell a story that would 
be difficult for any feed manufacturer, re- 
gardless of size or location, to do for himself. 

The film can. be used to advantage in 
holding dealer-feeder meetings. It will be 
valuable to the educational programs of 
county agents, vocational agricultural teach- 
ers, livestock associations and service clubs. 
Arrangements have been made to furnish 
prints to a national film distributing agency 
which has 22 film depots. This agency has 
continuous requests for films of this type 
and at a small fee, paid by AFMA, sends out 
the film, re-conditions it upon its return and 
sends a report on its showing to AFMA 
headquarters. 

As of Dec. 9, 1949 more than $40,000 
has been voluntarily contributed to defray 
the cost of the film project. More is needed 
and President Berger has said that one of 
the happiest ways he could start the New 
Year would be to have the full amount 
needed for the movie in the bank. Both ac- 


Dawe’s Manufacturing Co. Sales Conference 


Plans for 1950 sales strategy were dis- 
cussed at a sales conference held in Chicago 
last month by the Dawe’s Manufacturing 
Co., makers of vitamin products for feed 
manufacturers. Shown above is a view of 
the evening banquet session which featured 


an address by Dr. H. M. Scott, head of the 


poultry department, University of Illinois, 
Urbana, Ill. Dr. Scott, noted for work in 
broiler ration research at the University of 
Connecticut, spoke on: “Heredity vs. En- 
vironment vs. Feed.” 


tive and associate members have contributed. 

This should not be too hard to do if both 
feed manufacturers and associate members 
assume their fair burden. Those who have 
contributed thus far for the most part have 
paid one-half cent per ton on the basis of 
their actual tonnage for the year June 1, 
1948 to May 31, 1949. 

All active and associate members who 
contribute will be permitted to buy as many 
films as they want at $100 each for their 
own use. 

In a recent letter sent to members of 
AFMA, president Berger wrote: 

“Under the circumstances, I realize you 
will have to buy this project on your faith 
in your staff and the eight men on the agri- 
cultural service division advisory committee. 
They have devoted much time in building 
a film project that will meet the needs of 
the feed manufacturing industry. Further, 
it is well to remember that the men on your 
board of directors have demonstrated their 
faith by voluntarily contributing over one 
half of the money needed to produce this 
film.” 

The world premiere of “The Growth of 
a Nation” will be staged at the annual con- 
vention of the AFMA at the Hotel Stevens, 
Chicago, May 11-12. It is expected that 
numerous persons high in the field of agri- 
culture will be present at the first showing. 

As we left the studios we believed firmly 
in our own mind that “The Growth of a 
Nation” is going to serve a real purpose 
for the feed industry. It will definitely be a 
good answer to those among us who may 
have criticized AFMA for not doing enough 
in the public relations field. But the real 
estimate of its possibilities was brought out 
to us on the way back to Milwaukee on the 
train. 

We met a feed salesman who travels south- 
ern Wisconsin for a large firm. 

“You know I wish I could hold more 
farmer meetings with my dealers,” this sales- 
man said. “But I am not a good speaker 
and I hate to get up before a group of 
farmers and try to tell a story for a half 
hour.” 

We explained that by next spring he 
would not have to do the talking. We told 
him how the AFMA 35 minute film would 
be available to tell the story of manufactured 
feeds to just such meetings. 

“Gosh, that sounds just like something 
I can use all the time,” this salesman said. 
“I'm going to see that my company gets on 
the list so I can get the use of this film.” 

That’s good advice for any one interested 
in promoting the story of balanced feeding. 

@ JIM GREENFIELD, Washington, Iowa, 
has joined the staff of the Freshwater Feed 
store. 
NEW LIGHTWEIGHT SCOOP 

A new lightweight aluminum alloy scoop 
for feed, grain, and coal work is now being 
marketed by the Seedburo Equipment Co., 
751 Converse Bldg., Chicago 6, Ill. The 
company claims the new scoops are acid and 
spark resistant, added protection against fires 
and explosions. The firm estimates that the 
light weight of the new tool eliminates three 
to five pounds of dead weight with every 
stroke taken. Further information can be 
obtained by writing to the company. 
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e It is a primary fermentation 
product 


e It carries unidentified growth 
factors of the APF complex 
— in addition to guaranteed 
amounts of Vitamin B,2 


e It contains more than fifty 
per cent protein having a 
high biological value 


@ It is a free-flowing, non-hy- 
groscopic, palatable powder 


Use U.S.I. APF Supple- 
ment in your rations to re- 
duce requirements of fish 
and animal ingredients... 
to produce better poultry 
and hog feeds-at lower cost. 


U. S. Industrial Chemicals, Inc. 


Special Products Division 
60 E. 42nd St., New York 17, N. Y. 
Branches in all principal cities 


AFMA Nutrition Council 
Gets Six New Members 


Six feed industry nutritionists have been 
approved for membership on the Nutrition 
council, of the American Feed Manufac- 
turers association, boosting present mem- 
bership to 69 men, according to announce- 
ment by Dr. P. R. Record, chairman of the 
council. 

New members include: L. E. Deacon, 
Grapevine Milling Co., Grapevine, Tex.; 
John Hooper, Superior Feed Mills, Okla- 
homa City, Okla.; Edward C. James, jr., 
Earle-Chesterfield Co., Asheville, N. C.; 
Elmer Modeer, Staley Milling Co., Kansas 
City, Mo.; H. H. Weatherby, Burrus Feed 
Mills, Fort Worth, Tex.; and Dr. Logan T. 
Wilson, Sherwood Feed Mills, Baltimore, 
Md. 

Active membership in the Nutrition coun- 
cil is limited to qualifying nutritionists who 
represent feed manufacturers engaged in 
active biological research. 

The principal function of the council, 
which was organized in 1941, is to assimi- 
late and correlate research data, making 
practical application in the feed industry so 
the producers of meat, milk and eggs will 
achieve more efficient and more profitable 
production. 

Regular standing committees study and 
evaluate nutrition problems, Dr. Record 
said. Current committees and their chairmen 


At a meeting held recently in Chicago, 
manufacturers and distributors of feeding 
oils and concentrates together with commer- 
cial laboratories reached an agreement on 
a uniform method of vitamin A analysis. 
The action taken is of interest and great 
benefit to the commercial feed industry. 
Dr. C. I. Post of the Nopco Chemical Co. 
initiated this meeting after consultation with 
various members of the vitamin oil industry. 

The official methods for vitamin A assay 
recently adopted by the U. S. Pharma- 
copoeia and the Association of Official Ag- 
ricultural Chemists and which become ef- 
fective Feb. 1, 1950 apply only to fish liver 
oils and products used primarily for human 
consumption. Many valuable oils and con- 
centrates now used for feeding do not meet 
the qualitative test included in both meth- 
ods. Oils unable to pass the qualitative test 
and therefore not covered by the new offi- 
cial chemical methods could be officially 
assayed only by the long and costly rat 
growth method. The agreement reached 
and unanimously adopted in resolution form 
at the meeting is to make the new official 
methods of vitamin A assay applicable in 
commercial practice to all vitamin A oils 
and concentrates. The assay reports will 
also carry the results of the qualitative test. 

The new official methods as adopted by 
the U.S.P. and the A.O.A.C. are a great im- 
provement over the older methods used in 
that the new chemical method gives values 


New Vitamin A Test Approved 


Uniform Assay Method Effective Feb. 1 


include: Ingredients—Dr. R. T. Parkhurst; 
Research—Dr. H. J. Almquist; Quality Con- 
trol—Dr. J. Wesley Nelson; Nutritional 
Standards—Dr. H. L. Wilcke; Management 
Survey—Dr. Victor Heiman; and Education 
—Dr. E. I. Robertson. 


Feed Control Association 
Publishes 1950 Handbook 


Publication of the 1950 edition of the 
handbook of the Association of American 
Feed Control Officials has been announced 
by L. E. Bopst, secretary, College Park, Md. 

The publication contains a vast amount of 
essential information for feed manufacturers 
including the official and tentative defini- 
tions of feedingstuffs as well as all changes 
in rules and regulations adopted at the last 
meeting of the association. 

This information was not released to 
the trade press this year and will not be 
available from any other source, Mr. Bopst 
points out. 

Also included in the 162-page book are 
the reports of various committees, a sum- 
mary of feed tax legislation, methods of 
analyses, a list of all feed control officials, 
addresses delivered at the annual meeting, 
and resolutions adopted. 


The price of the 1950 handbook is $5.00. 
Copies may be obtained by writing L. E. 
Bopst, secretary-treasurer, College Park, Md. 


quite similar to the biological rat assay. 
Some assay methods which have been used 
by the vitamin A industry gave higher 
values in some products than could be ob- 
tained by biological feeding tests. The agree- 
ment reached will eliminate some of the 
present confusion and avoid future mis- 
understanding in the trade. After Feb. 1, 
1950 when this agreement becomes effec- 
tive, feed manufacturers will be able to buy 
their vitamin A oils on a potency basis 
closely to actual feeding results. 

The assay method to be used by the 
industry is a spectrophotometric determina- 
tion of the E value of the unsaponifiable 
fraction of the oil using the Morton-Stubbs 
correction. Assay reports will also show the: 
Carr-Price colorometric antimony tri-chlor- 
ide value in ratio to the spectrophotometric 
value obtained. 

Companies represented at the meeting, 
were: The Borden Co.; Consumers Import 
Co.; Dawe’s Products Co.; Distillation Pro- 
ducts, Inc.; E. F. Drew & Co.; Food Re- 
search Laboratories; General Foods, Inc., 
(Seafoods and Aberjona divisions); Gorton- 
Pew Fisheries; Halibut Liver Oil Producers, 
Inc.; Laboratory of Vitamin Technology; 
Maine Fish Meal Co.; Nopco Chemical Co.; 
Silmo Chemical Co.; Vitamins, Inc.; Wash- 
ington Laboratories, Inc.; White Laborator- 
ies, Inc.; Whitmoyer Laboratories, Inc.; and 
the Wisconsin Alumni Research Foundation. 
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there is a Silmo product to fit the 
requirements of every feed manufacturer 


OIL PRODUCTS Silmo Vitamin A and D oils contain a Cod Liver Oil base. 
SS _ ia The Vitamin Dz potency of Silmo oils is obtained from the 


400-D/3000-A Per Gram 


800-D/2000-A Per Cram natural occuring Vitamin D found in Cod Liver Oil fortified 


800-D/4000-A Per Gram with Vitamin Dz; (D Activated Animal Sterols). The source 
100-D/600 -A Per Gram 
Vitamin A and D oils of the Vitamin D3 potency of Silmo Dry Products is D Act- 
of special potencies can be : y 
made to your specifications. ivated Animal Sterols. : 

DRY PRODUCTS All Silmo products containing Vitamin A derive this Vitamin 
VIT-D-2000 Stabilized 
Vitamin D3 in Soybean Oil from Natural Sources (Fish Liver Oils). 
a Silmo's processes are protected by U.S. Pat. Nos. 2,441,091 
amin D3 and Stabilized . ‘ 
Fish Liver Vitamin A in (License Agreement) and 2,394,456 (Silmo owned). 
Soyb Oil Meal - 400 
units D3 and 1000 units CONTACT US FOR PRICES AND FURTHER INFORMATION 
A per gram. 


SI LM O CHEMICAL CORP. 


Meal-400 units per gram. 


Main Office and Laboratory Vineland, New Jersey 
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Extra Services Make Extra Sales 


Seggelke Profits From Good Will Service Policy 


@ “GIVE a little more in service than 
you receive in dollars and cents,” is 
the personal golden rule of Mr. E. V. 
Seggelke, owner of Seggelke Feed Co., 
836 Vermont St., Quincy, Il. 

A steady growth from $40,000 an- 
nual volume in 1925 to the present 
$100,000 figure, is living proof of the 
value of his creed. 

“One of our services is cashing 
checks for farmers who come in to do 
a little trading after the banks are 
closed,” said Mr. Seggelke. ““We don’t 
ask them to buy anything from us, 
and they do not have to be known to 
us. I simply ask to see the man’s auto 
identification card, and write his li- 
cense number down on the check. If 
he hesitates, I decide not to cash the 
check. 

“Though we've been cashing checks 
for years, I can’t recall that we ever 
lost a cent, and many of those one-time 
strangers are staunch friends and val- 
ued customers now,” he added. 

Mr. Seggelke started his career as 
a bookkeeper in St. Louis, but want- 
ing the independence of his own busi- 
ness, purchased the feed store in 1914. 


“At that time the business was 
chiefly to supply feed for dray horses.” 
Mr. Seggelke recalled. “Our main 
items were hay, oats, corn and straw. 
We sold some scratch feed but prac- 
tically no mash. I'd say there wasn’t 
over a pound of mash sold to a ton of 
scratch grains. It’s the other way 
around now, with modern, scientific 
poultry mashes, hog feeds and dairy 
feeds replacing the old-fashioned 
whole-grain feeding methods of those 
early years.” 

Poultry is one of Mr. Seggelke’s 
hobbies, and ties right in with his 


golden rule philosophy of service. 

“When anything goes wrong with 
a flock in my area, the woman of the 
house who usually keeps the chickens, 
calls me right away. She knows that I 
will come on the double, whether she 
has been a customer of mine or not.” 

He also worms and culls flocks for 
people, customers and strangers alike, 
without charge, and since he has taken 
time to keep well informed on his sub- 
ject, his services are very much in de- 
mand. It follows as a natural result 
that people buy their feed from him 
in gratitude for the good-will service. 

“I never attempt to tear down the 
other man’s business when I find the 
flock owner feeding some other brand 
of feed. I do this work because I want 
to be of help to them and never at- 
tempt a feed selling job at such a 
time.” 

A man is apt to develop in char- 
acter according to the trend of his 
thinking, according to Mr. Seggelke, 
so he tries always to build up, see the 
bright side, and be of service where he 
can. “Live and let live,” is just an- 
other way to quote the golden rule. 

This firm has two trucks, a pick-up 
and a ton-and-a-half model. Routes 
have been worked out which cover 
every practical point in urban Quincy 
and rural Adams county. These routes 
are covered two times each week, to 
give every customer the opportunity 
of buying fresh feed as often as is 
necessary. But should a need of rea- 
sonable size develop between regular 
stops, the firm will dispatch a special 
truck to serve the customer. 

Mr. Seggelke has been a Purina 
dealer for over 20 years and finds 
there are many advantages in handling 
a nationally advertised line of feeds. 

“Our route men also buy eggs and 
poultry, and if there is no ready mon- 
ey on hand it makes no difference to 
us, we simply barter. Many a time we 
have loaded chickens and eggs, and 
left bright checkerboard bags of feed, 
and not a penny changes hands.” 

Custom grinding is done on a Pra- 
ter combination corn-cracker and ham- 
mer mill, the mixing is taken care of 
with a Brower Whirlwind. Being a 


A POLICY of giving the cus- 
tomer a little more service than 
he expects is paying handsome 
dividends for E. V. Seggelke, 
above, operator of the Seggel- 
ke Feed Co., Quincy, Ill. A 
front view of the feed store is 
shown at lower left below. 


poultry fancier, Mr. Seggelke has his 
own brand of poultry feed which he 
compounds himself. There are always 
a few people who want something else, 
he said, no matter how good your 
regular product is. 

Mr. Seggelke owns a 200 acre farm 
which he personally supervises, and 
where he gains valuable practice in 
the fine art of feeding both swine and 
cattle. Here, too, he plants some of 
the Dursts seed corn which he sells 
at the store, and can show his pros- 
pects the effectiveness of it in both 
field and granary. 

A profitable sideline of the store is 
the semi-weekly fresh egg and dressed 
poultry service offered door-to-door to 
Quincy housewives. 

“We offer our customers the privi- 
lege of calling us and reversing the 
charges,” Mr. Seggelke said. “It’s a 
wonderful goodwill builder, but you'd 
be surprised how many pay charges 
themselves. They enjoy knowing they 
can charge it, just the same.” 

In the promotional line, Mr. Seggel- 
ke believes there is nothing so valu- 
able as regular, consistent advertising. 

(Continued on page 83) 
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PILOT 


BRAND 


OYSTER SHELL 


THE GREATEST OF GIFTS IS 
OUR TRADITIONAL FREEDOM 


Happy New Year 


OYSTER SHELL PRODUCTS CORPORATION 
New Rochelle, N. Y. St. Louis, Mo. 
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Your 


Union Multiwa 
Specialist 


will show you how quality control 
eliminates customer complaints! 


~j 


~HIPPERS of more than 300 different products find 
\7 Union Multiwall Bags reduce customer complaints 
and losses in shipping and handling. They are custom- 
designed with reserve strength for hard knocks. 


Continuous testing in Union laboratories leaves 
nothing to chance. Bag paper is tortured and torn, 
burst and frayed. Loaded bags are dropped and tum- 
bled and scuffed to discover any weak points, any 
need for strengthening. 


Union Quality Control checks and rechecks every 
step in the making from timber to finished bag. 


This constant checking and testing is a safeguard 
for every order of Union Multiwall Bags. So when 
your Union Multiwall representative calls on you, tell 
him the requirements of your product, its shipping 
and handling. You can be sure your delivered bags 
will live up to specifications. 


> 


Even if you are now using multiwall bags, your 
Union representative can give you new ideas on bag 
construction, packaging and handling that will save 
you money. So welcome him when he calls! 


- 
- 
- 
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Opens Easily 


DAY 


Prevents Siftage Empties Clean 


UNION Multiwall Bags 


UNION BAG & PAPER CORPORATION 


233 BROADWAY, NEW YORK 7, NEW YORK 
Offices in: CHICAGO, ILL. - NEW ORLEANS, LA. - MINNEAPOLIS, MINN. - KANSAS CITY, MO. - HOUSTON, TEXAS 
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Low Cost Milling Power 


Lester Jarlsberg Finds It Best for His Area 


@ PRODUCTION line efficiency in 
feed grinding and sales is largely re- 
sponsible for the success of the Cam- 
bridge Feed & Seed Co., Cambridge, 
Wis., managed by Lester Jarlsberg. 

“Farmers have a lot of things to do 
during harvest time and don’t like to 
wait too long at the feed mill,” said 
Mr. Jarlsberg. 

With all operations largely mechani- 
cal and arranged in sequence, farmer 
customers are served in record time. 
There is a minimum of handling and 
no backtracking. 

Both diesel-driven and electrically- 
powered machinery is used in the mill’s 
operations. The manager believes that 
because of high electric power rates in 
his area, diesel machinery is less ex- 
pensive to operate. He cites the per- 
formance of his own equipment to 
back up that statement. 


He uses a 145 horsepower 6 cylinder 
Caterpillar diesel for processing opera- 
tions. He started out with a 100 h. p. 
motor but found that it was not pow- 
erful enough to handle peak loads. 


“Power costs,” he estimated, “in- 
cluding fuel, lubrication, estimated re- 
pairs and depreciation amounts to 
about 2% cents for each 100 pounds 
of grain ground.” 

Diesel power plants, he said, don’t 
heat up under heavy loads as electric 
motors do. His diesel delivers its out- 
put to the mill equipment through a 
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series of v belt drives and a line shaft. 
He has been able to put out 28 tons 
of finished feed a day using that 
installation. 

The Cambridge dealer doesn’t let 
the engine’s incidental heat go to waste 
either. He has installed a blower type 
fan on the diesel’s radiator which 
forces the hot air through a duct sys- 
tem. The hot air is funneled outside 
during the summer and inside during 
the winter. The use of this engine heat 
during the cold months results in a 
saving in fuel costs. 


A 2-ton Sprout, Waldron mixer and 
an 18 inch Bryant hammer mill are 
driven by the diesel. There is also a 
i-ton Sprout, Waldron mixer that is 
electrically powered. A Bryant corn 
cutter turns out scratch feed. 


Because he found himself with a 
limited amount of storage space when 
he took over the business and decided 
that he would have to pile bags high, 
Mr. Jarlsberg invented a new type of 
piler, operating on the chain principle, 
which can be folded into a compact 
space. It can handle two 200 pound 
bags at one time and is powered by a 
34 h.p. motor. The Hydro Controls Co. 
is now manufacturing this equipment 
commercially under the name of Hydrol. 

All these units are integrated for 
smooth operation. Harvested grain 
comes in at one end of the plant and 
goes out the other. The firm’s truck 


CAMBRIDGE FEED: 


A FIRM believer in efficient 
production facilities because of 
the resultant savings in both 
time and money is Lester Jarls- 
berg, above, operator of the 
Cambridge Feed & Seed Co., 
Cambridge, Wis. Below is a 
view of the mill which has been 
converted to diesel power and 
completely modernized. 


has a standard stake body but is also 
equipped with a hoist so that loads can 
easily be dumped into the plant hop- 
per, located at the unloading door. 
With these mechanical advantages, 
little manpower is needed. Mr. Jarls- 
berg has one full-time assistant, Walter 
Schroeder, who drives the truck, mak- 
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ing deliveries and pick-ups within a 
radius of 8 miles. Mr. Schroeder helps 
around the store and mill when not out 
traveling. During busy seasons, part-time 
help is employed. 

Both the manager and assistant have farm 
backgrounds. Mr. Jarlsberg spent some of 
his early years on a farm before entering the 
dairy business in Milwaukee for a time. Mr. 
Schroeder has been occupied with farm work 
all of his life and has the confidence of all 
the farmers in the area. When feeding recom- 
mendations are asked for, he can supply 
them promptly. 


The manager’s sister, Ardelle, does the. 


bookkeeping, answers the phone, sells seed, 
and does the weighing. The platform is 
directly outside the office and here again, 
methods have been streamlined. A chart of 
tare weights for the customers’ various trucks 
and trailers is mounted in the office and 
calculations of a given load can be made in 
short order. The total weight is noted, the 
charted tare weight is subtracted and the 
difference is the weight of the load. 

The Cambridge Feed & Seed carries the 
Arcady brand of feeds besides its own brand, 
Lake Ripley. Also in stock are L. L. Olds 
seeds, Gland-O-Lac remedies, Royster, Smith- 
Douglas and Armour brands of fertilizers. 


Some flour is also carried for customer 
convenience. 

Mr. Jarlsberg started the present firm in 
partnership with A. D. Prescott in April, 
1942. His choice of location was influenced 
by family history. His grandfather had oper- 
ated a feed store in Cambridge from 1912 
to 1941. Shortly after he sold the business 
it burned, leaving the community without 
a retail feed outlet. 

Lester Jarlsberg decided to carry on in 
the business and add grinding and mixing 
to feed retailing. He purchased an old water 
mill dating from 1849 which had not been 
in use for ten years. The mill race was filled 
in and is now a road. 

The dealer advertises about once a week 
in the Cambridge weekly paper. Each ad is 
short and to the point. Some special is de- 
scribed in specific terms that the farmer 
understands. 

In addition, he sends out post cards ever 
so often to all the boxholders in the vicinity. 
These are run off on a post card duplicator. 
Quick action on special items is made pos- 
sible by this form of publicity. 

To keep prices as low as possible, Mr. 
Jarlsberg buys his supplies in carload lots. 
Since there is no railroad station in Cam- 
bridge, material must be trucked from a 


Borden’s Ration-Ayd Department Holds Conference 


Sales objectives for the coming year were 
outlined to Ration-Ayd representatives of 
the Borden Co., New York City, at a meet- 
ing early in November at the Hotel Lexing- 
ton. Top officials of the Ration-Ayd depart- 
ment were present. 

Shown above, first row, left to right, are: 
Dr. F. H. Clickner, director of research for 
the special products division; Charles F. 
Kieser, vice president in charge of special 
products; John K. Westberg, general man- 
ager of the Ration-Ayd department; Harry 
McNeilly, divisional product development 
and production director; and William N. 
Shearer, Ration-Ayd eastern sales director. 

Seated in the second row are: Joseph 
Krakauskas, New Jersey representative; Wil- 
liam Kuske, department nutritionist; Carl 
Davis, Pennsylvania representative; L. J. 
Kraft, divisional advertising manager; C. R. 


Bunten, department administrative assistant; 
Frank Noel, department assistant eastern 
sales manager; and John Scott, Indiana 
representative. 

Standing, third row are: Dan Brecker, 
New Jersey; Edward Budd, New York; 
Rollin Hudson, Delaware; Wade Hull, Ohio; 
Robert Betty, Pennsylvania; Ralph Steves, 
New York office; Harvey Williams, North 
Carolina; Paul Cline, Ohio; Fred Pfaff, de- 
partment nutritionist; and Ray Englehart, 
department advertising manager. 

Last row, standing: Weston G. Allen, 
Virginia; Keen Campbell, Virginia; J. Ken- 
neth Olsen, New York office; James V. 
Russo, New Jersey; Lloyd Neilsen, New 
York; Raymond T. Bailey, assistant to the 
division advertising manager; Donald Fow- 
ler, Massachusetts; and Charles Richards, 
New Hampshire. 


CAPABLE of handling a milling 
load of 28 tons a day is the 
145 horsepower Caterpillar die- 
sel, above, which powers the 
main milling equipment of the 
Cambridge Feed & Seed Co., 
Cambridge, Wis. Power is de- 


livered to mill equipment 
through a series of belt drives 
and a line shaft. 


rail point four miles away. In busy seasons, 
much feed and fertilizer is ordered before- 
hand and when the items arrive, they are 
shipped directly to the customer from the 
rail car. 

The Cambridge man does give some credit 
but not much. 

“While I believe strongly in cash sales,” 
he explained, “we can’t always do it. If 
we're delivering a load to a farm and the 
owner isn’t home, it wouldn't be practical 
tc haul it back to the store. However, it is 
understood that the bill must be paid by 
the end of the month.” 

By this insistence on quick payment, he 
has minimized the risk in his few credit 
dealings. 

A complete inventory of all stock is taken 
only once a year. The plant is laid out in 
such an orderly manner and the manager 
and assistant have gained so much experi- 
ence in estimating stock that they can de- 
pend on a quick spot-check of supplies to be 
accurate at any time. 

Mr. Jarlsberg is a member of the Cam- 
bridge association of commerce and a leader 
in the Christian Youth Movement in the 
local Methodist church. 

He has found out through experience that 
production line methods can be profitably 
employed in even a small country feed store. 
Cambridge Feed & Seed has mastered an 
efficiency that a city industry might envy. 


Elmer Reed, Corn Products 
Buyer, to Retire Dec. 31 


Elmer H. Reed, corn buying agent for 
Corn Products Refining Co., Kansas City, 
Mo., has announced his retirement effective 
Dec. 31. Mr. Reed is retiring after 28 years 
of service in the post and his place will be 
taken by Roy E. Lyman, formerly an asso- 
ciate in the CPR Kansas City office. 

Mr. Reed joined the Corn Products Co. in 
Chicago in 1907. In 1922 he was transferred 
to the Kansas City office of Parker & Graff, 
buying agents for the refining company. His 
membership in the Kansas City Board of 
Trade which he has held since coming to 
Kansas City will be transferred to Mr. Lyman. 
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Ultra-Life Laboratories, Inc. 

East St. Louis, Ill. 

Please send me full information about your plan for 
helping me serve my customers better. 

Please send me full information about Ultra-Way 
(formerly Eamesway) Poultry Inspection Service. 
Please send me enrollment blank for next Ultra-Way 

(formerly Eamesway) School. 


(Signed) 


O 


COMPANY. 


ADDRESS. 


Number Street City 


| 
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that counts .« » 


Gran LITTLE LADY may be a prize winner in any 
beauty contest, but beauty alone is no guarantee of a 
happy married life later. Beauty may be an asset, but any 
man will tell you that it’s the practical side that counts. 

So it is with feeds. Dress them up in extravagant 
claims, make alluring promises about their perform- 
ance, but it’s still the practical side that counts. 
BIOLOGIC TESTING 


Vague theories, unsupported claims have no place in 
the program of Ultra-Life Laboratories and the hun- 
dreds of manufacturers of Ultra-Lifed Feeds. Ultra- 
Life’s testing facilities, already among the most exten- 
sive maintained by any feed manufacturer, are being 
further expanded by the construction of an entire new 
building in the main Ultra-Life plant in East St. Louis. 
NEW PRODUCT DEVELOPMENT 

Thorough biological testing of new nutritional devel- 
opments has led to the discovery of two new and sensa- 
tional Ultra-Life products, Meat-Gro and Pig-Gro. 
Tested against numerous feeds, Meat-Gro and Pig-Gro 
showed results little short of spectacular. Broiler men, 
turkey raisers, and hog raisers in many parts of the 
country are verifying this fact in their own feeding 
experience. 

MANUFACTURE THESE FEEDS 
UNDER YOUR OWN BRAND NAME 


Like all Ultra-Lifed Feeds, Meat-Gro and Pig-Gro 
are manufactured by leading feed manufacturers for 
their respective territories. Ultra-Life Laboratories 
supply the vitamin fortification as convenient, easy-to- 
use concentrates, which are used together with locally- 
obtained ingredients by manufacturers of finished 
feeds in accordance with tested formulas supplied by 
Ultra-Life. 

THE COMPLETE ULTRA-LIFE PROGRAM 


Merchandising, advertising, customer-service are all 
part of the Ultra-Life program for feed manufacturers. 
We can supply you with the names of feed manufac- 
turers right in your own state who are showing a con- 
stant and healthy increase in sales because 
they have.coupled this comprehensive Ultra- 
Life program to their own initiative to build 
a successful feed business. 

GET THE FACTS 


No matter how well satisfied you are with 
your present set-up, you will always find 
room for improvement. It costs you nothing 
to get the facts about what Ultra-Life can 
do for you. 


Ultra-Life Laboratories, Inc. 


Main Office and Plant 


East St. Louis, Illinois 
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CONDUCTED BY 


Note These New Changes 
In Your 1949 Tax Form 


@ WHILE the tax rates remain the same for 
1949, there have been a number of changes 
made on the income tax forms you will use 
to report your 1949 activities. These changes 
are the result of two important changes in 
the law: (1) The 
“Tax Administration 
Act of 1949” which 
became public law 
271 and was approved 
Aug. 27, 1949, and 
(2) The “Technical 
changes Act of 1949” 
which became public 
law 378 and was ap- 
proved Oct. 25, 1949. 

A great many of 
the things outlined in 
both of these acts are 
of little interest to 
most feed dealers so we will only discuss 
those parts we feel you should be acquainted 
with. 

Under the tax administration act it is no 
longer necessary to notarize the partnership 
return, the fiduciary income tax return, the 
corporation return or the estate and gift 
tax returns. Section 4 of this act gives the 
commissioner authority to eliminate the oath 
in the case of any return, statement or other 
document to be filed under any provision 
of the internal revenue laws. In place of the 
word “affidavit” the 1949 returns will sub- 
stitute the word “declaration” where the tax- 
payer's signature is required. The taxpayer 
will declare under the penalties of perjury 
that the return (including any accompany- 
ing schedules and statements) have been 
examined by him and to the best of his 
knowledge and belief is a true, correct and 
complete return. Most taxpayers will wel- 
come the elimination of the inconvenience 
of notarizing their returns. 


The tax administration act fixes a $5 mini- 
mum penalty for an employer's failure to file 
a return or pay income or social security 
taxes. The bureau is combining the social 
security and withholding tax quarterly re- 
ports. The combined reports will be made 
on one return (Form No. 941). This will go 
into effect for the first quarter of 1950. As 
under the old law, the penalty will not be 
imposed where the employer can show that 
failure was due to reasonable cause and not 
willful neglect. 

Section 7 of the tax administration act 
will relieve many excise taxpayers of the 
burden of making monthly returns. Most 
of these will be changed from monthly fil- 
ings to quarterly. The taxpayer and the 
treasury department will be relieved of a 
lot of bookwork. Complete instructions will 
be sent to the taxpayers before filing dates. 
The commissioner may authorize payment 
of these excise taxes to United States de- 
positories. This will be handled in the same 


Gerald Burke 


GERALD BURKE 
manner that banks are now handling with- 
holding tax. 


Most of the other changes of the tax ad- 
ministration act give the commissioner addi- 
tional authority. For example, he has au- 
thority to delegate the power to make assess- 
ments to any officer or employe of the bu- 
reau in the field. He has the power to credit 
against any tax owing to the taxpayer any 
other tax which may be owing by the tax- 
payer. He has authority to delegate to any 
collector the power to make refunds up to 
$10,000. Most of the changes will speed up 
procedures and will be beneficial to both 
the commissioner and the taxpayer. 


The “Technical Changes Act of 1949” 
was passed to remove certain inequalities or 
hardships existing in the federal law setup 
before the new law was enacted. Under this 
new law, a farmer on a calendar year basis 
will not have to file a declaration of esti- 
mated tax, if, on or before Jan. 31 follow- 
ing the close of his taxable year, he makes 
out his final return and pays his tax in full. 
Such a return will take the place of the dec- 
laration required to be filed on or before 
Jan. 15, 1950. One reason for this provision 
is the fact that the income of a farmer is 
not readily measurable as a fixed income in 
the early part of the year. Advance pay- 
ments of tax would work a hardship. Under 
the old law, the farmer had only 15 days 
after the close of the year to seek tax as- 
sistance from accountants, lawyers or other 
tax advisers. This change will take a great 
deal of the pressure off the farmer and those 
who assist him. 


Section 1 of this new law permits the 
farmer on a calendar year basis to file his 
income tax return on or before Jan. 31, fol- 
lowing the close of his taxable year (at 
which time the farmer must pay the full 
amount of his tax) in lieu of the declaration 
required on Jan. 15th. THIS PROVISION 
IS NOT COMPULSORY. A ‘farmer can 
still file his declaration of estimated tax on 
Jan. 15 following his taxable year if he 
wishes to do so and wait until March 15 to 
prepare his final return. In the case of a 
farmer on a fiscal year basis, the same rules 
apply. In such a case, the above provisions 
are applied by substituting the last month 
in the fiscal year for the month of Decem- 
ber. This would allow the farmer to file on 
the last day of the following month. For 
example, a taxpayer farmer with a fiscal year 
ending Nov. 30, could file Dec. 31. A great 
many farmers ask their feed dealers for ad- 
vice on tax matters so this change should 
not be overlooked if you are called upon for 
help. 

Section 3 of the technical changes act 
affects corporations operating on the accrual 
basis who have made or will make a charit- 
able contribution within 214 months after 
the close of a taxable year. Under the 
old law, a contribution had to be paid 
within the taxable year to claim the de- 
duction. It made no difference whether the 
corporation operated on a cash or accrual 


basis. Corporate deductions for charity were, 
and still are, limited to 5 per cent of the 
corporation’s net income. Because many 
corporations desire to deduct the maximum 
contribution allowed, they have had diffi- 
culty in fixing the 5 per cent of net income 
limitation before the end of the year. To 
overcome this, under the new law, the con- 
tributions of an accrual basis corporation 
will be considered to be paid in the taxable 
year, if payment is actually made on or be- 
fore the 15th day of the third month fol- 
lowing the close of the taxable year, but 
(and this is very important) such a contri- 
bution to be thus deductible must be author- 
ized by the board of directors during the 
taxable year. Evidently a specific authoriza- 
tion was not contemplated by the House 
ways and means committee in their report. 
Any questions on this point will no doubt 
be resolved by the regulations which the 
commissioner is authorized to issue. If only 
a general authorization is required (such as 
5 per cent of net income) it will not be in- 
cumbent on the directors to determine, be- 
fore the taxable year runs out, the exact 
amount of the contributions to be made. 

These amendments in this section (3) 
concerning corporate contributions are retro- 
active to taxable years beginning after Dec. 
31, 1942. Because of this, there are refund 
possibilities. Taxpayers may find tax years 
where contributions were pledged in one 
year when a large profit was anticipated and 
paid in a year when profits were substan- 
tially smaller. Because of this, part of the 
contribution may have been disallowed be- 
cause it exceeded the 5 per cent allowed 
under the old law. By carrying back the 
contribution to the year it was accrued, a 
refund would be due the corporation. 

Other sections of the technical changes 
act of 1949 deal with credit for foreign 
taxes, stamp tax on sales and transfers of 
shares or certificates of capital stock, em- 
ployes’ trusts and estate and gift tax mat- 
ters. These sections are of little interest to 
the average feed dealer so we will not touch 
upon them. 

On the 1949 individual return, the part- 
nership return and the fiduciary return, there 
has been a change in the schedule showing 
sales or transfers of property other than 
capital assets (or non-capital assets). The 
date of sale is now required. In the column 
for cost or other basis, provisions have been 
made to include cost of subsequent im- 
provements. On prior year returns, cost of 
subsequent improvements was shown under 
the column “expense of sale”. 

In general appearance and content, the 
forms are little different from last year. 

QUESTIONS AND ANSWERS 
Q.—We do not get our inventory computed 
until about the end of January, so we can- 
not determine our profit by the 15th. How 
can I play safe and not run into penalty 
on my estimated tax which is low? 
A.—Make out an amended estimate between 
Jan. 1 and 15, 1950. Estimate your tax on 
your 1948 income and deduct your 1949 
exemptions and deductions. Pay the bal- 
ance of tax due as shown on line 7 of this 
estimate. After doing this, you will have 
until March 15, 1950 to file your final re- 
turn. If you overestimate your tax, you 
will have a credit which you can use in 
estimating your 1950 income. 
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THE OILS WITH THE 
GUARANTEED POTENCIES 


Feed manufacturers are realizing that feeds fortified with 
Vitamin Oils do have a greater sales appeal. There are reasons 
for this, of course, and here they are: 


Feeds mixed with Vitamin Oils are not dusty, hence are 
easier to handle — and get better utilization of the nutrients 
by the birds. 

Feeds mixed with Vitamin Oils have a better finish — and a 
better feel. Set a bag of feed mixed with Vitamin Oils beside 
one that does not contain Vitamin Oils. Dip your hand into 
one and then the other. You will quickly see what we mean. 
In appearance, in feel, the feed mixed with Vitamin Oils 
will be far more attractive. That is sales appeal — sales 
appeal to your customers — sales appeal that will encourage 


better utilization of the feed by the birds — hence better 
results. 


And since mixing with Vitamin Oils can mean so much to 
you — choose the oils that wi/] mean the most to you — 
the Oils with the Guaranteed Potencies — Gorton’s Vitamin 
Oils. Take advantage of that extra sales appeal made possible 
by Gorton’s “know how.” Gorton’s Quality Control — 
Gorton’s Triple Testing — Chemical, Biological, and by 
Feeding Tests. 

Gorton’s Vitamin Oils are available in various 
Vitamin A potencies with Vitamin D added to 
the potency you desire. There is no need to 
waste either one or the other if you name your 
own “D” level. Write us for information and 
prices on the potencies you require. 


For S____ Appeal 
(of course | mean SALES Appeal) 
Choose the Oils 


with Guaranteed Potencies 


Minnie Vita 
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Write for Prices 
on Fish Meal and 
Condensed Fish Solubles 


NEW ENGLAND BY-PRODUCTS CORP. 


“MILK STREET 
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Sincere 
the Season 


In line with the Holiday spirit we, in the Milwaukee market, 


pause to offer Christmas Greetings to our many friends, coast to coast. 


It has been a real pleasure to serve you in 1949 and we look 
forward to many future years of pleasant contacts. We say to you and yours 


most sincerely “Merry Christmas—may you have a most Prosperous New Year.” 


W. M. BELL CO. MILWAUKEE FEED & GRAIN CO. 


Grain Commission Merchants Feed & Grain — Distributors 


ROY I. CAMPBELL MOHR-HOLSTEIN COMMISSION CO. 


MUNKWITZ PROPERTIES 
DEUTSCH & SICKERT CO. Building Management 
Grain — Feed — Hay 


THE PAETOW CO. 


FRANKE GRAIN CO. Feed — Grain — Screenings 
THE RIEBS CO. 
P. C. KAMM CO. Maltsters — Grain Merchants 


Herbert A. Pagel, Manager Consignment Dept. 


J. WALTER RICE, INC. —Grain Merchants 
CHAS. A. KRAUSE MILLING CO. John Davis — Reinhold Hoth 


Famous Badger White Hominy Feeds RODE FEED SERVICE 
Brewers’ Cereals — Table Corn Products Milwaukee's Only Exclusive Feed Broker 


LA BUDDE FEED & GRAIN CO. STRATTON GRAIN CO. 
Barley Receivers — Shippers Corn, Oats Grain and Feed Merchants 


MILWAUKEE GRAIN EXCHANGE 


The Market of Personal Service Established 1858 


Grain Merchants 


48288444388 444 ADD ASA 
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What You Want When You 


Service a Science with Montgomery Service Co. 


@ COMPLETE service to every pa- 
tron and a willingness to go out and 
cultivate customers is the secret of 
success in the feed business, according 
to Charles J. Votsmier, manager of the 
Montgomery Service Co., Butler, IIl., 
distributors of feed and plant food. An 
increase in gross sales of $279,585 from 
1945, the year before Mr. Votsmier 
took over, to 1948 is the authority for 
his statement. 

“Our sales organization consists of 
five trained feed salesmen equipped 
with modern, enclosed body trucks,” 
Mr. Votsmier said. “Three work out 
of our main plant at Butler, one out of 
the Farmersville station and the other 
out of the Nokomis warehouse. They 
are supervised by Gerald Parr, my as- 
sistant manager. 

“We try to render a complete service 
to every customer. That means being 
at his farm with what he wants at the 
time he needs it. 

“Our salesmen take this responsi- 
bility seriously and never try to over- 
load a farmer by using high pressure 
methods. They know that future sales 
depend on customer satisfaction and 
good will and a customer stuck with 
something he didn’t really want is not 
an asset to the business ” 

The Butler dealer knows that farm- 
ers are busy peopie and that every hour 
spent away from the farm means loss 
through absent leadership. Consequent- 
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ly the customer appreciates having a 
well-stocked Montgomery Service Co. 
truck arrive at the right time. His farm 
supplies are laid down at the door with- 
out an ounce of effort on his part. 

Company salesmen build up system- 
atic records of customer needs and 
figure out the proper times to show up 
for restocking. This thoughtfulness is 
not only a source of customer good 
will but a sound business practice 
which cuts down on mileage expense. 

New developments in feed work are 
studied carefully by Mr. Votsmier as 
soon as they are available. His main 
sources are the University of Illinois 
and the manufacturers of the formula 
feeds which he sells. Pertinent infor- 
mation is passed on to Mr. Parr who in 
turn passes it on to the salesmen. 

“We mean a lot more by ‘complete 
coverage’ than just getting inside every 
gate in the country,” Mr. Votsmier 
said. * ‘Complete’ stands for our goal of 
providing a feed to furnish every fowl, 
animal and plant on the farm. The 
salesman who is content to drive in and 
shout “What do you want?’ doesn’t 
stay long with us. 

“A Montgomery salesman must note 
the number of poultry and livestock 
and calculate how much feed that pros- 
pect should buy for maximum gains 
in all lines. It isn’t all accomplished the 
first trip nor for many trips. But a goal 
is set, pursued and eventually over- 
taken.” 

The dealer emphasized that problem 
help for the customer means help of 
ali kinds. If at the time of the sales- 
man’s arrival, the farmer is harrassed 
by some difficulty which takes his 
mind in the opposite direction from 
feeding and the salesman can help him 
in any way, he never hesitates to do so. 
The farmer will find time to talk about 
feeds during the visit and if a good 
turn has been done, he won’t forget it. 

“Plant food makes up a substantial 
part of our volume,” the manager con- 
tinued. “It is sold on the basis of tests 
carried out by the soil testing labora- 
tories of the local farm bureau.” 

A company salesman, according to 
Mr. Votsmier, knows just what to 
recommend to a patron. It may be rock 


NEVER overloading the farm- 
er by high pressure methods 
has been an important factor 
in the business success of 
Charles J. Votsmier, above 
left, manager of the Mont- 
gomery Service Co. Butler, 
Ill. With him is Gerald Parr, 
assistant manager. Below left 
is the firm's elevator at Farm- 
ersville, Ill. 


phosphate from the stock pile at the 
elevator. If so, it will be delivered and 
distributed by a contract spreader, ar- 
ranged for by the Montgomery Service 
Co. Or it may be mixed fertilizer. This 
product is priced three ways to suit 
the customer: at the warehouse, deliv- 
ered to the farmer’s door, or delivered 
and spread on the soil. 

Morale among company feed sales- 
men is good and speaking of the fac- 
tors which maintain their enthusiasm, 
Mr. Votsmier stated: 

“We have sales meetings every 
month where general problems and 
strategy are discussed. But I find that 
the individual approach works best. I 
try to emphasize a man’s good points 
and constantly build him up instead of 
disheartening him through criticism. 

“If a man needs a little guidance,” 
the dealer explained, “I take him off 
to one side and say: “Bill, you’ve done 
a swell job selling hog feed the last 
three months and I’m proud of you.’ 
When he looks pleased over this or 
some equally deserved compliment, I 


e43 e 


| 
| 
. ~ | 
: 
a 
> 
: 
¥ 
— 


bring up the matter he needs counsel on. 
For instance, I may tell him that he can 
sell more poultry feed and I outline a good 
method for the job. I never pose a problem 
unless I have a solution for it.” 

The constructive approach works won- 
ders, he said. When salesmen feel that you 
appreciate the job they are doing, they take 
criticism gladly. Every year the firm spon- 
sors an employe contest in which points are 
offered for the greatest volume above a set 
quota for each salesman. Value of the prize 
points goes up to $40. A great amount of 
good-natured rivalry results, Mr. Votsmier 
continued, and feed sales zoom upward. 


Montgomery Service Co. entered the feed 
and grain business in 1945 with the pur- 
chase of two elevators. The Butler elevator 


was acquired in April and Farmersville ele- 
vator in October. 

In addition to its two elevators, the firm 
owns a large warehouse at Nokomis, con- 
stituting a triangular base of operations in 
the center of rich Montgomery county. A 
large grinding and mixing plant at Butler, 
owned by the company, was destroyed by 
fire early this year but rebuilding is now in 
progress. 

Extra business volume is furnished by the 
two company elevators which buy grain from 
local farmers. In the bumper year of 1947, 
$1,242,303 worth of grain was handled by 
the firm. 

A great many sidelines are handled by 
the firm and result in increased sales; they 
include hog and chicken waterers, poultry 
disinfectants, farm storage tanks for fuels, 


For Vitamin B12—with added A.P.F. 


If you want to increase the efficiency of your feed, at 


amazingly low cost, use DRIFISOL. Now stepped up to 


equal condensed fish solubles—pound for pound. Just 


40 pounds of Drifisol gives you the equivalent of a 2“ 


level of fish solubles. A rich natural source of Vitamin 
B12—now with A.P.F. ADDED! Use DRIFISOL. 


LABORATORIES, INC. 


1901 East Euclid Avenue 
Des Moines 13, lowa | 


steel storage bins, bale ties, binder twine, 
fencing, gates, siding, steel and aluminum 
roofing, paint, nails and small hardware. 

In the promotional line, the Butler firm 
advertises extensively in the papers of the 
county and distributes free gifts such as 
calendars. It’s mest popular promotion stunt 
is a big banquet and social every November 
in the gymnasium of the community high 
school. All patrons are invited and the com- 
pany foots the bill. 

The banquet, which is a much-awaited 
local event, features speakers on a variety 
of topics interesting to farm people. After 
the talks, an entertainment program is pre- 
sented. In 1948, performers came from St. 
Louis and the show went on for an hour 
with music, dancing and comedy. The event 
is remembered by customers throughout the 
year. 

“It’s fine promotion,” Mr. Votsmier con- 
cluded. “But getting out to see and serve 
the customer regularly is the real basis of 
our success.” 


G&FDN Plans Joint Meet 
With Missouri Next Year 


President Charles G. Robinson, Grain & 
Feed Dealers National association, and Pres- 
ident Harry B. Bolte, Missouri Grain, Feed 
& Millers associatidn have announced that 
a joint annual convention of the two asso- 
ciations will be held in Kansas City, Mo., 
September 24-26, 1950. Headquarters for 
the Grain & Feed Dealers National associa- 
tion will be Hotel Muehlebach, and head- 
quarters for the Missouri Grain, Feed & 
Millers association will be Hotel President. 

The Kansas City Board of Trade and the 
Kansas City Feed club have assured the two 
associations of their complete support in 
making the convention a success. Joint ses- 
sions of the two associations will be held 
in the Kansas City Municipal Auditorium. 

Don F. Clark is secretary of the Grain 
& Feed Dealers National association, 100 
Merchants Exchange building, St. Louis 2, 
Mo.; and D. A. Meinershagen is secretary 
of the Missouri Grain, Feed & Millers asso- 
ciation, Higginsville, Mo. 


THE FEED BAG 


“A few more ideas like that and we'll cut 
our chore time in half!" 
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Christmas 


To our many friends in the grain and feed trade, 


we in the Minneapolis market offer most sincere wishes for 


a truly Merry Christmas. We offer thanks 


for our many favors during 1949 and trust that you and 


yours may enjoy Christmas to the utmost. 


BUNGE CORPORATION 
Grain — Any Grade, Quantity or Time 


EXCELSIOR MILLING CO. 
Camel Wheat Mixed Feed 


J. A. FORREST COMPANY 
Wholesale Flour and Feed Merchants 


HIAWATHA GRAIN CO. 
Grain and Screenings 


R. R. HOWELL COMPANY 
The Grain Elevator and Feed Plant Supply House 


T. E. IBBERSON CO. 
Specialists in Feed Mill & Grain Elevator Construction 


Il. S. JOSEPH COMPANY 
Mill Feed Merchants 


MULLIN & DILLON CO. “ 
Grain — Known Everywhere for Dependability © 


NORTH EAST FEED MILL CO. 
Feeds and Feed Ingredients 


RELIANCE FEED CO. 
Mill Feed Jobbers 


A. L. STANCHFIELD, INC. 
Feeds—"Stand by Stan” 


VAN DUSEN HARRINGTON CO. 


Grain Merchants 


MINNEAPOLIS 


THE PRIMARY MARKET FOR FEED, GRAIN AND MACHINERY 
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@ ONE stop service for all farm needs 
except clothing has made the Berne 
Equity Exchange Co., Berne, Ind., the 
central shopping place for farmers in 
the area. Feed, fencing, coal, seed, and 
even such items as auto tires and gro- 
ceries are all articles of a busy trade 
embracing northeastern Indiana and 
western Ohio. 

Altogether, the company, under the 
general management of Victor Stuckey, 
operates three business establishments 
in Berne and has elevators in Linn 
Grove, Ind., Tama, Ohio, and Chatta- 
nooga, Ohio. 

“We have made enormous strides in 
the last few years,” said Mr. Stuckey, 
“by combining our feed business with 
other lines and running it all under 
the Berne Equity name. 

“Much of our success in the feed 
business is due to the fact that we 
handle two nationally-advertised feeds, 
Wayne and Purina. We have large 
groups of customers who favor those 
brands.” 

The firm’s main building at Berne, 
the farm supply sales store, adjoins 
four large silos used for grain storage. 
Here all the grinding for the trade was 
done for many years. Now grinding is 
done at the firm’s other community 
elevator. 

Shifting of grinding operations was 
made to cut down overhead. Grinding 
equipment in the ‘main plant was 
moved to the other location and added 
to the processing equipment already 
installed. Since then, a new Bauer ham- 
mer mill, a Sidney cleaner, and a Sid- 
ney sheller have been added. 


the Customer Needs 


Berne Equity Prospers with Sideline Service 


The elevator possesses a large drive- 
way with separate loading and unload- 
ing sections so that farmers may trans 
act their grain operations with ease. 
Automatic equipment carries unloaded 
crain to the grinding room. 

The storage elevator adjoins a large 
guonset-type building which serves as 
a grain storage room. Here new ship- 
ments of grain are kept before storage 
in the actual elevator. The arrange- 
ment saves farmers much time which 
might otherwise be lost if they had to 
wait until there was room at the busy 
elevator. 

In sum, this divided operations plan: 
one elevator for storage and one for 
grinding and storage, saves time and 
money for both the customer and the 
company. Farmers get much faster 
service while the firm saves on time, 
power, lights and labor costs. 

The firm’s retail grocery, “The Equi- 
ty Market,” is a complete food store. 
Roy Strickler, manager of the market, 
makes weekly trips to food and fruit 
terminals in Cincinnati and other 
places. 

To popularize its many services, the 
Berne Equity employs many promo- 
tional ideas. The firm owns a power 
sprayer which is used not only in 
weed-killing demonstrations on farms 
during the summer months but also in 
whitewashing cow stables, .spraying 
poultry houses, and doing other farm 
touch-up jobs. A regular employe of 
the firm is in charge of this work and 
it has built up much good will in and 
around Berne. 

Mr. Stuckey is a firm believer in 
newspaper advertising. The firm runs 
ads regularly in the local tri-weekly 
newspaper. Stuckey is careful to adver- 
tise seasonable items at the time when 
the demand is greatest. For instance, 
chick starter is advertised extensively 
during the chick growing season. 


ONE stop service for all farm 
needs has made the Berne 
Equity Exchange Co. a popu- 
lar shopping place for farmers 
in the area according to Victor 
Stuckey, left, general manager. 
Shown at upper right is a view 
of the company's feed plant 
at Berne, Ind. 


Mr. Stuckey also advertises through 
posters and other material. Window 
posters are changed at least once every 
two weeks. 

The Berne Equity Exchange Co. was 
founded 30 years ago when a few 
farmers banded together to build fa- 
cilities for handling their grain. The 
organizers never had an inkling of how 
successful the firm would become and 
how it would expand. 

Today the Berne Co. has 600 stock- 
holders and the business volume last 
year was over $1,400,000, the largest 
in its history. The feed store was started 
17 years ago while the market was 
opened later as an experimental side- 
line. It found such quick favor that it 
was retained and enlarged. 

Stockholders hold an annual meet- 
ing when a report of the year’s busi- 
ness is given and new directors and 
officers are elected. 

Rufus Huser, who farms near Berne, 
is the current president of the firm. He 
was elected last year to succeed John 
Koch who served as president of the 
exchange for 20 years. An annual divi- 
dend is paid to stockholders, based on 
stock and patronage. 

Organized as a stop-gap facility by 
local farmers, prospering through in- 
telligent and able management, the 
Berne Equity Exchange Co. stands to- 
day asa vital and welcome part of com- 
munity life in the area it serves. 
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BUTYL FERMENTATION SOLUBLES 


Riboflavin Guaranteed at “40,” “125” and 
“250” micrograms per gram. 


Pantothenic Acid Guaranteed at 150 micro- 


grams per gram. 


A reliable source of Vitamin B-12. 


%& RECOGNIZED FOR ITS POTENT AND BALANCED B-COMPLEX VITAMINS. 
% AS CALLED FOR IN THE "CONNECTICUT FORMULA." 


RIBOFLAVIN GUARANTEED — available in 
3 potencies “40”, “125” and “250” micro- 
grams per gram. This is NATURAL Ribo- 
flavin. 


PANTOTHENIC ACID GUARANTEED—at 
150 micrograms per gram—majority of pro- 
duction has ranged from 200 to 300 micro- 
grams per gram. 


VITAMIN B-12—in appreciable amounts. A 
nationally recognized independent public 
laboratory has found 0.23 micrograms per 
gram by L. L. assay, therefore, when used at 
2% levels it will furnish about 40% of the 
B-12 requirement for chicks. 


OTHER B VITAMINS — Niacin assays about 
100 micrograms per gram. 

Choline ranges from 1,500 to 2,200 micro- 
grams per gram. 


Also a good source of Biotin, Folic Acid 
and Pyridoxine. 


CHEMICAL ANALYSIS — Protein ranges 
from 18% to 22%. There is only a trace of 
Fat, while the Fibre will not run over 1.5%. 


TEXTURE — It is granular, free-flowing and 
mechanically sound. 


AVAILABILITY 


Paco Butyl Fermentation Solubles will be available throughout the 
year. We can take care of your immediate and future requirements. 
This is your lowest cost package of natural B-Complex vitamins. 
Liberal samples cheerfully furnished. 


PUBLICKER INDUSTRIES INC. 


Largest Producers of Butyl Products in U. 8. 


1429 WALNUT ST. * 


PHILADELPHIA 2, PA. 


Phone: Locust 4-1400—Feed Sales Department 
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Chase 
Multiwali 
Paper Bags 


Chase 
Topmill 
Burlap Bags 


Chase 
Lilipack 
Paper Bags 


Chase Sax- 
olin Open 
Mesh Bags 


Chase Specialties: 
Mailing Bags, Spi- 
ral Tubing, Twines 


LET’S BRING THIS DOWN 
TO EARTH 


Quality is a term that is often used broadly, casually. In 
the case of Chase, quality means more efficient, more 
economical, and more attractive containers for your 
products. And here’s why: 

Chase has been manufacturing bags for more than 
100 years—and every year has marked some im- 
portant improvement: in construction, in design, 
in printing, or in packaging technique! 

Result: you get dependability, positive protec- 
tion, and you get double-barreled satisfaction, too: 
1) when your product is shipped, 2) when your 
product is received. 

There is a Chase bag for every need—write us 
today for complete details. 


Chase Lined Chase Chase Liners— 
and Com- Pretty Print Crinkled and 
bined Bags Cotton Bags Pleated 


A S E 4 oy G Co. GENERAL SALES OFFICES, 309 WEST JACKSON BLVD., CHICAGO 6, ILL. 


BOISE + DALLAS + TOLEDO + DENVER * DETROIT * MEMPHIS © BUFFALO * ST.LOUIS * NEW YO ¢ CLEVELAND ¢ MILWAUKEE 
PITTSBURGH * KANSASCITY * LOS ANGELES * MINNEAPOLIS * GOSHEN, IND. * PHILADELPHIA * NEW ORLEAN ORLANDO, FLA. © SALT LAKE CITY 
OKLAHOMA CITY PORTLAND, ORE. REIDSVILLE,N.C. © HARLINGEN, TEXAS CHAGRIN FALLS,O. TCHINSON, KAN. CROSSETT. ARK 
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C. W. Sievert 


By C. W. SIEVERT and DR. B. W. FAIRBANKS 
The abstracts and digests of current animal nutrition literature appearing on this page 
are prepared expressly for The Feed Bag by C. W. Sievert, Chicago feed consultant, and 
Dr. B. W. Fairbanks, noted animal nutritionist. An unusual and interesting feature’ of these 
digests are the comments as to the commercial importance and significance of the work. 
Readers should note that the opinions expressed are those of the authors and are not 
necessarily shared by the publishers of The Feed Bag. 


B. W. Fairbanks 


Title: Crystalline Vitamin B12 Compared 
to Antipenricious Anemia Liver Extract for 
Pig Growth. 
Authors: B.C. Johnson and A. L. Neu- 
mann. (Univ. of Illinois). 
Publication: J. Biological Chemistry, Vol. 
178, pp 1001-2 (1949). 
Digest: Baby pigs were fed a “synthetic 
milk” which contained soybean protein as a 
source of nitrogen. After 21 days some were 
given “reticulogen™, an antipernicious ane- 
mia extract, some were given crystalline vita- 
min B12, and some were kept on the basal 
diet. The first two groups increased their 
growth rate markedly, while the third group 
failed to grow appreciably. The rate of 
growth was equal in the groups receiving 
the vitamin B12 and the anti-pernicious 
anemia product. Most of the pigs on the 
basal diet died while none on the supple- 
mented diets died. 
Comments: This experimental work shows 
conclusively that the vitamin B12 portion 
of APF is a necessity for pigs. It also shows 
that vitamin B12 and the antipernicious 
anemia factor are very similar, and may be 
the same thing. It does not prove that vita- 
min B12 is the most important part of what 
feed men refer to as APF, nor that vita- 
min B12 is the only active compound in 
APF. It does prove that vitamin B12 is a 
necessity for pigs, and that it is an anti- 
pernicious anemia factor. Pigs must have it 
in order to grow and live. 

Title: Effect of Animal Protein Factor Sup- 
plement, B12, Methionine, and Soil on Corn 
Rations Supplemented with Peanut, Soybean 
and Fish Meals. 
Authors: T. J. Cunha, J. E. Burnside, H. 
H. Hopper, A. M. Pearson and R. S. Glass- 
cock. (Univ. of Florida). 
Publication: Presented at ASAP meeting, 
Abstract in J. Animal Science, Vol. 8, (Nov. 
1949) pp 616-17. 
Digest: Ninety-three pigs weighing 18 to 
33 pounds were fed 5 to 6 weeks in four 
experiments. The control rations contained 
corn, bone meal, limestone, salt, A. D. thia- 
mine, riboflavin, niacin, pantothenic acid, 
pyridoxine, choline, folic acid, and either 
peanut oil meal, soybean oil meal or fish 
meal. 

Lederle APF supplement caused pigs on 
a corn-peanut meal ration to gain one-third 
to two and one-half times as fast as controls, 
and pigs on corn-soybean oil meal—APF 
supplement to grow 30 per cent faster than 
controls. The addition of APF supplement 
to corn-peanut oil meal, and corn-soybean 
oil meal rations made possible gains similar 
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to those on a corn-fish meal ration. The 
total protein content of all rations was the 
same. 

The addition of Lederle APF supplement 
was slightly beneficial when added to a 
corn-fish meal ration. 

Adding vitamin B12 concentrates did not 
benefit pigs on th corn-peanut oil meal ra- 
tion, but adding 5 per cent soil supplied un- 
known factors. 

Methionine increased growth when added 
to the corn-peanut meal ration. When the 
same ration contained APF or B12 methio- 
nine was of no added value. This suggests 
some relationship betwen the APF supple- 
ment and B12 to methionine, and possibly 
to the protein needs of pigs. 

Comment: The digest tells the story. 

* 
Title: A Note on the “Animal Protein Fac- 
tor” and Feed Efficiency. 
Authors: Joan Stevens, Jacob Biely and B. 
March. (University of British Columbia). 
Publication: Poultry Science, Vol. 28, 
(Nov. 1949) pp 931-32. 
Digest: Many investigators have shown that 
supplementation of an all vegetable breeder 
and growing ration with “animal protein 
factor” will result in higher hatchability, 
increased chick growth and lower mortality 
in early life. 

This preliminary report shows the effect of 
APF supplementation on the economy of 
feed utilization. Three types of rations were 
used: (1) an all vegetable ration of mixed 
grains and soybean oil meal, (2) a similar 
ration except that it contained 2.5 per cent 
fish meal, and (3) a manufactured chick 
starter containing mixed grains, soybean 
oil meal, fish meal, meat meal and dried 
whey. The protein content of all three ra- 
tions was a little over 20 per cent. 

Chicks (New Hampshire Cockerels) were 
fed for four weks in battery brooders. Each 
of the three rations also had Merck & Co. 
APF supplement added to it. The chicks 
were from eggs produced by hens receiv- 
ing a ration high in animal proteins. 

The growth response for all six lots of 
chicks (3 without and 3 with APF supple- 
ment) was the same, as was to be expected 
because of the carry-over from the well 
nourished hens. The all plant diet required 
more feed per pound of gain. The com- 
mercial starter was the most efficient, and 
the ration with 214% fish meal was inter- 
mediate. Evidently the amount of fish meal 
was not quite great enough for best efficiency. 

In each case, when the ration was fortified 
by adding APF supplement to it, the feed 
efficiency promptly increased.. It is con- 


cluded that “(1) the animal protein factor 
has considerable influence on the economy 
of feed utilization and that (2) even though 
the animal factor may be supplied in quan- 
tities adequate for normal growth it may not 
be present at the optimum level for maxi- 
mum feed efficiency”. 

Comment: This is the kind of information 
needed to help a feed maker decide about 
adding an APF supplement to his feeds. 
Keep in mind that in the experiments re- 
ported in this digest the APF supplement 
used had a concentration of 12.5 milligrams 
of vitamin B12 per pound (L.L.D. Assay), 
and if our calculations are correct they 
added it at the rate of 2.4 pounds per ton 
of feed containing some fish meal and also 
to the manufactured starter. The addition 
to the all plant ration was at the rate of over 


4 pounds of APF supplement per ton of 
feed. 


* 


Title: Influence of Crystalline Vitamin B12 
on Gizzard Erosions in Chicks. 

Authors: C. W. Mushett and W. H. Ott. 
(Merck & Co.). 

Publication: Poultry Science, Vol. 
(Nov. 1949) pp 850-54. 
Digest: Erosion of the gizzard lining of 
chicks fed simplified diets has been noted 
by many investigators since 1931. For some 
years an “anti gizzard erosion factor” was 
assumed to be responsible. In the course of 
time it was shown that the diet of laying 
hens influenced the incidence of gizzard 
erosions in day old chicks.. These authors 
noticed that the addition of crystalline vita- 
min B12 to a high soybean oil meal diet 
caused a striking decrease in the incidence 
and severity of gizzard erosions. 

A level of 2.5 micrograms of vitamin B12 
per kilogram of basal diet containing 70 
per cent soybean oil meal and all recognized 
nutrients almost completely prevented the 
gizzard disorder in chicks from hens fed a 
commercial breeder ration. Ten micrograms 
per kilogram of basal diet were required for 
a similar effect in chicks from hens fed an 
all vegetable ration. 

The hearts and livers of chicks fed the 
unsupplemented basal ration were relatively 
larger and the spleens were smaller than the 
corresponding organs in the vitamin B12 
treated birds. 

Comment: Here is evidence of another 
benefit brought about by vitamin B12. Its 
use, however, did not eliminate gizzard ero- 
sions entirely in the three weeks time during 
which the chicks were fed in the experi- 
ments reported. More work will have to be 
done before we can say that vitamin B12 
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is the oply factor involved or whether it is 
only a part of an anti gizzard erosion com- 


plex. 


Title: Growth and Feed Efficiency Studies 
with Broilers. 2. Gross Water Consumption 
in Relation to the Level of Soybean Oil Meal 
in the Ration. 

Authors: W. A. Glista and H. M. Scott 
(University of Illinois). 
Publication: Poultry Science, 
(Sept. 1949) p.p. 747-8. 
Digest: In the course of growth and feed 
efficiency studies it was noted that as the 
level of soybean oil meal in the ration was 
raised the amount of water consumed in- 
creased. 

In the experiments reported the four ra- 
tions used all contained about 21 per cent 
protein, 1.3 per cent calcium and 1.0 per 
cent phosphorus. All of them contained 2 
per cent condensed fish solubles, and the 
major protein contribution was derived from 
20 per cent fish meal and no soybean oil 
meal to a ration with no fish meal and 30 
per cent soybean oil meal. Two intermediate 
rations contained 7% per cent and 15 per 
cent soybean oil meal. Pullet chicks were fed 
for eight weeks. 
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Water consumption increased with in- 
creasing amounts of soybean oil meal. More 
feed was consumed as the soybean oil meal 
was increased, and more fecal matter was 
voided. 

Comment: The increase in the amount of 
water is not great, but it is definitely an in- 
crease as the soybean oil meal level is raised. 
Feed efficiency did not change appreciably 
although for the high soybean ration it was 
lower. Gains for the high soybean feed were 
also a bit less than for the rations contain- 
ing 0, 7% and 15 per cent soybean oil meal, 
which were very much alike. 

Title: Comparison of High and Low Pro- 
tein Corn for Swine. 

Authors: F. A. Dobbins, J. L. Krider, T. S. 
Hamilton, and S. W. Terrill. (University 
of Illinois). 

Publication: Journal of Animal Science, 
Vol. 8, (Nov. 1949) p. 617. 

Digest: In a pilot test 24 young white male 
rats were trio-fed (equal food) for six weeks 
to compare yellow corns containing 8.6 per 
cent, 11.2 per cent and 13.5 per cent crude 
protein (fresh basis). In each ration the 
amount of protein supplied by the corn was 
the same. The diets were equated for crude 
protein (15 per cent) and energy. No sta- 
tistically significant differences in growth 
rates were observed.. 

Nine pairs of 56 Ib. pigs were pair-fed 
(equal feed) for eight weeks to an average 
final weight of 132 pounds. One ration con- 
tained low protein corn (8.2 per cent) 
while the other contained high protein corn 
(11.7 per cent), and in each ration the 
amount of protein furnished by corn was 
the same, with the remainder being supplied 
by a supplement containing equal parts by 
weight of meat and bone scraps, dehydrated 
alfalfa meal and solvent soybean oil meal. 
The rations were made equal in energy value 
and contained 15 per cent crude protein un- 
til the pigs reached 100 pounds and 12 per 
cent thereafter. 

Average daily gains were the same (1.34 


pounds) for both groups. Yellow corn con- 
taining 8.2 per cent crude protein (fresh 
basis) was as efficient for young growing 
pigs as yellow corn containing 11.7 per cent 
crude protein (fresh basis) when each fur- 
nished the same amount of protein in the 
ration. 

Comment: This is welcome information. It 
shows that corn protein is very much the 
same pound for pound regardless of the 
amount of protein in yellow corn. 

Note that the protein levels used were 
lower than is recommended for good pig 
feeding results. This is necessary when mea- 
suring relative protein quality. These ex- 
periments were evidently well designed. 

Title: dctivity of a Microbial Animal Pro- 
tein Factor Concentrate in a Highly Energy 
Broiler Ration. 
Authors: A. C. Wiese, C. F. Petersen, and 
C. E. Lampman (University of Idaho). 
Publication: Poultry Science, Vol. 28, 
(Sept. 1949) pp 752-54. 
Digest: New Hampshire cockerel chicks 
were fed four experimental rations of the 
high energy type for 10 weeks, and average 
weights of 3.25 to 3.65 pound broilers were 
produced. It took 2.77 to 2.99 pounds of 
feed to make a pound of live weight. The 
lowest average weight and the poorest feed 
efficiency was produced by a ration contain- 
ing corn, dehydrated alfalfa, soybean oil 
meal, riboflavin, choline chloride, vitamins A 
and D and mineral supplements including 
salt and manganese. 

The best weights and feed efficiencies 
were produced by a similar feed containing 
5 per cent herring meal in place of 8 per 
cent soybean oil meal but the same in other 
respects except that an APF supplement 
(Lederle) was added. Another ration pro- 
duced equally good weights and feed effi- 
ciency, and it contained 10 per cent herring 
meal, 10 per cent soybean oil meal and 7 
per cent meat meal, but no APF supplement. 

A ration containing the same ingredients 
as the poorest of the four studied, but with 
APF supplement added produced very near- 
ly the same body weight, and the same high 
feed efficiency. 

“The animal protein factor concentrate 
used permitted growth of broilers as effi- 
ciently as rations containing fish meal or a 
combination of fish meal and meat meal”. 
Comment: These results are based on du- 
plicate lots of chicks for each ration tested. 


A SALESMAN'S PRAYER 


"Oh, Lord—in these days when most 
people want to buy and | can sell most 
anything, help me to remember that it 
was not always so, nor will it always con- 
tinue; that humility is still the hallmark of 
the successful salesman; that the seller is 
always the servant of the buyer; that ar- 
rogance costs as many orders as ignor- 
ance of the product; that | have too short 
a memory ever to tell a lie and that buy- 
ers have too long a memory to forget a 
wrong... . 

"Above all, Lord, help me to remember 
that no one ever lost a sale because the 
quality of his goods or service he offered 
was too high. . . . Amen." 


They checked quite well, which makes the 
findings much more reliable than single 
trials. 

The APF supplement used in this work is 
not described in any way as to concentra- 
tion. The amount used is given as 1 per 
cent. The product was probably a solution, 
but it is not definitely stated in the report. 
We like to help these good commercial 
products get into practical use, but it is 
sometimes a little difficult to do so when 
approximate concentrations are not given. 

+ * 
Title: The Multiple Nature of the Animal 
Protein Factor. 
Authors: E. L. R. Stockstad, T. H. Jukes, 


J. Pierce, A. C Page, jr. and A. L. Franklin 
(Lederle Laboratories). 


Publication: J. Biological Chemistry, Vol. 
180, pp 647-54 (1949). 
Digest: New Hampshire pullets and cock- 


erels 6 months old were fed on a plant 
product diet. The chicks from these birds 
were kept on another vegetable product 
basal diet. If no supplement was given the 
chicks died, usually in 25 days. If liver ex- 
tract or vitamin B12 was added survival in 
25 days changed from about 15 per cent to 
over 80 per cent, and the growth rate was 
increased markedly. Maximum growth was 
still not obtained. Yeast, alfalfa meal, fish 
solubles and distillers solubles did not help 
to bring about maximum growth. Oral 
potency of vitamin B12 was about 50 per 
cent of injected potency. 
Comment: This experiment tells us two 
things: First, that vitamin B12 is not all 
there is to the deficiencies of plant proteins, 
and secondly, that injected vitamin B12 is 
about twice as effective as it is when fed. 
This is just another piece of evidence that 
there is more to APF than vitamin B12. It 
also again brings to our attention the fact 
that vitamin B12 can be supplied by injec- 
tion, it does not have to be fed. Dr. Cary 
of the USDA showed this also when he was 
working with the same factor, which he 
called nutrient X at the time. 


Title: Folic Acid Studies in Mink and Fox. 
Authors: S. B. Tove, A. E. Schaefer and 
C. A. Elvehjem. (University of Wisconsin.) 
Publication: Journal of Nutrition, Vol. 38 
(Aug. 1949) pp. 469-78. 


Digest: Mink and foxes require a dietary 
source of folic acid. An unidentified factor 
present in a 60 per cent methanol extract of 
liver is also needed. This extract is very 
low in folic acid, so its action is due to an 
unknown factor. It contains a factor that 
has a sparing action on folic acid. The folic 
acid levels in the blood, urine and feces in- 
creased when the extract was added to the 
ration. Antipomicians anemia liver extracts 
fail to replace folic acid. Vitamin B12 does 
not take its place. 

Folic acid conjugates are incapable of re- 
placing folic acid for the fox. 
Comment: This probably means very little 
to the average feed maker who doesn’t 
make fox or mink feed. The point is that 
experimental work of this kind develops 
information which, along with other ex- 
perimental evidence, results in a_ better 


understanding of our knowledge of vita- 
mins. 
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FEEDS 


Now is the season when the caro- of value to your customers ... the 
tene content of feed ingredients is reason why a brand gets the 
at its lowest level. Deficient feeds preference. 


ee Do not be confused . . . preformed 


Now, while carotene sources are vitamin A, as supplied in TRU A, is 
poor, is the time to use dependable a definite biologic value, and one 
vitamin A fish liver oil... for health- that can be relied upon in and out 
ier stocks, growth and production of the carotene season. TRU A’s 

. and for essential body storage. performance is determined by the 


most accurate method known to 
What counts when you are buying 


science... the measurement of 
vitamin A to fortify your feeds? 


true vitamin A content in terms of 
One thing and one thing only... U.S.P. units. 


performance. Right there is the test 


Now is the time to fortify with TRU 
A...for assurance, for convenience, 
and, it’s economical too. 


Write now . . . for complete infor- 


mation and prices. 


Packed to meet 
your needs and 
convenience — in 


nr es TRU A pays its way with 
vitamin A PERFORMANCE 


pound), in tank 
cars or drums 
(straight or mis- 


HALIBUT LIVER 


S. P. units per 


PRODUCERS 


Plant and Laboratory—Seattle 7, Wa 
_ Sales Office—101 Fifth Street 
Plainfield, New Jersey 


roducers of Vitamin 
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Cross-section showing all four 
sides of the dual, free-flowing 
grain columns, constructed of 
specially woven high carbon 
steel wire screens. 


COLUMNAR GRAIN DRIERS 


COMPLETE MILL SERVI CF . » knowing that its 20-year record of success will give them 


85 BLUXOME ST., SAN FRANCISCO, 7 


for more effective and economical grain 
drying... since each and every kernel is 
fully and completely exposed to LOW 
temperature air while moving down the 
unobstructed, free-flowing columns! 


Stark simplicity of explanation is engineered into like simplicity 
of design, construction, installation and operation! And that's 
just why more and more grain operators are turning to BERICO 


actually improved quality grain, with an amazing economy of 
operating and maintenance cost. 


BERICO Columnar Grain Driers are factory pre-fabricated, shipped 
for easy and rapid assembly in existing elevators or mills, also in 
models for outdoor installation. Capacities for small grain opera- 
tors up to requirements of largest terminal elevators. Data sheets, 
blue-prints, complete details together with list of recent BERICO 
users, sent on request, without obligation now or at any future time. 
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CALIFORNIA 


@ A NEW high for attendance was 
set as feed and grain men from Iowa 
gathered at Des Moines Nov. 21-22 


for the 50th annual convention of the | 


Western Grain & Feed association. 
The large crowd of over 700 was 
pleased with a well-balanced program 
which covered subjects of prime inter- 
est to both the feed and grain trade 
of the state. 

President Fred Kerber, Kerber Mill- 
ing Co., Emmetsburg, presided over 
the morning session the first day. In 
his welcoming address, Mr. Kerber 
declared that we must continue to hold 
fast to the ideals of free enterprise in 
order to keep America free. 

Harry Linn, state secretary of agri- 
culture, told the delegates that it was 
always a pleasure to have their meet- 
ing in Des Moines and complimented 
Executive Secretary Mark Thornburg 
on his fine work. Secretary Linn said 
that his department often sought ad- 
vice from Mr. Thornburg on agricul- 
tural problems. 

Everett B. Harris, secretary of the 
Chicago board of trade, analyzed what 
the speculator in the grain market does 
for the farmer. He declared that specu- 
lation is the second oldest profession 
and that speculators render a service 
in a free market by making it always 
liquid. 

According to Mr. Harris, processors 
of grain must have a place to hedge 
and the speculator does a service by 
making this available. He maintained 


that the futures market furnishes price 


insurance to the cash grain trade and 
that hedging permits the country ele- 
vator to buy grain on a lower margin 
of profit. 

“Figures show that the cost of mar- 
keting grain takes only 1.7 cents out of 
the consumer dollar,” remarked Mr. 
Harris. 

R. C. Pollock, general manager of 
the National Livestock & Meat board, 
told how his organization was founded 
and how it has helped find out the 
nutritional value of meat and has pub- 
licized this information by putting it 
before educators and housewives. 

Mr. Pollock related that 64 cents 
out of every agricultural dollar in 
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lowa Convention Sets New 


Over 700 Attend Golden Anniversary Meeting 


PRESIDING over the opening 
session of the convention was 
retiring president Fred Kerber, 
Kerber Milling Co., Emmets- 
burg. He is shown listening 
as Executive Secretary Mark 
Thornburg, Des Moines, makes 
his report. (Photo by The Feed 
Bag) 


Iowa came from the production of 
meat animals. Iowa, he said, also leads 
all states in the production of meat, 
accounting for 13 per cent of the 
national total. 

Foods of animal origin are increas- 
ing in use each year, Mr. Pollock re- 
ported. He predicted that more meat 
animals will be raised as the population 
of the country continues to increase. 
He forecast a per capita consumption 
of meat this year at 146 pounds. 

Vice President E. J. Bruntlett, Gow- 
rie, presided at the afternoon session 
which opened with a talk by Dr. Floyd 
Andre, dean of agriculture and director 
of extension and the experiment sta- 
tion at Iowa State college. 

Dr. Andre offered a brief review of 
the discovery of vitamins. Referring 
to the more recent work on the animal 
protein factor he said this element 
could be obtained from many mate- 
rials by the fermentation process. 

Special nutritional work on rumi- 
nants is one of the goals at Iowa State 
at the present time, according to Dr. 


By ELDON ROESLER 


Andre. He said the college hoped to 


emphasize fundamentals, to work on 


‘problems as such rather than special 


problems of one group and looked for- 
ward to working with industry. 

“The feed manufacturer has a re- 
sponsibility to keep pace with research 
to assure proper formulas for his 
feeds,” Dr. Andre said. 

William F. Brooks, executive secre- 
tary of the National Grain Trade coun- 
cil, Washington, D. C., offered some 
new thoughts on government controls. 
He said a House sub-committee on ag- 
riculture is now studying the nation’s 
grain markets for consideration of pos- 
sible government proposals for amend- 
ments to the commodity and exchange 
regulations. 

Mr. Brooks also referred to the new 
agricultural law which tries to adjust 
prices and set up other controls. 

“All such laws tend to tinker with 
the natural processes of distribution,” 
Mr. Brooks said. “We see further en- 
croachment in the recent bill which 
would give broad powers to Commodi- 
ty Credit Corp. to acquire an interest 
in real estate such as storage facilities. 
We are happy to learn that even the 
farmer cooperatives are now interested 
in keeping the CCC out of the grain 
marketing field.” 

According to Mr. Brooks, we all 
have dual responsibilities as business- 
men and as citizens and we should 
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make every effort to prove that a free mar- 
keting system is a cornerstone on which 
other freedoms are based. 

Ron Kennedy, secretary of the Northwest 
Country Elevator association, Minneapolis, 
pointed out that the country elevator is a 
primary part of a free market. 

“The key of a free market is competition 
and the consumer is the dictator in a free 
market,” Mr. Kennedy said. 

Right now we already have a partly plan- 
ned economy, according to Mr. Kennedy 
and as proof he cited the fact that CCC has 
eliminated one important segment of the 
grain trade—the commission man—in the 
handling of government grain. 

Mr. Kennedy outlined the following as 
the role of a country elevator in a planned 
economy: 

1. The risk is handled by the taxpayer. 

2. Prospects of earnings are based on what 
the government will allow—there is no 
chance for speculative profit. 

3. Initiauve and incentive are eliminated 
—the country elevator operator is the 
servant of the government. 

4. The country elevator is less efficient. 

A business meeting closed the Monday 
session. Secretary Mark Thornburg reported 
on association activity for the past year and 
also announced that the net worth of the 
organization stood at $18,015.32 on Nov. 1. 
Mr. Thornburg said the association now 
had 1,049 members and while 58 new mem- 
bers had been obtained during the year, 54 
were dropped for various reasons. 

The convention concluded with a morn- 
ing session Nov. 22. F. Hugh Kelley, Ames 
Reliable Products Co., Ames, presided. He 
introduced Hugh Gordon, Marion, Iowa, 
who as president of the Poultry & Egg Na- 
tional board, introduced that organization's 
manager, Homer I. Huntington, Chicago. 
Mr. Huntington emphasized that the feed 
industry should be interested in the work of 
PENB since it is expected that 2'7,142,000 
tons of poultry feed will be sold in 1950. 

He urged interest in producing quality 
feed to get good quality poultry meat. Ac- 
cording to Mr. Huntington 25 per cent more 
poultry are being raised on both the east- 
ern and western coasts while Iowa’ poultry 
processing plants are closing. 

Mr. Huntington told how his group works 
to get information into public channels to 
help increase the consumption of poultry 


SPEAKERS who addressed the 
lowa grain and feed men are 
shown left at the convention 
microphone. From top to bot- 
tom (left to right) they are: 
Dr. Floyd Andre, dean of agri- 
culture, lowa State college; 
Homer |. Huntington, Chicago, 
manager of the Poultry & Egg 
National Board; E. J. Bruntlett, 
Gowrie, who presided over the 
afternoon session Nov. 21; Dr. 
E. L. Johnson, lowa State col- 
lege; Vice President F. Hugh 
Kelley, Ames Reliable Products 
Co., Ames; Hugh Gordon, 
Marion, president of PENB; 
William F. Brooks, National 
Grain Trade council, Washing- 
ton, D. C.; and Ron F. Ken- 
nedy, Minneapolis, secretary of 
the Northwest Country Elevator 
association. (Photos by The 
Feed Bag) 


NEW PRESIDENT of the West- 
tern Grain & Feed association 
is Earl Nielsen, above, Pills- 
bury Mills, Inc., Clinton. He 
succeeds Fred Kerber, Kerber 
Milling Co., Emmetsburg. 


and eggs. At the present time, compared to 
the 1935-39 average, we use 28 per cent 
more eggs, 46 per cent more chickens and 
76 per cent more turkeys. He attributed at 
least part of this to the publicity efforts of 
PENB. 

Two speakers from Iowa State college 
ccncluded the convention program with a 
discussion of the animal protein factor. Dr. 
Elton L. Johnson discussed APF in relation 
to poultry and Dr. Damon Catron spoke on 
APF and swine. 

Dr. Johnson reported that the animal 
proteins we have been putting in rations 
contain something in addition to protein. 
This something has been the animal pro- 
tein factor, he declared. 

An APF concentrate produced from 
microbiological fermentation is now avail- 
able, he pointed out. Dr. Johnson said that 
APF is probably a combination of about 
six different factors. He declared that it is 
possible to build diets which will give added 
growth without APF concentrates, but that 
APF should help lower the cost of rations. 

According to Dr. Johnson, APF defi- 
ciency shows up in slower growth, reduced 
feed intake, laziness and ruffled feathers. 
He said that if chicks are normal when 
hatched and are fed a high APF level, 
practically no mortality should be present. 

Dr. Catron emphasized that when we 
move toward a more narrow feeding ratio 
for swine it becomes more important to 
practice good management and feed well- 
balanced rations. He referred to the fer- 
mentation process as a good source of APF 
and listed natural sources from unextracted 
liver, condensed fish solubles, packing house 
byproducts and milk products. 

In work at Ames, Dr. Catron reported 
he had found it necessary to feed from 15 
to 20 per cent meat and bone scraps per ton 
of feed to get the same response received 
when APF concentrates are fed. Citing re- 
cent work on swine in two farm tests, Dr. 
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in spite of machines and tools, it’s 
still a fact that a lot of power 

around a farm has to be generated by 
somebody’s strong right arm. 

That’s why so many farmers are en- 
thusiastic about feed in easier handling 
St. Regis 50-lb. Multiwall Paper Bags. 
These sturdy lightweight Multiwalls 
are easy to lift, easy to handle 
. .. reduce the danger of 
physical strain or injury. 


Women can manage them 
more easily and more 
safely, too. 


other 
advantages: 


Multiwall Paper Bags cost less 
than fabric bags. 


Multiwalls make a cleaner pack- 
age and deliver full weight (no 2 ) f 
sifting out; no retention when XA 

the bag is emptied). 


Multiwall Paper Bags deliver feed as - - ome _/ 
clean, dry and uncontaminated as the ) 

day it was packed, helping to protect =a Ss 

against disease. on Ges = 


It’ll pay you to package feed in paper—in the 
lightweight 50-lb. St. Regis Multiwalls that are so 
easy to handle for poultry and hog feeding, and 

in the 100-lb. size for range feeders, 

broiler and turkey farms, and other big users. 


Cleveland * Denver 
Ocala, Fla. * San Francisco 


SALES SUBSIDIARY OF ST. REGIS PAPER COMPANY Allentown, Pa. * Atlanta 
Detroit * Houston 
Kansas City, Mo. ° Los Angeles 
230 PARK AVENUE e NEW YORK 17, N. Y. Seattle * St. Louis 
In Canada: 


: T Baltimore ° Birmingham 
R E G d S Louisville Minneapolis 
YOU BUY PROTECTION WHEN YOU BUY MULTIWALLS St. Regis Paper Co. (Can.) Ltd. 


Boston * Chicago 
SALES CORPORATION New York * Norfolk 
Montreal * Hamilton * Vancouver 
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Extra Profit for 


from these timely 


poultry medicines 


~FEnssuays Can-Pho-Sal = Helps Birds Breathe Easier...Do Better 


A liquid spray, inhalant and nasal wash for poultry. 
Loosens mucus in birds’ nostrils and throats. Easy to use. 
Available in sizes from 2 oz. to one gallon. 


Par-O-San + For Pleasant...Effective Poultry House Disinfecting 


A convenient, efficient disinfectant, with a pleasant odor. Safe to use. 
Recommend for brooder houses, laying houses and similar jobs. 
Packaged in Y2 pt., pints, quarts, gallons and 5 gallon containers. 


Vapo-Roost 


Contains Benzine Hexachloride. Easily applied on roosts 
with applicator container. Fumes kill lice and feather mites. 
Available in 4% pints, 12 pints, pints, quarts and gallons. 


Ar-Sulfa Fast-Acting Control for Infectious Coryza (colds) 


Usually checks outbreaks within 48 hours. In liquid form for easy 
use in drinking water. Recommend this sulfa-drug product 
for infectious coryza. Available in 1/2 pints, pints, quarts and gallons. 


For greater sales...it pays you to have test-proved Dr. Salsbury’s medicines 
for every poultry need. Complete line includes bacterins and vaccines. Order these 
popular Dr. Salsbury’s products, today. Profitable dealer discounts. 


complete line of 
poultry medicines 
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Sell the Farm 


No Better Method Say Bishops 


@ THERE is no sales method that can 
compare with on-the-farm selling ac- 
cording to Reid Bishop, a partner in 
Bishop’s Hatchery & Feed store, Le- 
Roy, Ill. His brother, Chester Bishop, 
backs him up on this. 


“We have found,” declared Reid, 
“that this form of contact enables us 
to penetrate to the core of the farmer's 
interests. When we drop in on a farm 
we usually find the owner is glad to 
chat with us and give us a chance to 
make a sale. It can be done easily if 
the visiting dealer avoids egotism and 
bragging.” 

Most of the contact work is done by 
Reid Bishop whose chief concern is 
selling the firm’s line of feed. Chester, 
a graduate of the Dr. Salsbury’s poul- 
try disease school, combines store work 
with servicing trips. 

The Bishop store is located on a 
busy highway, rather well back from 
the road with plenty of parking space 
directly in front. The firm’s activities 
are housed in an office and display 
building, a warehouse and a hatchery. 
The original brick warehouse was re- 
cently expanded to include an all- 
metal annex. Three brooding houses 
are located near the hatchery building. 

The firm carries the full line of Pills- 
bury feeds. Hog feeds are the most 
popular with poultry, steer, dairy, dog 
and rabbit feeds following in that 
order. Besides retailing their own 
feeds, the Bishop brothers warehouse 
feed for the convenience of other 
dealers in the territory who occasion- 
ally run short. Warehousing rents 
bring extra revenues. 

The brooder houses which serve a 
practical use in sheltering fryers raised 
for personal use and occasionally hous- 
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ing extra supplies of feed, are also 
good sales displays. Brooder houses are 
« popular line of merchandise at the 
store and the outside brooders attract 
customer attention. 

The hatchery is equipped with two 
Jamesway and one Buckeye incubators 
with a total capacity of 38,000 eggs. 
Last year, close to 80,000 chicks were 
hatched and sold. 

In addition to a complete line of for- 
mula feeds, the firm handles tankage, 
meat scraps, middlings, bean meal, 
minerals, bran, cottonseed meal, grit, 
oyster shell, and salt. 

Chester Bishop is in personal charge 
of the extensive line of Dr. Salsbury’s 
products handled. These include poul- 
try and livestock remedies and disin- 
fectants. Seasonal items include fertil- 
izers, garden seeds and DeKalb hybrid 
seed corn. The Bishop brothers have 
evolved a regular yearly schedule 
which enables them to push these pro- 
ducts at the time when they are most 
needed. 

Last year’s total sales at Bishops’ 
Hatchery & Feed store amounted to 
almost $220,000. About two-thirds of 
this sum represented feed purchases. 

Service means more than just selling 
to the brothers. Although Chester acts 
as poultry specialist, both brothers are 
state-approved blood testers and selec- 
tors. They have set up a package price 
of 6 cents per bird for selecting, blood 
testing, worming and banding flocks. 
The personal contacts achieved while 
performing this job in the field more 
than make up for the slight financial 
loss in the operation. 

Although the brothers believe in 
the prime value of personal contacts, 
they let no grass grow under their 
feet in the matter of promotional ac- 
tivity. They sponsor a baseball team, 
one of six competing in a local league. 
Their players wear suits and caps bear- 
ing the company and the Pillsbury 
name. With a good record during the 
past season, the team has been instru- 
mental in attracting many new cus- 
tomers to Bishop’s. 

“Another of our tried and proven 
methods of paving the way for per- 
sonal calls,” said Reid Bishop, “is care- 


EXPERTS in their particular 
lines, salesmanship and poultry 
servicing, the Bishop brothers, 
Reid, left above, and Chester 
form a sure-fire business team. 
Shown below is a view of the 
Bishop feed store and hatchery 
at Le Roy, Ill. 


ful newspaper advertising and the 
heavy use of direct mail. 


“We carry ads all the time in our 
local weekly, both display ads fur- 
nished in mat form by our advertisers 
and classified ads which we make up 
ourselves. We publish display ads 
three times a week and shift the em- 
phasis each time. One is devoted to 
feed, another to equipment and one to 
chicks in season. 

“We mail out a card or folder once 
a month to a list of 1,500 boxholders 
in our area. By constantly keeping our 
name in front of farmers by these vari- 
ous means, we have impressed them 
with the fact that we are substantial, 
dependable operators, worth a call the 
next time they are in town.” 

To further attract the customer 
when he decides to make that first call, 
the Bishops stage occasional growing 
contests in the store. One popular 
chick-raising contest paid so:id divi- 
dends in feed sales. 

It started with a preliminary meet- 
ing which attracted about 50 poultry- 
men. A battery of day-old chicks was 
exhibited and a growing contest an- 
nounced with the growers invited to 
guess the weight of the chickens over 
a stated period, per pound of feeds 
used. 


Several poultrymen well acquainted 


(Continued on page 100) 
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ESSENTIALS 


energy 


In “high energy rations”—as in all feed for- 

mulations—you must employ the best to benefit CHO LI NE CH LOR IDE 
most. That’s why feed manufacturers prefer to (25%) DRY MIXTURE MERCK 
use MERCK Niacin and MERCK Choline 
Chloride in their high energy rations. For they 
know that these products come from the same 


mercial scale. Merck was the first to develop a MERCK (CHOLINE CHLORIDE 65%) 
practical dry-mix form of Choline Chloride. 

Merck i in large-to - 
tions, vast resources, and production fac ites NIACIN MERCK 


MERCK & CO., Inc. Manufacturing Chemists RAHWAY, N. J. 


New York, N. Y. - Philadelphia, Pa, + St. Louis, Mo. 
Elkton, Va. - Chicago, Ill. + Los Angeles, Calif. 
In Canada: MERCK & CO. Limited - Montreal + Toronto - Valleyfield 


NIACIN 
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use you save in 
freight, handling, and storage Space. 
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SULFAQUINOXALINE 


MERCK 

VETERINARY 

The latest contribution of 

—-Merck research, for the pre- 

ventionand contro of coccid- 

iosis and for the reduction 

‘ of mortality in acute fowl \ 

m AN Merck, in powder form, is 


extremely well-suited to feed 

ixing. Write us for full in- 

formation on this highly 

effective new product. 
‘ 
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Is steady Progress—by the 
8e-scale Production of fine feed 
gredients, 
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— Western 
(Continued from page 54) 


Catron reported that those fed APF in their 
diet showed 6 per cent more gain on 10 
per cent less feed. The feed cost per 100 
pounds of pork was 16 per cent less on the 
APF ration ($9.33 to $7.81.) 

In a second farm test 10 per cent more 
gain was received on 6 per cent less feed 
and feed cost per 100 pounds of pork was 
$9.24 on APF rations compared to $10.13 
on regular rations. 

Dr. Catron reported that on the average 
APF saved $1.20 in the production of 100 
pounds of pork. Theoretically, this could 
save $42,000,000 in the production of pork 
on a national basis, he remarked. 

According to Dr. Catron, improved APF 
concentrates and expanded production will 
enable the feed industry to formulate more 
economical rations which will give more 
uniform results. 

“However, APF is not a miracle ingre- 
dient—it will not substitute for good breed- 
ing, proper management or planned market- 
ing,” Dr. Catron said. “Adding a pinch of 
APF just for the talking point or for adver- 
tising purposes will not do farm animals any 
good because they cannot read.” 

The annual banquet was held Nov. 21. 
Ray B. Bowden, executive vice president of 
the Grain & Feed Dealers National associa- 
tion, Washington, D. C., called the roll of 
past presidents of the association in order 
to do them honor. Iowa’s governor, Wil- 
liam Beardsley, spoke briefly in welcoming 
the convention. 

The report of Carl G. Orsinger, Water- 
loo Mills Co., Waterloo, who served as 
chairman of the nominating committee was 
accepted. Directors elected were Chris Mil- 
ler, M & M Products Co., Clarion; Walter 
Schult, H. J. Schult & Son, Sumner; Rob- 
ert Larigo, Ralston Purina Co., Davenport; 
George Kramer, Farmers Co-op Co., Wau- 
kee; and Martin Johnson, Johnson Bros., 
Shenandoah. 

Earl Nielsen, Pillsbury Mills, Inc., Clin- 
ton, was named president; F. Hugh Kelley, 


TWO eastern visitors at the 
Western Grain & Feed con- 
vention are shown above with 
a Des Moines host. Left to 
right are Ken Walters, E. F. 


Drew & Co., Inc., Boonton, 
N. J.; Kenneth D. Lozier, St. 
Regis Sales Corp., New York 
City; and Tom G. Dyer, Sar- 
gent & Co., Des Moines. (Pho- 
to by The Feed Bag) 


Ames Reliable Products Co., Ames, vice 
president and chairman of the feed division; 
E. O. McGee, Swift & Co., Des Moines, 
treasurer; and Mark G. Thornburg, Des 
Moines, was re-elected secretary. Henry 
Holscher, Davenport Elevator Co., Cedar 
Rapids, was named chairman of the grain 
division and Gene Cole, Quaker Oats Co., 
Emmetsburg, vice chairman. C. M. Boden- 
steiner, Fort Dodge By-Products Co., Fort 
Dodge, was named vice chairman of the 
feed division. 

Resolutions presented by William Mar- 
riott, Sioux City Grain Exchange, Sioux 
City, who served as chairman ofthat com- 
mittee were unanimously adopted. They 
urged: 

(1) Continued opposition to attempts to 

undermine the free enterprise system. 

(2) A new system whereby surplus feed 
tax revenues would be used for poul- 
try and livestock research. 
Commendation for Iowa State col- 
lege for its fine work in research. 
Appreciation for valuable services 
rendered by radio stations and publi- 
cations in publicizing farm news. 
Praised appropriations by the legisla- 
ture to complete the swine research 
barn at Ames and urged similar help 
for work in poultry research. 
Opposition to state trading in any 
form and asked that Congress elimi- 
nate government activities to nation- 
alize the grain trade. 

A survey of grain handling facilities 
in Iowa by counties. 

All taxing bodies to review their sys- 
tem to devise a more equitable distri- 
bution of the heavy tax load. 


(3) 
(4) 


(5) 


(6) 


(7) 
(8) 


(9) Adequate price supports to protect 
farmers from any great depression but 
that they should not be so high as to 
fail to maintain proper relation be- 
tween feed and livestock prices, keep 
inefficient farmers from producing 
unwanted surpluses and to eliminate 
the incentive to cut the cost of pro- 
duction. 

Continued research into new uses for 
grain. 

The ICC and the Iowa Commerce 
Commission to try to eliminate car 
shortages at harvest time. 

Thanks for the cooperation from the 
American Feed Manufacturers asso- 
ciation, the Grain & Feed Dealers 
National association and to the asso- 
ciation staff. 

The Feed Institute of Iowa, Inc., held a 
luncheon Nov. 22. Chairman Burdette Lund- 
berg, Harlan Rendering Co., Harlan, pre- 
sided. Edward McFaul, Chicago, told some 
interesting facts about proper merchandising 
methods. 


(10) 
(11) 


(12) 


Denver Paper Features 
Editorial by Lloyd Case 


The Denver Post, which has wide circu- 
lation in nine Rocky Mountain and plains 
states, recently featured a lead guest edi- 
torial by Lloyd N. Case, executive secretary 
of the Colorado Grain, Milling & Feed 
Dealers association. 


The Post invited Mr. Case to present the 
views of ranchers and stock raisers on the 
question of whether or not federal lands 
should continue to be opened to livestock 
grazing. The federal government has an- 
nounced plans for drastic restrictions in the 
number of acres which stockmen can use 
for grazing their animals. These restrictions, 
first announced to take effect immediately, 
now have been postponed for a year. 


“Anyone who accuses the stockman of 
willfully overgrazing his grazing areas is 
being stupid,” Mr. Case wrote. ““A stockman 
would no more be guilty of that than a man 
who depends on income from his capital 
for his livelihood would be guilty of spend- 
ing his capital,” he continued. 


“It is the contention of stockmen and it 
is my contention, that there is evidence, 
strong evidence, of injustices being perpe- 
trated on stockmen who have no recourse 
and that it is time for congress to recognize 
this situation and take steps to correct it,” 
Mr. Case concluded. 


In his editorial, which was published in 
all editions of the Post on Nov. 22, Mr. 
Case criticized the United States forest bu- 
reau because it “apparently with Charles 
Brannan’s blessing, continues to use cam- 
eras and money and personnel to paint a 
black picture of a segment of population 
whose only purpose is to make a decent liv- 
ing, convert grass into national wealth, and 
be useful citizens.” 


@ LOUIS M. MC GLAUGHLIN, 58, Cin- 
cinnati, Ohio, a partner in Granger & Mc- 
Glaughlin Brewers’ Grain Supply, died 
recently. 
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National Advertising 


Sea Power ° Selling Power Research 


Sea Power Makes a Difference 


Most authorities consider fish proteins as essential for maximum performance. Only feeds enriched with ManAmar contain 
these 5 sources of fish animal protein. FISH GLANDULAR HYDROLYSATE — PARK PROCESSED FISH SOLUBLES — 
RIBO FISH FLOUR—FISH LIVER CONCENTRATE—BLENDED FISH MEALS combined with the trace mineral protec- 
tion of Dehydrated Pacific Kelp. 


A.P.F. & B-12 


ManAmar was the first to contain Condensed Fish Solubles and other fish by-products now considered as excellent natural 
sources of these important growth reproductive factors. 


Quality Control Makes a Difference 


Manufacturers using ManAmar have the advantage of the formulation and ingredi- SPECIAL A Pp F 
of of. 


ent testing service of a Research organization famous for its development of Marine 


ingredients for more efficient feeds. ; FO L DER 
National Advertising Makes a Difference ee 


special 
mation on A.P.F. 


Display of the ‘Life from the Sea” trademark on your bag or tag gives you national 
brand prestige because ManAmar is advertised in many Trade, Farm and Breed 
publications. 


Sales Aids Make a Difference 


Standi 
The ManAmar program makes available a wide variety of sales aids. Some of these i "a t 
are Sound Color Motion Pictures, Sales Training Correspondence Courses, Attrac¢ cop . precse 
tive Folders, Mailing Pieces, Newspaper Mats and Signs. ¥ tree on request, 


Sell the Difference 


All buyers look for differences when trying to choose between competitive products. 
ManAmar feeds have several exclusive differences, which make selling easier. 
THAT’S WHY WE SAY 


ManAmar makes a 
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Discuss Trends in Nutrition 


Over 600 Attend Two-Day Ohio Meeting 


@ A SWING to animal agriculture was ad- 
vocated by Dr. Karl D. Butler, president of 
the American Institute of Co-operation, 
Washington, D. C., in a speech which key- 
noted the annual Ohio Animal Nutrition 
conference, held at Columbus, Ohio, Nov. 
10-11. A large crowd, numbering 600 feed 
men and others, attended the two-day 
meeting. 

Dr. Butler stated that a greater animal 
agriculture program in this country would 
lead to total use of the nation’s surpluses 
in grains, grass and forage and would give 
Americans the better diets they need. Also, 
he said, a more widespread animal agricul- 
ture would benefit the food industry in 
which animal agriculture provides about 80 
per cent of jobs, ‘it would lead to better soil 
conservation, it would create a food reserve, 
and would convert bulky grain and forage 
into concentrated food forms. 

Dr. R. M. Bethke, assistant director of the 
Ohio agricultural experiment station, in his 
lecture, “Life Cycle Nutrition,” went even 
further and recommended year-around feed- 
ing of livestock and better feed management 
practices. These steps, he told the audience, 
would give livestock their rightful place in 
the nation’s economy. He claimed that false 
feeding economies cost the American farm- 
er millions of dollars each year in the loss 
of young animals. 


“Animal Protein and Its Related Factors” 
was discussed by H. R. Bird, government 
agriculturist, Beltsville. Md. He expressed 
the opinion that vitamin B12 was the sole 
ingredient of practical value now in APF 
supplements which are on the market. Natu- 
ral APF, he said, contains other factors 
which have not yet been identified. Until 
more is known about the potencies of the 
new supplement, he concluded, such sup- 
plements should be used as a partial replace- 
ment only for the commonly fed APF sup- 
plements of fish meal and wheat products. 


L. D. Matterson, University of Connecti- 
cut, Storrs, Conn., created a stir of interest 
among visiting poultrymen when he de- 
scribed how high energy feeds are cutting 
in half the pounds of feed needed to pro- 
duce gains on poultry broilers. He described 
the broiler ration work at present underway 
at Connecticut. 

“Agriculture at Ohio State University” 
was the topic treated by Chester Hutchin- 
son, associate dean of the college of agri- 
culture, OSU. L. E. Kunkle, department of 
animal husbandry, OSU, reviewed the fac- 
tors involved in successful selling of the end 
product as beef. 

D. C. Kennard, department of poultry 
science, Ohio agricultural experiment sta- 
tion, spoke on “Floor Litter Management.” 
““A New Approach to the Problem of Rais- 
ing Dairy Calves” was revealed by W. D. 
Pounden, department of dairy science, Ohio 
agricultural experiment station. 

The interesting subject of actions in the 
digestive tract of single and multiple stom- 
ached animals, including the latest discov- 


e62e 


eries known, was traced by Wise Burroughs, 
department of animal sciences, Ohio experi- 
mental station. F. N. Andrews, department 
of animal husbandry, Purdue university, 
told how hormones and related chemical 
substances affect production and reproduc- 
tion. “Vitamin Requirements of Swine from 
a Practical Point of View” were enumerated 
by T. J. Cunha, department of animal hus- 
bandry, University of Florida. 


Visitors were taken on a tour of the OSU 
herds and flocks, the feed control laboratory, 
and the cyclotron laboratory. They were 
also treated to a roast beef barbecue supper 
arranged by L. E. Kunkle. 


The annual program is held every year 
through the co-operation of the Ohio State 
university, the Ohio experimental station, 
and state feed associations. Industry men 
who helped to arrange details of this year’s 
program were: H. E. Frederick, Scott Mills, 
Inc., Marysville, Ohio; Albert Gross, Ohio 
Farm Bureau, Columbus, Ohio; Harry Lee, 
Ohio Farmers’ Grain & Supply Co., Fos- 
toria, Ohio; and John Lodwick, Everly & 
Daniel Co., Cincinnati. 


IBCA Chooses Minnea: 
For Annual Conventio.: 


The 1950 convention of the International 
Baby Chick association will be held in 
Minneapolis, Minn., July 18-21, it was an- 
nounced Dec. 1 by the executive committee 
of IBCA. Minneapolis was chosen after a 
membership poll revealed equal preference 
for Minneapolis and St. Louis, Mo., where 
this year’s convention was held. Chicago, 
the third city under consideration, ran a 
poor third. 


The last time the IBCA held its annual 
convention in Minneapolis was in 1929. 
The main sessions and exhibits next year 
will be held in the northern city's civic au- 
ditorium and the annual banquet in the 
Minneapolis armory. 


Ample rooming accomodations have been 
promised by the Minneapolis convention 
bureau at the Nicolett, Radisson, Dyckman, 
Leamington, and Curtis hotels in Minnea- 
polis and the Lowry and St. Paul hotels 
in nearby St. Paul. 


@ CHALMERS GRAIN & FEED CO., 
Chalmers, Ind., has equipped its elevator 
with a new drier and constructed two steel 
grain storage bins. 


PLAN GEORGIA MEETING 

A joint meeting of the Georgia Baby 
Chick association, the Georgia Feed Asso- 
ciation, Inc., and the poultry department of 
the University of Georgia will be held 
June 14-15 at Atlanta, according to an an- 
nouncement made by J. B. Crew, secretary 
of the GFA, on Nov. 29. Sponsors hope for 
an even larger attendance than the 255 
recorded this year. ‘ 


National Turkey Federation Industry 
Exposition, Municipal Auditorium, 
Minneapolis, Minn. .......... Jan. 5-7 

New Mexico Grain & Feed Dealers 
Association, Hilton Hotel, Albu- 
querque, N. M. ............. Jan. 15-17 


American Dehydrators Association, 
Broadmoor Hotel, Colorado 
Springs, 18-20 


Kansas Formula Feed Conference, 
Kansas State College, Manhattan, 
Kan. Jan. 19-20 


Indiana Grain & Feed Dealers Asso- 
ciation, Claypool Hotel, Indian- 
an, 22-24 


Northwest Retail Feed Association, 
Hotel Nicollet, Minneapolis, 
Jan. 23-24 


Distillers Feed Research Council, 
Hotel Sinton, Cincinnati, Ohio 
Jan. 24 
Mutual Millers & Feed Dealers As- 
sociation, Hotel Statler, Buffalo, 
Feb. 8 


Institute of American Poultry Indus- 
tries, Municipal Auditorium, Kan- 
sas City, Mo. Feb. 11-14 


Midwest Feed Manufacturers Asso- 
ciation, Hotel President, Kansas 
Feb. 16-17 

Virginia Nutrition School, Virginia 
Polytechnic Institute, Blacksburg, 
Va. Feb. 22-24 


Colorado Grain, Milling & Feed 
Dealers Association, Shirley-Sav- 
oy Hotel, Denver, Colo. 

Feb. 26-28 


Nebraska Grain & Feed Dealers 
Association, Hotel Paxton, Oma- 
April 24-25 


Panhandle Grain & Feed Dealers 
Association, Herring Hotel, Ama- 
rillo, Tex. May 2-3 


Kansas Grain, Feed & Seed Dealers 
Association, Hotel Kansan, To- 


American Feed Manufacturers Asso- 
ciation, Hotel Stevens, Chicago, 
Ill. May 11-12 


Central Retail Feed Association, Ho- 
tel Schroeder, Milwaukee, Wis. 
June 5-6 


Indiana Grain & Feed Dealers Asso- 
ciation, Mid-summer meeting, 
French Lick Springs Hotel, French 
June 11-13 


Eastern Federation of Feed Mer- 
chants, Commodore Hotel, New 
June 12-13 


Association of American Feed Con- 
trol Officials, Shoreham Hotel, 
Washington, D. C. .......... Oct. 4-5 
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cas 


40™ Year 


Trial 
right in 
your own 
Plant 


15 TO 75 HP. 


BELT OR DIRECT 
MOTOR DRIVE 


1074 TENTH AVE. S. E. 


AJACS 


Grinders 


The High-Profit Grinder 


HANDLES EVERY TYPE 
of 
FEED MATERIAL 
USTOM GRINDING pays high profit when the 


Ajacs Grinder is in operation. It is known for its 
extra hourly production and low power consumption. 
Balanced construction on a one-piece, cast Base, large 
shaft and bearings, and precision machining through- 
out account for its performance. The Ajacs handles 
a great variety of grains and roughage. Screen 
changes are fast and easy. 

Thousands of Operators call the 
Ajacs the most efficient. 


Write for Information on Free Trial- Now! 


JACOBSON MACHINE WORKS 


MINNEAPOLIS 14, MINNESOTA 
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THE BEAU BRUMMEL 
OF THE BURLAPS 


ANGUS 


Burlap FEED Bags 


The quality appearance of Angus 
Burlap Bags makes a good impres- 
sion. Angus has that light, bright, 
uniform color which gives a better 
over-alllook to your bags and shows 
off Bemis’ sharp, clear brand printing. 


Utmost care is taken to obtain only 
the choicest jute fiber for Angus bur- 
lap. It is then processed to rigid 
specifications to assure the extra 
strength and finer appearance for 
which Angus is so famous. 


Bemis’ grading of Indian burlap is the recog- 
nized standard for the entire burlap industry. 
This acceptance as the “supreme court” of the 


“America’s No.1 Bag Maker” 


industry comes from Bemis’ long and une- 
Baltimore Boise Boston Brooklyn Buffalo Charlotte Chicago Cleveland 


Denver Detroit East ‘ell © Houston India is Louisville M i 
qualled experience as importer, converter and fia, © Kanne Ghy © les thobhe 


New Orleans New York City Oklahoma City Omaha Peoria e Pittsb 
distributor of burlap. Phoenix ¢ St. Louis ¢ Salina ¢ Salt Lake City e San =e Vancouver, Won, 


ie Wichita Wilmington, Calif. 
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Federal Menace Free Markets 


We Must be Alert to Retain our Freedoms 


@ THE members of the National Grain 
Trade council are organized grain ex- 
changes and national grain trade asso- 
ciations. The Sioux City Grain ex- 
change is one of the many organized 
grain exchanges that are council mem- 
bers. The Grain & Feed Dealers’ Na- 
tional association, with whom the 
Western is affiliated, is one of the 
several national grain trade associa- 
tions that are council members. The 
council’s affairs are directed by a board 
where each member exchange and 
member grain trade association has one 
or two directors. 

The council’s by-laws list our ob- 
jections as follows: 

1. To promote better understanding 
among the grain trade, government 
agencies, and the public generally. 

2. To advocate and defend, consist- 
ent with the public interest, the prin- 
ciples and merits of open and com- 
petitive markets for the distribution of 
agricultural commodities. 

3. To cooperate with other national 
trade associations and organizations. 

These objectives we, as directed by 
our members, attempt to carry out by 
informing our members of develop- 
ments in government policies; by act- 
ing as a source on which interested 
government agencies and Congress— 
members of Congress — congressional 
committees—may draw to obtain de- 
pendable information relative to the 
grain trade and grain marketing; and 
by providing trade representation be- 
fore government departments, bureaus, 
and commissions, and before congres- 
sional committees. 

I suggest to you, as you consider pro- 
posals advanced by your government, 
that you in turn subject those propo- 
sals to this test. You know of the effi- 
ciency of our marketing system. You 
should know that historically the de- 
velopment of free markets was the fore- 
runner of the establishment of all our 
democratic freedoms—freedom of wor- 
ship, freedom of speech and of the 
press—and freedom of action. Knowing 
this, you, who are experienced in our 
grain marketing system, must ever be 
*Summary of a speech given at the 50th annual 


convention of the Western Grain & Feed asso- 
ciation, Nov. 21, 1949, at Des Moines, Iowa. 
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alert to retain intact our free competi- 
tive markets—for as those free mar- 
kets paved the way for the establish- 
ment of our other freedoms, govern- 
ment interference with those free mar- 
kets will inevitably be the fore-runner 
of government interference with all 
our other democratic freedoms. 

Your government has proposed that 
Congress grant to the Secretary of 
Agriculture added authority to deter- 
mine who, and under what conditions, 
he or they may participate in our grain 
marketing system. This result would 
be accomplished by giving the secre- 
tary authority to determine how much 
earnest money should be put up by 
people who wish to assume risks as in- 
surers for those who grow or buy or 
process or distribute the nation’s 
grains. Those risks are now assumed in 
the open market under exchange rules 
that are freely circulated. Do you, as 
experienced grain and feed men, be- 
lieve that there exists any compelling 
public interest that requires your gov- 
ernment to further interfere with the 
operation of our open, free, and com- 
petitive grain marketing system—by 
granting to that government the op- 
portunity to decree the conditions un- 
der which risks shall be assumed and 
the places where you, as a buyer or 
seller, must make—or take delivery as 
the case may be? 

We have another new agricultural 
law. It can properly be described as 
the Agricultural Adjustment act of 
1949. You are, I believe, familiar with 
its terms. In general, the law seeks to 
adjust agriculture—production—prices 
— distribution — and disposition. The 
chances are that in the next session 
of Congress, attempts will again be 
made to pass another law to adjust 
agriculture using as a method some 
apparatus other than is provided in 
the Agriculture Adjustment act of 
1949. Whatever method or methods 
are proposed remember this: all seek, 
through some adjustment by your gov- 
ernment, to tinker with the nation’s 
methods of production, marketing, and 


distribution, by curtailing supply—by 
creating demand—all by grants of au- 
thority to your government. 

Producers do need insurance against 
ruinously low prices. Price protection, 
at least aided if not guaranteed by the 
government, is under some circum- 
stances sound national policy. But let 
us never lose sight of this fact: Price 
protection can best be justified on the 
ground that producers should be en- 
couraged to produce with the market- 
ing of their crops as their goal—to 
produce that the nation’s consumers 
may have an adequate supply of food 
and fiber. Let us not therefore, pro- 
tect prices so unrealistically that farm- 
ers produce not for market but for a 
government give-away. 

Early this year bills were introduced 
to permit the Commodity Credit Corp. 
to acquire interests in real estate. These 
bills were so comprehensive that, if 
approved, the Commodity Credit Corp. 
might have indiscriminately acquired 
interests in real estate for any purpose, 
at any place, with no limit, congres- 
sional or otherwise, to their activity. 
The Commodity Credit Corp. might 
build and operate feed and flour mills; 
grain elevators; and even retail feed 
outlets. We evaluated the proposal in 
the light of many facts—including the 
light of political reality. We concluded 
that such a broad grant of authority 
was dangerous. Then we asked Ron 
Booth to come down from Iowa and 
express to committees of Congress, 
along with other trade people, the 
trade’s opinion about this proposal. 

Your government's representatives 
had said that the Commodity Credit 
Corp. would exercise this authority to 
acquire interests in real estate only to 
obtain storage space in those areas 
where cooperative or proprietary grain 
storage was not adequate. Those repre- 
sentatives stated, during the first five 
months of this year, that no govern- 
ment storage would be erected until 
your government had found that exist- 
ing private storage in the area con- 
cerned was inadequate. 

Your trade’s representatives, at hear- 
ings, advised Congress that, in view 
of these government statements, the 
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proposed legislation should permit what 
the government said was wanted and no 
more. And that any land acquired by the 
government should be acquired only after 
Congress had made specific appropriations 
for that purpose. We did not like the 
thought of Commodity Credit Corp. using 
any or all of its nearly 5 billion dollars to 
go into the storage business. 

At one hearing we had the temerity to 
suggest that the broad language of the law 
proposed by your government's representa- 
tives would permit the government to effec- 
tively put private grain warehouses out of 
business—and still not require the govern- 
ment to pay those warehousemen proper 
compensation. That suggestion incidentally 
was made at a hearing on Feb. 16. That this 
might happen here was dismissed as absurd. 
That it would ever happen was continually 
denied by Commodity Credit Corp. officials. 

Well let’s see what did happen. 

Late in May, a department of agriculture 
bulletin—not an official bulletin you under- 
stand, merely a bulletin from some branch 
in the department, came to light. The bulle- 
tin was dated in February. It contained a 
number of interesting conclusions. 

I quote: “The suggestion that in the car- 
rying out of price support operations on 
grain, existing commercial storage facilities 
be more extensively utilized, would not be 
practicable.” 

“The further extension of government 
grain storage facilities to a capacity of at 
least 500,000,000 bushels for corn and wheat 
alone should be planned for completion 
within the next five years.” 

Promptly the Senate was advised that 
these were not the recommendations of the 
department of agriculture. Furthermore, a 
special committee in the department had 
turned down any such grandiose scheme 
and this special committee’s veto had been 
approved by the Secretary of Agriculture. 
It was indicated that all the Commodity 
Credit Corp. desired was to acquire about 
50 million bushels of additional storage 
capacity. 

Now all through this period the private 
grain trade was attempting to cooperate 
with your government and aid in the stor- 
age problem. We offered to aid in a survey 
that, we were told, would be the basis for 
the government’s plan. On learning that 
the survey was about complete, we offered 
our experience as grain handlers to aid the 
government in its determination as to where, 
if at all, government storage might be 
erected. As the government began to take 
title and possession to grain on the default 
of loans, the cash grain commission mer- 
chants tried to offer their services to aid 
the government in moving this grain. We 
wrote to officials in the department. We 
wired officials in the Commodity Credit 
Corp. We met with them and learned that 
the survey was about complete; we learned 
those officials did not think that the services 
of the cash grain commission merchants 
would be needed when government grain 
was to be moved. 

But your government was on the move. 

On July 21, the Commodity Credit Corp. 
requested bids for 50 million bushels of 
temporary storage facilities. Less than a 
month later, on Aug. 17, the Commodity 
Credit Corp. announced that it had already 
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"Your wife told me to ask you first!" 


contracted to purchase bin storage capacity 
of 112 million bushels and added—The 
awards announced today are part of a total 
objective which contemplates as much as 
500 million bushels capacity, if procurable 
at the right prices and within the time 
limitations.” 

We had heard of that 500 million bushel 
capacity before. You remember that the 
Senate had been told in May that the de- 
partment of agriculture had no plans to 
obtain anything approaching 500 million 
bushels of storage capacity. Yet here it was 
again. Obviously the department had changed 
its mind. And done so, if a change of mind 
it was, between May 25 and August 17— 
in a period of less than 90 days. 

Now the question arises—what are you 
going to do about your government? You 
as citizens have responsibilities that go be- 
yond your responsibilities as grain and feed 
men. These you should assume never losing 
sight of your responsibilities to your com- 
munity and your customers as grain and feed 
men. 

What do I mean by this responsibility 
within a responsibility? 

Well, awhile back I struck up an acquaint- 
ance in Washington with a department of 
state employe. He was then quite concerned 
because Congress was slow, and in his view, 
lax in appropriating funds to beam broad- 
casts to Europe—the so-called “Voice of 
America”. Those broadcasts are designed to 
sell to Europeans the virtues of our Ameri- 
can system—our republican form of gov- 
ernment—our freedoms—all those things 
that we in America enjoy in abundance. 

To a point I shared his concern but it 
seemed to me—and I told my state depart- 
ment friend—that our first job was to sell 
America to Americans—to make sure, be- 
fore we tried to sell our particular brand of 
living abroad, that we had first sold the 
value of our freedoms to the home folks. 

He, I hope, came to share my opinion. 
You, I hope, will do likewise and imbue 
your customers, your neighbors, your sales- 
men—all with whom you or they are ac- 
quainted—with real enthusiasm to preserve 
the demoncratic freedoms we possess under 
our republication form of government. You 


and they can point to a free marketing sys- 
tem as the cornerstone on which other free- 
doms are based. You and they should ex- 
plain that free marketing system that it may 
be understood for only if that marketing 
system is understood can it be preserved— 
and its preservation is so important. 


Doing the job of a responsible citizen is 
not easy. It requires study and evaluation 
—and then more study and further evalua- 
tion. You must do more than determine how 
a given proposal affects you personally. The 
easy solution may in the long run be the 
wrong solution. The solution come by in 
the hard way will generally be the correct 
solution. 


And if you do the job the hard way— 
the correct way—you will plan it as you 
would a sales campaign for selling ideas, 
conclusions, and facts about things you can- 
not see or smell or feel requires the astute- 
ness of the most competent salesmen and 
the methods of a well planned sales cam- 
paign. You know the grain marketing sys- 
tem. Sell it to others. You will find that 
selling ideas is a lot more difficult than mov- 
ing a sack of feed over the counter or selling 
a car of corn or oats for the sale of an idea 
requires constant service that your cus- 
tomers may in turn become salesmen for 
your ideas. 


In explaining and selling our American 
system and its cornerstone—free, open, 
competitive markets—you will find many 
with whom you disagree. Be sure you are 
worthy to disagree with them. You know 
your cause is just—but I repeat you must 
be prepared to further it. You must base 
your activity on sound thinking and study 
and evaluation. Able to ridicule the other 
fellow’s ideas, you must also be willing to 
acknowledge your own errors. You must 
be relentless in your efforts. And you must 
interest others in your task. 


These are uncertain times. And we must 
recognize their uncertain nature. We must, 
however, face them without fear. We must 
think through our problems—not muddle 
around them. Recognizing our stake as citi- 
zens, we must assume the full-fledged re- 
sponsibilities of citizens. We must transfer 
our thoughts into action but take care lest 
in acting we lose our rights as citizens. We 
must do these things that at all times, you 
and yours will know that you live under 
your government. 

@ CHARLES W. RIMELL, Canyonville, 
Ore., has purchased the Clocksin Feed & 
Seed store from Mr. and Mrs. L. H. Clocksin. 


@ W. K. YOCUM, Albany, Ore., has pur- 
chased the Red Crown Feed Mills from Paul 
Steidel and his sons. 


NEW INSECTICIDE PLANT 


Commercial Solvents Corp., New York 
City, has announced that it will soon con- 
struct a new insecticide plant at Terre Haute, 
Ind., for large-scale production of Lindane, 
a material for use in fly control in dairy 
barns. Expansion of present facilities, at a 
cost of $500,000, will be completed within 
six months and large-scale production of 
Lindane will be started within a year, the 
company said. 
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Where the Quality in 
ATKINS & DURBROW 
Quality Vitamin Products Began 


Mr. ATKINS and Mr. Durbrow were growing to maturity during 
days when strong actions of great importance were taking place 
in New York. They were at the gateway to America at a time when 
millions of hardy emigrants with strong religious principles and 
political convictions were coming into the country. 


It was almost in front of their door that Washington once told his 
soldiers, ‘men are contending for everything that is dear and valu- 
able in life.’ Yes, Americans were fed up with intrigue and injustice; 
and firm in their intention to build their new country upon principles 
of justice and integrity. 


Naturally Mr. Atkins and Mr. Durbrow believed in, and practiced 
these principles. In fact such principles were always the most impor- 
tant ingredients in everything they made... . and still are. That is 
why you can depend, absolutely, on any Atkins & Durbrow Vitamin 
product. Our standards have never changed, never varied. 


If you would like to secure your Vitamin Products from such a 
source, where quality, sincerity and integrity are the most important 
ingredients, try us. Our Vitamin Products are designed to meet your 
every need—spot shipments to fill a sudden need; contracts to 
supply your regular requirements. 


LOS A 
SEATTLE 
CHICAGO TA DETROIT BOSTON 
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ATKINS DURBROW, 


165 JOHN STREET. NEW YORK 7, ey nes 


Distributors 


of 
ATKINS & DURBROW 
Dry A 
3,000 A per gram 
1,362,000 A per pound 


ATKINS & DURBROW 
Dry A&D 
in practically any 
combination of potencies 


Fortified Sardine Oils 


GENERAL MILLS, INC. 
Arpro Wheat Germ Oil 


BARRETT DIVISION 


Allied Chemical & Dye Corp. 


Niacin 


SPERTI, INC. 
Brewer's Dried Yeast 


of 
DRICONURE 
all-organic I 

fertilizer 


ea 
| 
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DEEP SECRET 
Father: “What are your young man’s in- 
tention’s, Lily?” 
Lily: “Well, daddy, he’s keeping me pret- 
ty much in the dark.” 
INTERFERENCE 
A little boy was saying his bedtime prayers 
in a low voice. “I can’t hear you dear,” 
whispered his mother. “I wasn’t talking to 
you,” was the firm reply. 


WASTE OF TIME 
“Well, Deacon Jones, what do you think 
about my preaching a sermon next Sunday 
on the Widow’s Mite?” 
“Ef you ask me, Parson, it’s a waste o' 
time. They’s only two widows in this here 
congregation, and ah knows they duz.” 


HERMAN 


NAGEL'S 


CAREFULLY SIFTED FOR FEED DEALER CONSUMPTION 


FREE ENTERPRISE 

Molly: “How come you call your boy 
friend Pilgrim?” 

Mary: “Cause every time he calls he 
makes a little progress.” 

« 

These days business is what if you haven’t 

got any, you go out of. 


the perfect source of the VITAL TRACE Minerals 
for your Formula Feeds that contain 
Phosphorus-rich Ingredients 
HERE'S WHY: Highly concentrated blend of predetermined, properly balanced, 


measured amounts, stabilized iodine, manganese, copper, iron, cobalt, boron, zinc. 
Keeps in perfect condition. One pound fortifies a ton of feed. 


Herman Nagel’s 


the perfect source of SOLUBLE 
Phosphorus and vital trace min- 


PHOSPHORUS CONCENTRATE 
with TRACE MINERALS 


erals for your Formula Feeds 
and Mineral Mixes 


HERE'S WHY: Contains no rock, no clay, no bonemeal; instead, five high analysis 
purified phosphates—''so soluble, they melt on your tongue!" 15% phosphorus! 
Seven vital trace elements! No toxic amounts of fluorine or trace impurities. With 
your own limestone and salt, supplies every needed mineral in proper balance. 


Keeps perfectly. Requires no premix. 


DISTRIBUTORS 


Eastern States 
The Amburgo Co., Inc. 
Philadelphia 7, Pa. 


Iowa & Nebraska 


Carroll Swanson Sales Co. 


Des Moines 9, Iowa 
Minnesota 


Blomfield-Swanson Brokerage 


Minneapolis 2, Minn. 


Kansas & Missouri 
Bartels & Shores Chemical Co. 
Kansas City 7, Mo. 

Utah & Idaho 

Warner Arthur Grain, Inc. 
Ogden, Utah 

California 

Pan Western Distributors 
San Francisco 7, Calif. 
Colorado 
Farnham-Morris Company 
Denver 2, Colorado 


~The HERMAN NAGEL CO. - 53 W. Jackson Blvd. + Chicago 


ONE WAY OUT 
“I say, old fellow, you're not still engaged 
to the Smith girl, are you?” 
“No, I'm not.” 
“Lucky for you. How did you get out of 
it?” 
“I married her.” 
*  & 
WARNING 
Doctor: ““Now remember what I say. You 
must take it easy and avoid all forms of 
excitement.” 

Gay Old Fellow: “But, Doc, can't I 
even whistle at 
+ s 

A fan dancer is just a nudist with a cool- 
ing system. 
NO USE 

Mistress: “I saw you kiss the milkman 
this morning, Nora. I'll take the milk in my- 
self after this.” 

Nora: “It won't do you any good, ma‘am. 
He promised not to kiss anybody except 


* 


Many a girl will scream at the sight of a 
mouse but think nothing of stepping into a 
car with a wolf. 

HINT 

A minister and a Scotsman were watching 
a football game together. Every few minutes 
the Scotsman would take a nip from his 
bottle. The clergyman was finally unable to 
restrain himself any longer, and said: ‘Sir, 
I'm 60 years old, and never in my life have 
I tasted alcohol.” 

“Well, dinna worry yourself,” the Scots- 
man replied with a very marked burr, 
“you're nae ginna start noo.” 

* * 
EXPECTANT 

Funeral director to aged mourner: “How 
old are you?” 

“T'm 97; be 98 next month.” 

“Hardly worth going home, is it?” 

* 


T’AINT LEGAL 

Though the long years of marriage for 
Zeb and Marthy had not been run in the 
smoothest fashion it was still a shock to the 
community when Zeb filed suit for annul- 
ment. 

On the day of the hearing the towns- 
people gathered in considerable numbers to 
find out the explanation. 

“Suppose,” began the Judge, “that you 
state your grievance, Zeb. Tell us right out 
why you think your marriage to this woman 
ought to be annulled after twenty-nine 
years.” 

Zeb cleared his throat, but stood his 
ground. “H’it’s thisaway, yer Honor. I jest 
found out this here spring that Marthy’s 
paw never had no license to carry thet 
gun!” 
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Pillsbury 
FEED CLUB 


by John D. Martin 


We’re getting some mighty fine 
letters in response to my offer of $25 
for each one used in this column. Here 
is one we think a lot of your feeders 
should be able to use. Tell them about 
it. It’s from Mrs. A. L. Miskimon, 
R. 2, Ozawkie, Kansas. 


“‘Waler warmer” 
improves egg production 


“In cold weather it is hard to keep 
warm water for my laying hens as we 
simply must carry the water to them in 
pails. So when it is cold I keep two or 
three bricks on my range and put one 
of these in a pail of water, thus keeping 


it warm. 
“Then when they need more I sim- 


ply put in another warm brick. This 
will keep the water comfortably warm 
through the coldest weather.” 


Legume roughage 
important in winter 


“T also go to the barn and rake up the 
loose alfalfa leaves or lespedeza leaves, 
whichever is being used at the time, 
and feed them to my hens whenever 
they cannot get out to graze on green 
grass. 

“In these two ways I really increase 
the winter egg production of my flock 
at litle extra expense. 

“P.S. We’ve used lots of Pillsbury 
feeds and flour, too. All fine.” 


Why not urge your customers to send 
in their ideas. 


THINGS LOOK NIFTY 
FOR 1950 


Never before have you had such a great 
line of feeds to sell—with so many im- 
portant sales points, sales helps and ad- 
vertising and promotion to help you 
sell (see reference at right). Looks like a 
great year for Pillsbury and you. 


NEW 4X FORMULA 
WITH APF SUPPLEMENT 


The big news this month is the develop- 
ment and announcement to your cus- 
tomers of two great new lines of feeds: 

1. Pillsbury’s Best New Laying Feeds 
with New 4X Formula and APF 
Supplement. 

2. Pillsbury’s Best Turkey Feeds with 
New 4X Formula and APF Sup- 
plement. 

This is a line you can cash in on—a line 
with something definite to sell. 


Z| 
ANTES. 


The New 4X Formula with APF Sup- 
plement is a real powerhouse. Talk 
about it to your customers and point 
out that now it is thoroughly fortified 
not only with APF but with a lot of 
other important new nutrients, too. 
Here is the new 4X Formula descrip- 
tion—show it to them. 
1X More usable amino acids 
2X New vitamin supplement—with 
APF concentrate 
3X Added bio-active minerals 
4X More usable calories (energy 
units) 


And after you show them the formula, 

tell them what it will do for them in 

terms of RESULTS. 

For Poultry—here is a summary of the 

results that can be expected: 

1X More eggs per feed dollar 

2X Longer laying life—better body 
weight 

3X High energy—protected against 
“burning out” 

4X Sharper appetite—higher 
usability 

And Turkey raisers can count on results 

like these: 


1X Fast starts—low mortality 

2X Sturdy frame—good feathering 
3X Good color—firm flesh 

4X More meat per feed dollar 

More than two million messages about 
these great new feeds are reaching farm 
homes via leading farm papers and the 
4X Feed Club column. 

In addition, big newspaper space is 
sending out a flood of more than a mil- 
lion additional sales messages to pros- 
pects—your customers among them. 
Make a big event of the big feed 
news of the year. Make it mean more 
profits for you. 


EXTRA 
CUSTOMERS 


Those Extra-Value coupons that come 
with every sack of feed and concentrate, 
and with every one of the Pillsbury 
Grocery Products, are making extra 
customers for you. Have them send for 
a Pillsbury Premium Catalog. 


$. THOUGHT OF THE MONTH 

“*At Christmas play and make good 


cheer, 
For Christmas comes but once a year.” 


Thomas Tusser, 1580 


WE OFFER $25 


Pillsbury Mills, Inc. 


Feed and Soy Division 
Clinton, Iowa 


for every letter used in this column. 
Letters will be selected on the 
basis of their helpfulness to other 
Pillsbury’s Best Feed dealers. 


Mills — Clinton, Centerville, Minneapolis, Los Angeles, 
Atchison, Lima, Ogden, San Francisco, Colton, Sacramento. 


You are cordially invited to visit any of them 
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BUILT THRIVING 
FEED BUSINESS IOWA! 


= 


Ful-O-Pep's District Representatives FAIRFIELD. 
work closely with good dealers such 
as John Jackson to help them F 
develop ful feed busi s : g The Quak 
er Oats 
Chicago 4, Tiling 


Gentlemen: 


2 4 Ten yea 
Its foundation is the banding 


idly 


Your down-to 
is good. “garth, fact-based 
FUL-O-PEP DEALERSHIP good Satter 


fied customers done by my 


September 6, 1949 


any satis- 
Hard-working John Jackson started his business on a Your dependable feeds 4 ila 
“proverbial shoestring” .. . handling several brands cooperates with 
of feed. Matter of fact, John had so many different manier ful feed and spanks for your 
J Making ny business a help in 


feeds he hardly knew which to recommend. 


As a result, his inventories were high... and John y youre, 


built very few steady customers. 8 long years later he 
was still barely “eking out” a living from his store. 


John E, Jackson 


However, in 1938, John was attracted to Ful-O-Pep. 
More than once he had heard about its consistent qual- 


ity ... and he was aware of Ful-O-Pep’s hard-selling Ful-0-Pep may help you, too, 

honest advertising. So John contacted the Ful-O-Pep ° . 

District Representative . . . and was able to get the build a more successful business! 
Ful-O-Pep Dealership in Fairfield, lowa! Yes, the Ful-O-Pep Dealership offers you great profit opportunity! For Ful-O- 


Pep builds dependable feeds for every type of poultry and livestock. . . 
feeds backed by hard-selling radio advertising on 395 Mutual stations... plus 
colorful ads in 60 top farm and specialized magazines. Ful-O-Pep offers 


His first year with Ful-O-Pep wasn’t bad. He grossed 
$40,000. But repeat business and many new customers 


increased his tonnage rap idly, your after year. you sales-building merchandising helps FREE. And Ful-O-Pep salesmen are 

In 1948 John grossed a “whopping” $175,000... trained to help you build a more successful feed business. 
and is now shipping about a carload of Ful-O-Pep a There are still localities where a protected Ful-O-Pep Dealership is avail- | 
week! Another thriving business built on the Ful-O-Pep able. So for more facts about the opportunity in YOUR community, write 
Dealership! NOW to The Quaker Oats Company, Dept. L-!16, Chicago 4, Ill. 


THE QUAKER OATS COMPANY 
..-makers of dependable feeds for over 60 years 
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— Thomas 


(Continued from page 15) 


the industry takes over where the universi- 
ty work leaves off. I like to think of the 
work done by industry as being applied re- 
search. And at this point may I emphasize 
that, contrary to the opinion held by some 
college men and by some of the feeders, the 
research work of manufacturers is not done 
to impress the public. It is honest research 
and has as its objective the improvement of 
feeds and feeding methods. The feed manu- 
facturers are sincerely searching for new 
facts which will bring still greater benefits 
to the farmers. 


It is the duty of the industry researchers 
to take all of the information on livestock 
nutrition and apply it in a practical way to 
the feeding problems of the farmers they wish 
to serve. This involves new feeds, new feed- 
ing methods, and many times the develop- 
ment of new and economical sources of 
feed ingredients. All of this requires trained 
research workers and extensive facilities. 
New products often call for enormous re- 
sources in manpower and capital. We have 
a number of important feed ingredients 
which were not in production 20 years ago, 
and it is only through large-scale commer- 
cial enterprises that many of these impor- 
tant materials have been brought to mass 
production and made available to us on a 
low cost basis. We cannot discount or mini- 
mize the resources needed before many of 
our new products can be of the greatest 
benefit to the greatest number of feeders. 


The purchase of ingredients and the con- 
trol of quality are tied to the industry re- 
search program, and all of these things must 
be done with a view to producing that which 
is economically sound. A new feed or feed 
ingredient may perform miracles in the ex- 
periment station feed lot, but unless it can 
bring greater values to the man who uses 
it on the farm, the product will not stand 
up against the highly competitive conditions 
found in the feed industry. 

It is indeed unfortunate if there is any 
feeling that industry and the universities are 
competing in a race to see which can prove 
they are right and disprove the work of 
the other purely for personal acclaim or 
credit. There is plenty of work for both the 
colleges and the industry, and when we work 
together as a team, we accomplish the great- 
est good for the public. Better feeds mean 
a better diet for more and more people, and 
it is responsibility of the universities and 
feed manufacturers to work toward that end. 
If stability and progress are to be achieved 
in this rapidly expanding industry of ours, 
we must all work in the direction of service 
to agriculture. This problem does not strike 
me as being unduly difficult. Meetings of 
this kind help to create an atmosphere fav- 
orable for the stimulation of thought, which 
benefits all of us. The large number of simi- 
lar meetings conducted by other agricultural 
colleges and the general attitude of the uni- 
versities and industry to sit down together 
and discuss the problems of nutrition is 
indeed encouraging. 

In the field of economic development, the 
universities and the feed industry have a con- 
mon goal, and while the agricultural colleges 
have demonstrated a genuine desire and 
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ability to lend assistance to the industry, I 
believe that progress will come most rapidly 
to those feed companies who also help them- 
selves. In helping ourselves, we should real- 
ize that ours is a long-run program and our 
conclusions should be based upon an out- 
look which has a wholesome respect for the 
work of each other. Our scientific men 
should not intervene or discredit the work 
of others in the industry or in the universi- 
ties when that work is presented objectively. 

There is no common formula for our 
problems in nutrition, because in the last 
analysis so much depends upon individuals. 
For this reason there should always be posi- 
tive effort to determine whether the con- 
clusions of the research workers actually 
meet their claims. Hasty decisions or con- 
clusions reached without all of the facts 
can prove costly to our customers and re- 
sult in a long-lasting damage to the prestige 
of university research and to the industry. 
By the same token we can err in the other 
direction by holding on to outmoded ideas 
long after the principles have been proved 
unsound. I believe firmly in the adage that 
“We should hold fast to that which is good,” 
but we must be ready to accept the new and 
discard that which no longer makes the best 
use of the materials available to us. Changes 
are inevitable in our rapidly expanding econ- 
omy and we should welcome changes when 


they represent improvements in economic 
values. 

We might do well, therefore, to take a 
look at the adequacy of some of our long- 
established traditions and beliefs, and do it 
in the light of present-day conditions. Some 
of the facts which seemed important among 
conditions of yesterday have lost their value 
and importance under today’s circumstances. 
Some of the things we believed settled now 
become problems because we have made 
progress through new discoveries. Because 
a condition was true 20 years ago does not 
necessarily mean it is true today. To hold 
firmly to a principle because we consider it 
a sign of weakness to reverse our position 
is fighting against the advantages which 
actually should come to us as the result of 
research work. Let's be honest with our- 
selves and with our customers about the 
nutritional requirements of such factors as 
proteins, fats, vitamins and minerals. 

It is proper that we be guided by the 
knowledge of our predecessors, but we 
should not be limited by it. I wonder if 
some of our beliefs with respect to fat, fibre 
and protein have outlived their usefulness. 
It is my understanding that materials or in- 
gredients of questionable nutritional value 
are being used today to maintain fat levels 
which were considered desirable in the light 
of earlier research but which are today im- 


Proud of Peavey’s 75-Year Record 


Officials of F. H. Peavey & Co. were re- 
cently surprised when E. T. Knutson, Pea- 
vey elevator manager at Flandreau, S. D. 
appeared at the company’s Minneapolis of- 
fices unannounced and presented them with 
a handsomely engraved plaque commemorat- 
ing the firm’s 75-year record of service in 
the Northwest grain business. The plaque 
was donated by nearly 200 country managers 
and superintendents of Peavey elevators 
scattered over large areas of North Dakota, 
South Dakota, and Minnesota. 

Shown above is the scene in the Peavey 


offices as Mr. Knutson (left) made the offi- 
cial presentation to F. B. Wells, president; 
F. T. Heffelfinger, chairman of the board; 
and L. J. Carlin, general manager of Peawey 
elevators. In the background is a portrait of 
the late F. H. Peavey, founder of the com- 
pany which bears his name. 

Along with the plaque Mr. Knutson turned 
over a scroll bearing the signatures of the 
men who had joined in the surprise gift. 
Latin phrases on the plaque translated, said: 
“Strong in trustworthiness and integrity... 
We who labor with you, salute you!” 
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practicable and uneconomical because of the 
kind of materials which are now available 
to us as manufacturers. 

Are we preaching the doctrines of certain 
levels of protein largely because in the ear- 
lier development of our industry such levels 
were believed to be a guarantee of value to 
the farmer in the purchase of his feeds? 

I am told we are today handicapped in 
the production of greater feed values be- 
cause of maximum standards in fibre which 
were established before we knew what we 
know today about the quality of fibre. I am 
sure we have some over-blown ideas of the 
importance of vitamins, and I am afraid that 
the need for, and the advantages of, medi- 
cated feeds are being over-emphasized. 

Even if I were capable of carrying out the 
assignment, time would not permit me to dis- 
cuss these subjects in detail, but I say to 
you that they present a worthwhile chal- 
lenge to industry and to the university re- 
search workers. I make this statement not for 
the purpose of raising controversial issues, 
but I know of no better place to throw out 
such a challenge. The great University of 
Cornell stands out prominently as a leader 
among all agricultural institutions for its 
contributions to the modern science of live- 
stock nutrition. Its work has a far-reaching 
influence not only in New York and other 


eastern states, but throughout all of this 
broad country of ours. All of our agricul- 
tural colleges and the feed manufacturers 
have important responsibilities in providing 
better feeds at lower cost. 

I believe that when a feeder buys a bag 
of feed, he has a right to expect more than 
a certain guaranteed percentage of protein, 
fat and fibres. I believe he has a right to ex- 
pect that feed purchased from a manufac- 
turer today will produce results no less fav- 
orable than the results produced by feed 
previously purchased from the manufacturer 
under the same brand name. In my judg- 
ment it is important that we encourage 
feeders to select their feeds on the basis of 
what the feeds will do, and it is our duty 
as feed manufacturers to back up our pro- 
ducts with the kind of quality which the 
feeder has learned to expect. It should be 
encouraging to us to know that much of the 
feed sold today is sold on the basis of what 
it will do. Feeders are displaying greater 
interest in feed values and are giving more 

‘attention to the economy of results. 

This improved condition is not entirely 
the result of intelligent selling on the part 
of feed manufacturers and feed dealers. We 
have had support from many sources. The 
universities and experiment stations have 
made substantial contributions to this im- 


SOKS DEPARTMENT ST 
IN FORMATION 


"We have such e considerate milkman cad I'd like to have you suggest a little 
Christmas gift for his cow!" 
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proved buying practice. The state feed con- 
trol officials have put thought and energy 
into this educational program. We have cer- 
tainly had approval and encouragment from 
the farmers themselves to sell our products 
on the basis of their entire values and to 
represent them for the particular jobs which 
they are designed to do. We should there- 
fore take full advantage of the opportunity 


‘to sell our feeds as a whole, not by their 


parts or because they contaia a certain per- 
centage of protein, fat or fibre. This, gentle- 
men, is an obligation which we owe to our 
industry. It is an obligation which we owe 
to our customers. In our industry, I believe 
the degree to which our business life is made 
secure will depend upon our willingness to 
meet these obligations. 

There are many reasons to view the fu- 
ture with encouragement and enthusiasm, 
but we should not be deceived into think- 
ing that because our products are vital to 
the success of the livestock producer, it is 
necessary to him that we ourselves provide 
them. 

It is only when we do our job well that 
we obtain the support of the farmers and 
the agricultural colleges. As feed manufac- 
turers, we owe our position and prestige 
therefore, not to the necessity of our pro- 
ducts and our services, but to the efficiency 
of their performance. 


Purina Co. Again Offers 


Seven Fellowship Awards 
The Ralston Purina Co., St. Louis, Mo., 


will again offer seven research fellowship 
awards to assist in the training of additional 
personnel in the livestock and poultry in- 
dustries, it has been announced by J. D. 
Sykes, vice president. 

The recipient of an award which amounts 
to $1,440 annually, may be eligible for an 
appointment not to exceed three years 
of tenure. Winners will be allowed to attend 
schools of their own choice but must agree 
to accept no other appointment during their 
year of study. 

Applications will be considered from any 
individual who is qualified for graduate 
study in any Land-Grant agricultural college 
or approved veterinary college in the United 
States or in Canada. Two scholarships apiece 
will be awarded in the fields of animal, dairy, 
and poultry husbandry. One will be given 
in the field of veterinary science. 

As in last year’s competition, the judging 
committee will consist of one officially-ap- 
pointed representative from each of the 
following organizations: Poultry Science as- 
sociation, American Veterinary Medical as- 
sociation, American Dairy Science associa- 
tion, American Society of Animal Produc- 
tion, Association of Land-Grant Colleges, 
and the Ralston Purina Co. 

Application forms may be obtained by 
writing to: Ralston Purina Research Awards 
committee, c/o J. D. Dykes, Ralston Purina 
Co., St. Louis, 2, Mo. The awards will be 
made before the beginning of the school 
year, July 1, 1950, when the scholarships go 
into effect. 

@ TOM PORTER, Sweetwater, Tex., has 


opened a new feed store. 
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THEY HAVE STOOD THE 


When you choose a Bloody Coccidiosis control ingre- 
dient for your 1950 feeds, consider how ‘‘time’’ has 
judged each coccidiosis product. For, just as it took 
ages to prove the wondrous durability of the ancient 
pyramids, so does it take time to prove the values 
and weaknesses of any medical treatment. 

And time has not been too kind. For most modern 
coccidiosis control products have had a hectic history. 
You have seen one after another sweep the market 
only to be forgotten in a year or two. Each had some 
merit, but, in the passing of time, each enjoyed only 
a “moment” of popularity. Their weaknesses found 
them out! 

In this “here-today, gone tomorrow” scene, 
PRATTS C-KA-GENE stands out for staying power. 


, 

PRATTS C-KA-GENE is the first . . . the pioneer 
...of modern coccidiosis control products. It has 
successfully protected hundreds and hundreds of mil- 
lions of chicks. C-KA-GENE is 11 years old and still 
going strong. No other product has stood time’s 
test anywhere near as long. There must be a reason! 
Sure. It’s safe. It’s economical. It WORKS! These 
reasons are worth dollars to you and your customers! 

C-KA-GENE mixing franchises for 1950 are now 
being assigned. Why not write us for details today? 
A postcard will do. You'll get full information, with- 
out obligation. 


Pratt Food Company, Dept. CK- 7, 130 Walnut 
Street, Philadelphia 6, Pa. 
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The signs point the way to greater 
profits for you through repeat 
sales of Kellogg’s Processed Feeds. 
Farmers know that Kellogg 

Feeds build better farm stock -- 
help increase profits for them 


i . « « Kellogg Feeds will do it for you. 


A full line of feed ingredients. 


When in the market contact us. 


ICES “GRAIN EXCHANGE | 


GENERAL OFF 
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Modernizing the Old Style Mill 


Two Bairs Score Success at Wrightsville, Pa. 


@ MODERN machinery coupled with 
the establishment of a good delivery 
services has built up a thriving busi- 
ness in the short space of three years 
for W. W. Bair, owner and operator 
of Bair’s Mill, Wrightsville, Pa. 
Though the mill operates in a strongly 
competitive feed area, up-to-the-min- 
ute feed sales practices have boosted 
Bair’s profits from several hundred dol- 
lars a month to thousands. 

“In the first week of business,” remi- 
nisced his father, Norman Bair, who 
purchased the business in 1946 and 
who now supervises flour milling for 
the firm, “receipts were only $130. Busi- 
ness has increased steadily and substan- 
tially since then and our firm is now 
operating on a sound and healthy basis.” 

Heart of the mill, a solid old build- 
ing substantially modernized, is its 
grinding and mixing department. Pres- 
ent equipment includes Jacobson ham- 
mermills, Richardson automatic re- 
ceiving scales, Eureka separators, a 
Sprout-Waldron 34 ton mixer, and a 
Muncy 1¥% ton mixer. In addition, a 
Chambersburg sifter is used in the 
flour phase of the business. 

Power for milling is supplied by 
two water turbines replacing the old 
waterwheel which originally tapped 
the power of the adjoining creek. At 
times of low water level, the Bairs use 
a tractor, providing traction through 
a belt drive, to power grinding equip- 
ment. Local electrical power is also 
available. 

“We can handle 50 tons of feed per 
week and 10 tons of flour in normal 
operation,” stated W. W. Bair. “We 
can turn out considerably more when 


rushed. 
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“We find the feed line the most 
profitable. It is sold retail and delivered 
to customers in this area by our two 
trucks. Most of the flour is sold to 
Scranton bakeries. 

“Our own brand of feed is mixed 
individually for all types of livestock 
—hogs, horses, dairy cattle, calves, 
pigs, and others. Ninety per cent of 
the feed which we ship is packed in 
dress-print bags. We find that cus- 
tomers really go for them. Our com- 
mercial feeds are Kasco and Stickwell.” 

Poultry feed, Mr. Bair found, is his 
best seller. Poultry is the dominant live- 
stock interest in the Susquehanna val- 
ley area where the mill is located, 
sharing farmer interest with grain and 
tobacco. To oblige his poultry cus- 
tomers, Mr. Bair stocks the Whitmoyer 
and Dr. Hess lines of poultry remedies 
as well as brooder stoves and related 
poultry equipment. 

“I feel that our gratifying step-up 
in volume since we started this build- 
ing has been due largely to our policy 
of handling good lines of feed and 
maintaining our own brand’ at top 
quality,” stated the dealer. 

“Our trucks are kept busy deliver- 
ing feed orders in an area five miles in 
every direction on this side of the Sus- 
quehanna river. Because we are some- 
what off main-travelled roads, we 
found that a delivery service was a 
necessity when we started operations. 
Now, however, with the help of ad- 
vertising, we are attracting customers 
who call for their own feed. 

“Most of our advertising is direct 
mail,” he added. “We mail out seasonal 
price lists to farmers in the area and 
have found that an open card gets bet- 
ter results than a letter because it is 
more often kept in sight and referred 
to. 
“We have advertised through book 
matches ever since we started and are 
now giving away a free feed scoop 
with every ton of our own feed. Next 
summer, we plan to give our customers 
caps with our advertising on them.” 

The Bair Mill also does a comfort- 
able business in seed corn and the Bairs 
were the first dealers in that area to 
stock the item. They also handle sales 


ALTHOUGH they operate in 
a strongly competitive area, 
W. W. Bair, left above, and 
his father Norman have suc- 
ceeded in building up a thriv- 
ing feed business by installing 
modern equipment and adopt- 
ing an energetic merchandis- 
ing program. A view of the 
mill is shown below. 


of alfalfa, timothy, other farm seeds 
and fertilizer. 

W. W. Bair has laid plans to expand 
vigorously in the future. 

“A new all-steel corn crib will be 
on display here soon,” he revealed, 
“and this, we know, will lead to more 
new friends for our merchandise.” 

Competition in the area has not only 
induced the Bairs to make regular per- 
sonal calls on their customers but also 
to grant some limited credit. 

“We haven't had much trouble,” 
claimed the younger Mr. Bair. “State- 
ments are mailed regularly and if the 
customer is a little slow in settling his 
bills, we keep right after him until 
he does.” 

The mill is not equipped with out- 
side storage bins but there are facili- 
ties for storing 10,000 bushels of grain 
or feed ingredients within the mill it- 
self. Because all products move rapidly, 
there has never been any backlog of 
idle grain to worry about at the 
Wrightsville plant. 

The mill itself is an old structure, 
built in 1878 of top-quality materials, 
skillfully laid. The original coat of high 
quality whitewash is still on the wood. 


(Continued on page 82) 


Making the Most Sales Time 


Clement Smith Overlooks No Sales Angles 


@ “IT’S not how many hours we put 
in but what we put into the hours that 
counts.” 

That motto hangs on the office wall 
of the Waterville Grain Co., Water- 
ville, Me. And the firm’s bustling man- 
ager and co-owner, Clement Smith, 
tekes good heed of it in his fast-mov- 
ing business which includes, besides 
the main feed and grain line, a wide 
variety of side items. 

Mr. Smith’s business policy is sim- 
ple and direct. 

“We sell only top quality feeds,” he 
stated, “and adhere strictly to a policy 
of giving every customer a square, hon- 
est deal, not once in awhile but always.” 

The firm was started 19 years ago 
on a two-man operation basis and has 
been run successfully on that basis ever 
since. The present team, Mr. Smith, 
and his clerk and general helper, Rich- 
ard Morrill, have been together a long 
time and know how to work together 
for the best results with a minimum of 
effort. 

Not afraid of work, they deal as 
efficiently with the company’s present 
expanded amount of work as they did 
with a lesser amount years ago. There's 
a place for everything at the Water- 
ville Grain Co. and everything is in 
its place. 

The firm’s business building is a 
fairly small and compact structure, 
measuring 30 by 60 feet. Located next 
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to a railroad line, bags of feed from 
the cars can be tossed right into the 
building as fast as Mr. Morrill can 
truck and stack them. 

Mr. Smith spent five years on the 
road as a salesman for Park & Pollard 
before going into his own business and 
stocks the “Lay or Bust” line exclu- 
sively in his store. He also does a thriv- 
ing business in grain. 

Backing up the main lines, is a wide 
variety of side items. These are neatly 
arranged in model displays in the firm’s 
show room. Whether a customer is 
looking for poultry supplies, poultry 
remedies, sprays, paint, garden seed, 
brooms, garden rakes, hand scythes, 
soft drinks, egg-scales, salt, lanterns, 
rolled oats, salt, bricks, or flour he can 
find them all neatly arranged and clas- 
sified. 

“Our flour sales are above average,” 
Mr. Smith pointed out, “and, in the 
pet line, dog food sales are good and 
steadily getting better.” 

Farmers also appreciate the complete 
line of farm tools, barbed wire, and 
fertilizer which the firm keeps in stock. 

The hide business is unique and the 
firm believes that not many feed deal- 
ers handle such a sideline. The grain 
company does a big trade in hides 
which are stored in its large roomy 
basement. 

The business was started some years 
ago as an experiment and the response 
proved it a sound business hunch over- 
night. When the news spread that 
hides could profitably be disposed of 
at the Waterville Grain Co., the mate- 
rial came pouring in. The manager had 
already looked for and found his mar- 
ket and was able to pay satisfying 
prices and make a nice profit from the 
beginning. That phase of the business 
has been growing ever since. 

“Calf hides lead as far as the num- 
ber of a particular type handled,” said 


THERE'S a place for everything 
at the Waterville Grain Co. 
and Clement Smith, (left) the 
wide-awake manager and co- 
owner, sees to it that every- 
thing is in its place. Shown at 
upper right is a view of the 
compact feed store which is lo- 
gave right next to a railroad 
ine. 


Mr. Smith, “but deer hides are also 
fast movers. In a business of this kind 
though you’ve got to know your mar- 
ket before you start in. The business 
must be learned from A to Z.” 

Like many feed dealers, Mr. Smith 
makes many sales by “trading” with 
his customers. He'll trade grain for 
eggs or anything his business judg- 
ment tells him he can turn into cash 
and profit. 

The credit policy of the Waterville 
Grain Co. has always been largely 
cash, with credit extended only to 
those of proven reliability and then for 
only short periods of time. At present, 
the ratio is about 75 per cent cash and 
the rest limited credit. 

No “duns” or reminders are needed 
with his few credit customers, accord- 
ing to the Waterville manager. If goods 
are purchased on credit, the customer 
makes it a point to pay up as promptly 
as possible and the firm has no bad 
accounts to fret about. 

“We use several methods of adver- 
tising to promote sales and retain the 
good will of both old and new cus- 
tomers,” admitted Mr. Smith. “We 
buy space in the local and regional 
newspapers, contact prospective cus- 
tomers by telephone, send out monthly 
bulletins to both prospective and regu- 
lar customers and last, but not least, 
maintain inflexible standards of high 
quality and prompt service.” 

Clement Smith is an optimist. The 
cares of business have failed to effect 
his natural optimistic outlook on life. 
It takes optimism to carry the numer- 
ous planning and working burdens 
connected with his varied business. 

Starting as many others have in a 
small way, he has increased sales until 


(Continued on page 104) 
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THE “ss : THIS IS THE TRADE MARK PROPERTY OF SAVAGE, INC 


RIGHT BAG Prec. U.S. PAT. OFF. 


A TAG AND : ee 
PULL A AVAGE TAGS — the “tags that talk” —have 
done more to speed deliveries, minimize handling, 


see eliminate mistakes and raise the standards of service 
CHICK 
STARTER from mill to consumer than any supplementing device’ 
NEVER LOOKS 
LIKE CALF 
STARTER The surface finish on tags and the processing we pioneered 


of system yet introduced into the formula feed industry. 


to by-pass ordinary printing eliminated glare and assured 
true color values in any light. The code combination of de- 
signs and colors that we worked out eliminated need for time- 
taking, eye-straining reading of tags. The tag stock which big 
paper mills developed in cooperation with us to produce a supe- 


ANU y Ine. 


CHICAGO, U.S.A. 


rior stock at a low price is so strong you can “grab a tag and pull a 


Vi 


bag” without fear of the tag’s letting go. With all this strength, these 
amazing tags ate easier to sew. From as far away as you can see 

one, it tells you at a glance—instantly—what is in the bag. There’s 

a degree of economy at the mill and a degree of satisfaction from 
mill to consumer in these Savage products that is not even approached 
by ordinary tags. Learn why. Send today for “Batch of Samples” free— 


whether your requirements are for thousands or millions. 


ESTABLISHED 1919 Telephone: Cleveland 0913 HOMER J. SAVAGE, President 
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FISH SOLUBLES 
and alfalfa 


SEA-MAID is an economical and convenient pre-mix of 40 per cent 
highest-quality Paproco west coast condensed fish solubles and 60 per 
cent top-quality alfalfa leaf meal and dehydrated alfalfa meal blended by 
a special process which eliminates the need of further drying. Feeders 
have discovered that the fish solubles in SEA-MAID is the rich natural 
source of Vitamin B,, (APF), amino acids and trace minerals. Com- 
bined with alfalfa it is the ideal combination for a potent diet supple- 
ment. SEA-MAID is easily incorporated in any formula by large or 
small mixers. Packed in 100-pound bags, it stores indefinitely, requires 
no special equipment, mixes uniformly without waste, and leaves no 
sticky mixers. 


Sea-Maid 
60-40 MIX 
A RICH NATURAL SOURCE 


APF 


JAMES H. SELEY & CO. 


ING ST., LOS ANGELES 14, CALIF. TELEPHONE MUTUAL 1371 


write tor complete descriptive booklet 


Bruce Poundstone is Guest 
Of Cincinnati Feed Club 


Members of the Cincinnati Feed Club 
heard of the co-operative work done by feed 
manufacturers and control officials at their 
third anniversary dinner at the Cincinnati 


A. BRUCE POUNDSTONE 


Club, Nov. 7, when Bruce Poundstone, Uni- 
versity of Kentucky, told them of the activi- 
ties of the Association of American Feed 
Control Officials, Inc. Mr. Poundstone was 
elected president of the association this year. 

He pointed out that in one year, 1947 to 
1948, the dependability of feed ingredients, 
checked against manufacturers’ guarantees, 
rose from 55 to 75 per cent. This, he said, 
was due to close co-operation between the 
men who make feed and those who grade 
it. He listed such association services as new 
formulas, lists of testing laboratories, regis- 
tration, labeling and listing information. 

W. S. Thompson, specialist in charge of 
the feeds and fertilizers section of the Ohio 
state department of agriculture, told the 
Cincinnati men about the new Ohio feed 
and remedy acts which became effective in 
October. Sylvester L. Fisher, president of 
the club, presided at the program which 
attracted some 60 members. 


—— 

@ BEN BAKER, Alexandria, Ind., has 
joined Hanlin Hatchery & Supply Co. as 
merchandising and promotion manager. 


@ JACK DRURY, Richland Center, Wis., 
has completed construction of a new feed 
mill. 


@ FARMERS EXCHANGE, Prescott, Kan., 
has purchased and remodeled a warehouse 
at Neosho, Mo. 


HEADS PACIFIC MOLASSES CO. 

Richard L . Driscoll has been elected 
president of the Pacific Molasses Co., New 
York City. Formerly president of the Com- 
mercial Molasses Corp., he succeeds S. H. 
Sabin who resigned the presidency of the 
Pacific Co. in October. Mr. Driscoll will 
make his headquarters in the firm's main 
office, 120 Wall st. 
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@ FARMERS will be provided with more 
than ample supplies of feed grain during 
the coming year because of a near record 
production of corn and large crops of oats 
and sorghum grains this year plus carry-over 
of large stocks of old grain, the United 
States department of agriculture reports. 
The department estimates that the total 
supply of all feed concentrates on hand for 
the coming year will amount to 181,000,000 
tons, the largest on record. This figure in- 
cludes feed grains, byproduct feeds and pro- 
vision for wheat and rye feeding. The total 
is 7 per cent larger than that available for 
1948-49 and exceeds that of any year in 
relation to the amount of livestock to be fed. 
Comparison with old figures shows that 
the 1949-50 supply of feed grains will be 35 
per cent above the 1937-41 average and 8 
per cent larger than last year. With due al- 
lowance for some increase in total consump- 


Bright Year in Feed Supply 


Grains for 1950 Plentiful Says USDA 


tion of feed grains, the department believes 
that supplies are more than adequate to 
meet domestic needs and exports. 

For corn, oats and barley, the carryover 
at the beginning of the new season is esti- 
mated 29,500,000 tons. Expected reductions 
in oats and barley are offset by a great in- 
crease in corn. 

Demand for feed grains from all consum- 
ers in the country has receded during the 
past three years from the high postwar 
level, the report reveals. Consumption has 
dropped although prices have dropped also. 
Though more livestock will be fed this year 
than last, prices will continue their down- 


FEED CONCENTRATE SUPPLY, 
GRAIN-CONSUMING ANIMAL UNITS 
FED ANNUALLY, AND SUPPLY PER 
ANIMAL UNIT, 1926-49 
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DATA FOR 1948 ARE PRELIMINARY; FOR 1949, OCTOBER 1 INDICATIONS 


1940 1945 1950 


The record supply of feed concentrates for the 1949-50 feeding season is the result of 
another favorable growing season and the very large carryover of feed grains from last year. 
The total supply is one-third larger than in 1937-41, and is more than ample to meet all the 
domestic requirements and exports. The carryover of corn at the close of the 1949-50 season 


is expected to 


d one billion bushels for the first time in history. 


ward trend in the department's opinion. Do- 
mestic consumption of feed grains is ex- 
pected to be about the same as during the 
previous year. 

Prospective lower demand from other 
countries may cut export of feed grains 
slightly. The effect of devaluation by many 
foreign countries in weakening shipments is 
expected to be countered by the many large 
military and ECA shipments contracted for 
in the coming year. 

Substantial quantities of 1949 feed grains 
will again come under government loan and 
purchase programs. About 18,300,000 tons 
of 1948 corn, cats, barley and sorghum 
grains were placed under loan or purchase 
plans. This was about 14 per cent of the 
last year’s crop. 

Smaller feed grain acreages are expected 
in 1950 but the still-large carryover of these 
crops is expected to keep the supply on 
hand for the 1950-51 season large. Only an 
unfavorable growing season coupled with a 
smaller acreage could depress production 
below the average supplies of the past few 
years, 

Acreage for 1950 will be partly deter- 
mined by acreage allotments which the de- 
partment expects to announce before Feb. 
1, 1950. Reduction in acreage for the com- 
mercial corn area is in prospect since pro- 
duction and carryover for 1950, if allowed 
to continue at present rates, would result in 
a corn crop of over 4,000,000,000 bushels 
in 1950. 

Acreage allotments for other feed grains 
will probably be maintained at present rates, 
the department has indicated. They may be 
increased if land taken from wheat and corn 
is diverted partly to other feed grains. In 
1950, it is expected that carryover of old 
grain will be greater in proportion than new 
production during the past two years. A 
considerable part of the big carryover is 
expected to be under loan or in government 
ownership, which could mean a considerably 
smaller supply of privately owner feed 
grains than in either of the two preceding 
years. 


Farnham, Morris Organize 
New Feed Supply Firm 


H. C. Farnham and Roy Morris have 
organized the Farnham-Morris Co. which 
will represent agricultural chemical and 
feed supply manufacturers and have opened 
offices at 2139 Blake st., Denver 2, Colo. 
Among the firms they will represent are 
Herman Nagel Co., W. C. Pratt Co., and 
World Products Corp. Their trading area 
will be the west and southwest. 

Mr. Farnham has been associated with 
the Thompson-Hayward Chemical Co. for 
the past 15 years. Since 1945 he has been 
manager of the firm’s Minneapolis branch. 
Mr. Morris was also connected with the 
same firm, and served as manager of its 
Denver branch until just recently. 
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‘NS GUARDS THE VITAMIN CONTENTS 
~~ of YOUR FEEDS! 


FOR POULTRY AND ANIMAL USE 
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VITAMIN A AND Dg 
IN DRY CARRIER 


VITAMINS INC CHICAGO USA 


cop ‘LIVER OIL 


VITAMINS IRC CHICAGO 21. 


USA 


YEARS OF EXPERIENCE ASSURES 
QUALITY VITAMINS AT ALL TIMES! 


The increasing vitamin deficiencies in grains and roughages 
have made the vitamins you add to your feeds more important 
than ever before! Today, you must be sure... not only of the 
quantity, but also of the quality of your vitamins. All VITINC 


Rudy Eschenheimer 
has served the feed 
trade for many 

years, and can sup- 

itamins A & oo and 
allied produc 


LOOK TO VITINC FOR 
QUALITY VITAMINS 


VITINC DRY D.—For 
Four-Footed Animals 

VITINC DRY D;,—For 
Poultry 

VITINC DRY STABLE 
A&D 


Products are subject to continuous assays in our own labora- 
tories and the minimum labeled potencies are periodically 
confirmed by neutral, recognized laboratories. 

That’s why VITAMINS, INC. guarantees the potency of 
its products; and has always guaranteed their quality for 
more than 14 years. You can depend on these vitamins, and 
you can be sure of prompt deliveries from warehouse stock in 
Kansas City, Mo. 


: 6 WRITE FOR FREE VITAMIN FOLDERS 

‘ VITINC FISH LIVER A They present the latest information on Vita- 

< * mins A & D requirements for poultry and live- 
VITINC A& D FEEDING stock and complete information on VITINC 


OILS—For Poultry 
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— Modernizing 
(Continued from page 75) 


W. W. Bair thinks that the structure ought 
to be scraped and painted at some future 
time but at present the original whitewash 
coat is still weathering well. 


The original owner, a Mr. Strickler, also 
had a large brick residence built for him- 
self near to the mill. It is still in good condi- 
tion. Two wells on the property provide 
water for cleaning and drinking purposes. 
A windmill is used to pump it to the firm’s 
buildings.. 

One of the two burr mills which were 
part of the original machinery of the busi- 
ness has been disposed of but the other is 
kept for custom-grinding of buckwheat flour 
and cornmeal. Both products are highly in 
demand in that region. 


W. W. Bair gives much of the credit for 
the firm's successful milling operations to 
his father who has spent more than 50 years 
in the milling business. Norman Bair learned 
the trade thoroughly at the Conewago Mill 
and late in life went into business for himself. 

When his son expressed a desire to go 
into the milling business, the elder Mr. Bair 
purchased the Wrightsville mill where he 
and his son began operations after the latter 
was discharged from the army in 1946. The 
mill represented a considerable investment 
because the property included not only the 
business building proper and the house, but 
many acres of farm land and some barns. 

“My son is full proprietor of this busi- 
ness,” concluded Norman Bair, “‘and I only 


work here, supervising flour operations. 
With the business well-launched now, I in- 
tend to retire soon.” 

The skilled miller can retire from business 
with a feeling of intense satisfaction for the 
job of business-building which he and his 
son have done during the past three years. 
His own far-sightedness, gained from years 
in the milling business, combined with his 
son’s vigor and wide-awake merchandising 
ideas have made Bair’s Mill a definite sales 
force in its area. 

@ QUIRK GRAIN CO., Wall Lake, Iowa, 
recently held an open house to celebrate 
the completion of its new elevator. 
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PLATE GLASS COMPANY 
Pittsburgh, Pa. 
Factories——Red Wing, Minn. 


Illinois Poultrymen Name 
Eberhardt President 


H. L. Eberhardt, West Liberty, Ill., was 
elected president of the Illinois Poultry Im- 
provement association at its annual conven- 
tion, Nov. 8-9, at the Pere Marquette hotel, 
Peoria, Ill. Other new officers are: Frank 
Bower, Olney, first vice president; and W. H. 
Welge, Chester, second vice president. Ralph 
Imhoff, Eureka, was re-elected to the board 
of directors of the Illinois Baby Chick asso- 
ciation and Mr. Bower was reappointed act- 
ing secretary of that group. 

Registered attendance at the meeting 
totalled 350. Greetings from the Interna- 
tional Baby Chick association were extended 
to visitors by J. C. Long, Meridian, Miss., 
vice president of IBCA. Dr. William Insko, 
jr., head of the poultry department, Univer- 
sity of Kentucky, Lexington, Ky., spoke on 
incubation. Others who spoke were H. H. 
Alp, Chicago, Ill., American Farm Bureau 
federation; Clarence Ems, Springfield, Ill., 
superintendent of the poultry division, Illi- 
nois department of agriculture; George Ber- 
ry, Quincy, Ill., Berry Ajax hatchery; and 
D. L. Semlow, Peoria, IIl., United States 
postal inspector. 

A highlight of the meeting was the an- 
nual R.U.P. cockerel auction. The top bird, 
a New Hampshire red cockerel which sold 
for $160, was purchased by A. J. McLough- 
lin of the Arcady Farms Milling Co., Chi- 
cago, Ill. 


@ GOODMAN FEED STORE, Knapp, 
Wis., has been opened by Matt Goodman. 
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Warm and Friendly 
Wish of Cheer 
Hor Christmas and the 


Grain & Feed Dealers National Assn. WOR 


Coming Vear 


/ THE ARK VALLEY ALFALFA MILLS, INC. 


Hutchinson, Kansas 


MEMBER 


National Hay Association 
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—Extra Services 
(Continued from page 34) 


“You have to get your name out in 
front of people and keep it there. It's hu- 
man nature to forget about you if you do 
not continually remind them how you are 
organized to serve them, and what you 
have on hand to do it with.” 


“I carry an ad every day in the local 
papers. I have found that a medium-sized 
ad used daily, is more effective than a large 
spread used at infrequent intervals. Regular 
advertising pays.” 

The firm also gives away advertising pen- 
cils, rain gauges, and other novelties. 

“Our credit policy is just about as flex- 
ible as human nature is different,” he stated. 
“After 35 years of dealing with thousands of 
people you come to know when to insist on 
cash and when to extend credit. Credit is a 
blessing to the man who needs it and a 
hindrance to the one who doesn't. We try 
to fit the method to the individual and his 
needs.” 

Years of experience have taught Mr. Seg- 
gelke that nothing stands still. Either his 
service man or himself attends every farm- 
er-dealer meeting conducted by Purina. 
New techniques, bits of interesting and 
valuable news are thus absorbed and carried 
out to customers who could not attend. 

Looking out on the sparkling Mississippi 
which flows beneath the bluffs on which 
Quincy is built, Mr. Seggelke’s philosophy 
can be compared to rowing a boat up-stream: 
“The minute you stop working, you drift.” 

Keep at it, forget yourself in the serving 
of others, give more than is required; this 


formula has brought success, and a con- 
tented, well-adjusted life to this Adams 
county feed dealer. 


Pillsbury Named Chairman 
Of Farm Forum for 1950 


Philip W. Pillsbury, Pillsbury Mills, Inc., 
has been appointed general chairman of the 
1950 Farm Forum scheduled to be held at 
Minneapolis, Minn., March 2-3, 1950, it 
has been announced by Ron Kennedy, sec- 
retary of the Northwest Country Elevator 
association and a member of the Minnea- 
polis Chamber of Commerce agricultural 
committee which sponsors the affair. 

The first day’s sessions of the forum will 
be devoted to developing thinking on na- 
tional farm programs. The directors of the 
forum hope to present the farm proposals 
of the nation’s three major farm organiza- 
tions. The second day's sessions will deal 
with the productivity of various segments of 
the national economy. The annual forum 
was started four years ago by the Minne- 
apolis chamber. 

@ LE ROY WHITE, Brawley, Calif., will 
continue as manager of Central Alfalfa, Inc., 
which was recently purchased by Nebraska 
Farm Products, Cozad, Neb. 

@ COLBURN FEED MILL, Tripoli, Iowa, 


has installed a new Robinson feed mill. 


@ BLAIR FEED MILL, Blair, Neb., re- 
cently finished construction of a 15,000 
bushel grain elevator and a mixing and 
grinding building. 


Murphy Products Co. 


New Office Building 


An open house was held on Dec. 17 at the 
new office building, above, constructed re- 
cently to house the business activities of the 
Murphy Products Co., Burlington, Wis. The 
structure, 110 by 60 feet, is faced with a 
new type of concrete brick, insulated against 
weather and fire, and is considered one of 
the most modern buildings in Burlington. 
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The ground floor houses a lobby, reception 
room, two garages and a workshop. Offices 
for the administrative staff, general office, 
and salesroom are located on the second 
floor. John Topzant, Milwaukee, was archi- 
tect of the building and Ed Reuter of Bur- 
lington was the contractor. 


Lyman Peck Dies Suddenly 
Dec. 14 of Heart Attack 


Lyman Peck, Chicago feed consultant, 
died early Tuesday morning, December 14 
of a heart attack. He was 64 years old and 


LYMAN PECK 


had been in good health prior to his sud- 
den attack. 

Mr. Peck was well known throughout the 
feed industry and had been associated with 
Merck & Co., Central Soya Co. and McMil- 
len Feed Mills, prior to establishing his own 
business in 1944. He edited a department, 
“Putting Feed Research to Work”, in Feed- 
stuffs. 

Funeral services were held Dec. 15 at the 
Charles F. Bilger & Sons funeral home, 
5203 S. Lake Park ave., Chicago, after which 
the body was shipped to Omaha, Neb. for 
burial. 


Kasco Division Meetings 
Held for Ohio Salesmen 


Ohio divisional sales meetings were held 
in conjunction with the annual Ohio ani- 
mal nutrition conference, Nov. 10-12, at 
Columbus, Ohio, by Kasco Mills, Inc., To- 
ledo, Ohio. Salesmen of the division took 
part in the nutrition sessions during the day 
and held company meetings each evening. 

Speakers who addressed the salesmen at 
the three evening meetings were: Dr. Vic- 
tor Heiman, director of research, Kasco Re- 
search Farm, Waverly, N. Y.; E. H. Kieser, 
vice president and sales manager of the firm; 
and Ralph E. Dower, manager of the com- 
pany’s poultry department. Harvey C. Wood, 
sales manager of Limestone Products Co., 
Newton, N. J., was a guest at the meetings. 


@ BOHS POULTRY & FEED STORE, 
Farmington, Mo., is building a new feed 
store. 


e@ H. G. HASTINGS CO., Atlanta, Ga., 
held formal openings for two new seed 
stores in the city on Nov. 2. 


‘ 
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The Secretaries’ 


A glance at the world grain trade situation 
has brought this timely criticism from G. E. 
Blewett, secretary-treasurer of the Texas 
Grain Feed Dealers association, “While 
we have about 60 per cent of the world’s 
exportable surpluses of wheat and cotton, 
we are losing out as Canada is underselling 
us on wheat and Argentina is beating us to 
the business through barter. Unless we 
have disastrous crop failures next year, 
there is going to be a disastrous surplus of 
cotton, wheat, and perhaps a great many 


other articles, including pork, eggs, potatoes, 
and everything but brains of which there 
seems to be a phenomenal shortage.” 

Lloyd N. Case, executive secretary of the 
Colorado Grain, Milling, & Feed Dealers 
association, has decided to chuck his wor- 
ries and send a message of holiday cheer. 
“Merry Christmas to all of you,” he writes, 
“and may 1950 bring you lots of new mem- 
bers, no dues collection problems, and the 
feeling that you have serviced your members 
faithfully and well.” 

Comments on the October meeting of 
the Secretaries at the Grain & Feed Dealers 
National convention at French Lick, Ind., 
are still coming in this month. 

“The weather was warm and the discus- 
sions were hot,” reminisces E. R. Humphrey, 


Good Dairymen 
Repeat 


on 
Northrup, King & Co.s 


DAIRY 


FEEDS 


Right now is the season to 
supply your trade with these 
well known, well advertised 
Dairy Rations—and the full 
line of Northrup, King Feeds. 


NORTHRUP, KING & CO. 


Minneapolis 


DEPENDABLE | 


since 


secretary of the Oklahoma Grain & Feed 
Dealers association. French Lick seems to 
be a perfect place for a convention except 
for the fact that it is hard to reach from 
this part of the country. As a result, we were 
unable to induce any of our members to 
attend.” 

“Glad you men approved of our French 
Lick as a meeting place for the national,” 
writes Fred K. Sale, secretary of the Indiana 
Grain & Feed Dealers association, Inc. “It 
was good to see so many of you and ‘chew 
the rag’ again on common problems. Per- 
sonally, I think these circle meetings are very 
helpful.” 

A word of condolence on his recent sick- 
ness is extended to Howard Elm by D. 4A. 
Meinershagen, secretary-treasurer of the Mis- 
souri Grain, Feed & Millers association, 
“Sure sorry to hear you've been sick,” he 
writes, “but congratulations on being elected 
secretary of the circle. You know, a famous 
doctor once told me that people don’t take 
care of themselves until they find out some- 
thing is wrong and then they start to buckle 
down and take care. But I know you'll watch 
yourself and best of luck, Howard.” 

O. E. Case, secretary-treasurer of the Kan- 
sas Grain, Feed & Seeds Dealers association, 
adds, “Sorry that you are having trouble 
with your gizzard, Howard Elm. Do hope it 
will not prevent your throwing that line of 
yours on your very popular letterhead across 
our desk each month. My best wishes for a 
speedy recovery.” 

“There is no use trying to tell what the 
story will be on the new wages and hours 
law,” writes Ron Kennedy, secretary of the 
Northwest Country Elevator association. “It 
has taken 11 years of interpretation of the 
original law to get us this far and many 
grain and feed men still haven't known 
where they stood. Now we have a new law 
and the process begins anew. One thing 
seems clear. Congress has intended to say 
that country elevators and retail feed plants 
are generally exempted from the working 
hour restrictions of this law. We consider 
that a substantial accomplishment of our 
trade associations.” 

Lloyd Larson, secretary of the American 
Dehydrators association, reminds all inter- 
ested in the industry that the 1950 ADA 
convention will be held at Colorado Springs, 
Jan. 18-20, 1950. He promises first-class 
business features and entertainment for those 
who attend. 

And finally, a letter arrives late with 
cheering news from the invalid, Howard 
Elm, secretary-treasurer of the Nebraska 
Grain & Feed Dealers association. “Am 
back at the office,” he says, “for what rea- 
son I don’t know and feel pretty good. 
Wish to thank those of you who wrote to 
me while being reconditioned. To Ed 
Humphrey: I am completely reformed, and 
I mean completely, no coffee, no meat, and 
no liquor.” 

Howard, we think, has everybody's sym- 
pathy. 

@ CAMBRIDGE FEED MILLS, Cambridge 
City, Ind., has installed a new blower and 
automatic scale. 


@ JOSEPH CODINA, Fair Oaks, Calif., 
has opened a hay, grain, feed, and gravel 
business. 
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Florida Feed Dealers Meet 


Name Gray President at Annual Meeting 


John Gray, Security Mills, Ocala, Fla., 
was elected president of the Florida Feed 
Dealers association at the group’s annual 
convention, held in conjunction with the 
Florida nutrition conference, at Gainesville, 
Fla., Nov. 10-11. Other officers elected were: 
Francis J. Davis, Ralston Purina Co., Tam- 
pa, vice president; A. R. Spaulding, Spaul- 
ding’s, St. Petersburg, secretary; and Carl 
Reger, Hector Supply Co., Miami, trea- 
surer. 

About 100 dealers attended the sessions. 
The program was arranged by Dr. George 
K. Davis, Florida agricultural experiment 
station. The nutrition conference was spon’ 
sored jointly by the association and the 
experiment station. 

Visitors heard outstanding speakers dis- 
cuss poultry, dairy, and swine nutrition, and 
the meaning of new feed laws. The address 
of welcome which opened the convention 
was delivered by Harold Mowry, director of 
the experiment station. J. Hillis Méiller, 
president of U. of F., addressed the banquet 
sessions. 

Preliminary findings of the Florida station 
in vitamin B”, APF, citrus molasses, and 
citrus seed meal were revealed by Dr. T. J. 
Cunha, associate professor of animal hus- 
bandry. The citrus experiments, he said, 
were partially successful and further study 
is planned. 


C. C. Harvey, poultryman of Dade City, 
told those present that feed dealers should 
sell only high quality baby chicks to their 
customers. Some complaints of poor quality 
chicks have been made in the Florida area, 
he claimed. The advantages of an all-pullet 
poultry flock were outlined by another 
poultryman, J. L. Irvin of Callahan. 


Dr. E. I. Robertson, director of nutrition 
for John W. Eshelman & Sons, Lancaster, 
Pa., discussed formulation of poultry rations. 
He noted that the “Recommend Nutrient 
Allowances for Poultry,” published by the 
National Research Council, is the first at- 
tempt to establish national feeding standards 
for farm animals. He exhibited a simplified 
work sheet which feed manufacturers could 
use in making their formula calculations. 

Dr. T. H. Jukes, Lederle Laboratories, 
Pearl River, N. Y., spoke on the nutrition 
requirements of poultry. Dr. M. W. Emmel 
discussed poultry yard sanitation and Dr. 
J. Clyde Driggers outlined necessary houses 
and equipment. Drs. Robertson, Jukes, 
Emmel, and Driggers joined Mr. Irvin and 
Mr. Harvey in a panel discussion on poultry 
nutrition. 

“Dairy Cattle Nutritive Requirements” 
were outlined by Dr. George H. Wise, 
animal nutrition section, North Carolina 
State college. J. C. Thompson, manager of 
the livestock research department, Ralston 
Purina Co., explained the important factors 
which must be taken into account in dairy 
herd management. 


Dr. J. K. Loosli, Cornell university, spoke 
on the preparation of dairy rations. He 
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revealed that carotene can be more economi- 
cally supplied through the roughage rather 
than through grain mixture. He stressed the 
importance of fat in the diet of lactating 
cows. Drs. Wise and Loosli, and Mr. Thomp- 
son joined Drs. D. A. Sanders and R. B. 
Becker, of the Florida experiment station in 
a dairy nutrition panel. 


New changes in Florida feed regulations 
were announced and explained to the visitors 
by Harold H. Hoffman, director of the 
state feed laboratory; Dr. J. J. Taylor, state 
chemist; and Phil §S. Taylor, supervising 
inspector of the Florida department of agri- 
culture, Tallahassee. 


Feed Division Executives 
Hold Annual Conference 


About 25 of General Mill’s top feed exec- 
utives attended the formula feed division's 
annual sales, merchandising, and advertis- 
ing conference held at the Minneapolis, 
Minn., headquarters, Dec. 12-14. C. B. An- 
derson, director of formula feeds, and Nor- 
man E. Dawes, his assistant, were in charge. 

Leslie N. Perrin, president of General 
Mills, opened the session with an address of 
welcome. Talks were also presented by Wal- 
ter Barry, vice president in charge of mer- 
chandising, and §. C. Gale, vice president 
in charge of advertising. 


Others who appeared on the program in- 
cluded: F. E. La Shelle, jr., Detroit, Mich., 
vice president of the Larrowe division; Ray 
Senusky, sales manager of the Larrowe divi- 
sion, Detroit; George Lambert, San Fran- 
cisco, Calif., vice president of the Sperry 
division; Floyd Church, San Francisco, sales 
promotion manager for Sperry; P. M. Wa- 
ters, Chicago, Ill., sales manager for the 
Central division; and Warren Plummer, 
Chicago, assistant sales manager for the 
Central division. 


The second day was devoted to a discus- 
sion of merchandising ideas and the third 
day to advertising talks. The advertising day 
program was conducted by George Barnes 
and Lee Thompson, feed advertising man- 
agers. 


Board of Trade to Close 
Over Holiday Weekends 


The board of directors of the Chicago 
Board of Trade have voted to close trading 
over the Christmas and New Year weekends 
to include Dec. 24 and Dec. 31, the two 
Saturdays preceding Christmas Day and 
New Year's Day respectively. 

Inasmuch as the exchange will also be 
closed Monday, Dec. 26, and Monday, Jan. 
2, the additional days will provide longer 
holiday weekends for members and em- 
ployes of the exchange, according to J. O. 
McClintock, executive vice president. 
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Most unusual compliment about the com- 
mercialization of Christmas is the news that 
it is getting more cheesy every year. The 
word from Madison is that more Wisconsin 
cheese will be carried in Santa’s pack this 
year than ever before. 

Paul Gebert, jr., the Lincoln Mill, Mer- 
rill, Wis., will spend the holidays with his 
family in Tucson, Ariz. where the address 
is 864 North Jones blvd. Paul will get back 
on the job the first of February but Mrs. 
Gebert has not been well and will remain in 
Arizona until spring. 

The choristers of the King Midas Flour 


Mills were featured in a program of Christ- 
mas music over radio station WCCO, Min- 
neapolis, on Dec. 13 under the director of 
Melvin McLaughlin. They will also sing 
on the trading floor of the Minneapolis 
Grain Exchange on Dec. 22 and at the 
Offices of the Van Dusen Harrington Co. 
on Dec. 23. 

John Mecking of the J-M Trading Corp., 
Chicago, recently returned from a 10 day 
plane trip to Germany from which his com- 
pany imports a large tonnage of peat moss. 

Wirt D. Walker, president of the Arcady 
Farms Milling Co., Chicago, and his bride 
of six months are planning to leave for a 
second honeymoon to Hawaii shortly after 
the first of the year. Their first honeymoon 
to White Sulphur Springs was interrupted 
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when Wirt broke his hip and elbow in a 
fall from a horse. 

Tom G. Dyer, Sargent & Co., Des Moines, 
reports that the habit of drinking Orangegg 
for breakfast is sweeping the country. Sev- 
eral other feed manufacturers in the east, 
west and Canada are now promoting the 
new drink and it is now being sold at Wal- 
greens as a “quick pickup”. 

W. J. Westerman, vice president of the 
Oyster Shell Products Corp., St. Louis, was 
among the missing at the recent Des Moines 
convention of the Western Grain & Feed 
association. Bill seldom misses a convention 
so his absence was newsworthy despite the 
fact there were more than 800 persons in 
attendance. 

Robert Griffith in charge of purchasing 
for Allied Mills, Inc., Chicago, is still at the 
Jackson Park hospital where he has been 
seriously ill with a virus infection. All will 
be glad to know that Bob has passed the 
crisis and is now on the road to recovery. 


If John W. Rayney of Oak Park, Il., 
western sales representative of the Silmo 
Chemical Co., could find a bigger hat he 
would need it now. His daughter, Patricia, 
who is a talented vocalist, appeared with 
the New York City Opera Co. during its 
entire Chicago engagement. 

To all who read this col., best wishes for 


a Merry Christmas and a Happy New Year 
—D.K.S. 


Daughter of Roy La Budde 


Marries William Brunsell 


Miss Thea La Budde, daughter of Mrs. 
Le Roy La Budde, Milwaukee, and William 
Brunsell, son of Mr. and Mrs. H. F. Brun- 
sell, Evansville, Wis., were married Dec. 10 
at the Lake Park Lutheran church in Mil- 
waukee. Miss La Budde is the daughter of 
the late Le Roy La Budde, who was a widely 
known feed industry figure prior to his death 
in an automobile accident in 1944, and a 
partner in the La Budde Feed & Grain Co. 
Mr. Brunsell’s father, H. F. Brunsell, is also 
engaged in the feed business at Evansville 
where he is associated with the Brunsell Co. 
The young couple will make their home in 
Milwaukee where the bridegroom is a prac- 
tising attorney with the law firm of Lecher, 
Spohn, Best & Friedrich. 


O. A. McCrea Takes Post 
With Reliance Feed Co. 


J. R. Stuart and E. J. Dougherty, who op- 
erate the Reliance Feed Co. and the Excel- 
sior Milling Co., Minneapolis, have an- 
nounced that O. A. McCrea will join their 
organization Jan. 1 and take an active part in 
the management and operation of the 
business. 

The Reliance Co. confines its activities to 
millfeed jobbing while Excelsior specializes 
in a private brand of wheat mixed feed and 
other feed specialties. Both concerns have 
offices at 712 Flour Exchange, Minneapolis. 

@ WILLIE MOORE, Clay City, Ky., has 
purchased the Peoples Feed store from Gus 
Shelton. 
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Salesmen Honor Sams 


Commemorating his 20th year as sales 
manager of the Blatchford Calf Meal Co., 
sales representatives of the company pre- 
sented a plaque as a surprise gift to J. E. 
Sams, their boss, at the recent company 
sales conference in Waukegan. 

Pictured above is Hal Gillott, southeast- 
ern sales manager, presenting the plaque to 
Mr. Sams. 

The plaque is signed by all the men and 
reads, in part, as follows: “The duly con- 
stituted sales force of the Blatchford Calf 
Meal Co., do hereby deem to pay tribute 
to one whom we hold in great esteem—*** 

“He has contributed much to the feed 
industry in a general way through his un- 
tiring effort toward the development of 
products for greater efficiency in nutrition 

“He has proven through the years to be 
a man of sound principles, good judgment, 
and fair not only in his dealings with cus- 
tomers but also with the undersigned—***” 


Vote to Continue Joint 
Check Sample Program 


The check sample work which has been 
carried on for the past nine years by the 
American Feed Manufacturers association 
in cooperation with the Association of 
American Feed Control Officials will be 
continued during 1950 it has been an- 
nounced by L. E. Bopst, College Park, Md., 
secretary-treasurer of the feed control group. 

Any feed manufacturer who would like to 
participate in this collaborative work on 
feeds which is being conducted for the pur- 
pose of obtaining greater accuracy between 
laboratories may obtain complete informa- 
tion by writing Mr. Bopst. Last year there 
were about 100 participants. 

The collaborative check sample project 
has been divided into three sub-programs 
this year. Sub-program A is limited to tests 
for moisture, protein, fat, crude fiber, ash 
and micro identification of ingredients. Sub- 
program B includes special samples on which 
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special tests are called for such as the vari- 
ous vitamins and mineral analyses. Sub- 
program C has been designated for a third 
program which may be set up for carotene 
determinations of alfalfa meals providing 
satisfactory financial arrangements can be 
worked out. 


Dickinson New Treasurer 
Of Chicago Feed Club 


John T. Dickinson, Arcady Farms Milling 
Co., Chicago, has been named treasurer of 
the Chicago Feed Club to succeed R. J. 
Sawyer, manager, millfeed sales, central 
division, General Mills, Inc., who has been 
transferred back to the company’s main 
offices at Minneapolis. Mr. Sawyer has re- 
presented General Mills in Chicago for about 
eight years. 

Guy Hillier, Penick & Ford, Ltd., Cedar 
Rapids, Iowa, was the recipient of the club's 
“Pot of Gold” award. 

Five resident and four non-resident ap- 
plications for membership were approved 
and the club appropriated $200 to the 
“Seeing-Eye Dog” fund. 

@ W. A. COOPER, Kansas City, Kan., has 


opened a new feed store. 


@ CLARENCE WORRELL, Fairview, IIl., 
has succeeded A. E. Bentley as manager of 
the Fairview Farmers’ Elevator Co. 


Indiana Fertilizer Sales 
Set New Record Last Year 


A record total of 915,776 tons of com- 
mercial fertilizer with a retail value of $42, 
237,207 was sold in Indiana in 1948 accord- 
ing to the recently-published circular, “In- 
spection of Commercial Fertilizers,” No. 352, 
released by the Purdue university agricul- 
tural experiment station, Lafayette, Ind. The 
sales were estimated on the basis of state 
tags sold. 

In the 70 years since the first enforce- 
ment of a state pure labelling law, only one 
other year, 1947, has approached last year’s 
sales figures. Sales in 1947 were 14 per cent 
below those of last year. Last year’s figure is 
double the tonnage of any pre-war year. 

The increase in the use of fertilizer in 
Indiana is largely due to attention paid by 
farmers to extension work publicizing the 
benefits of adequate fertilizing, according to 
O. W. Ford, associate chemist, department 
of agricultural chemistry, Purdue. Other 
factors leading to the sales boost, he said, 
were comprehensive research on fertilizer 
problems and the larger purchasing power of 
the farmer. 


@ GARNER ROLLER MILLS, Garner, 
Iowa, recently installed a new feed grinder, 
feed mixer, and electric truck lift. 


@ FRANK HASKINS, Lone Tree, Iowa, 
has purchased the Leo Walker feed store. 


California Feed Men Meet 


Over 300 Attend Sacramento Conference 


@ ABOUT 300 feed dealers, feed manu- 
facturers, and research men attended the 
second California Animal Industry confer- 
ence at Sacramento, Calif., Nov. 16-17. The 
meeting was sponsored jointly by the Cali- 
fornia Hay, Grain & Feed Dealers associa- 
tion and the University of California. 

Visitors heard Dr. C. F. Huffman, re- 
search dairying professor, Michigan State 
college, East Lansing, Mich., recommend 
a national “‘five-meal” day to increase con- 
sumption of dairy products. He suggested 
that a glass of milk or dish of ice cream 
could be popularized as a mid-meal treat and 
would boost use of those products. 

To meet the downward slide in butter 
sales, he recommended that butter be pro- 
duced more economically and with more at- 
tention to quality. For best dairy results, he 
said, dairy cattle must be fed high quality 
feeds and sufficient pasture and hay crops. 

Dr. Harold Goss, professor of biochem- 
istry, University of California, Davis, dis- 
cussed the problem of excess molybdenum 
in forage plants. Progress is being made, he 
said, in combating this plant condition which 
seriously weakens feeding stock animals. 

“Requirements and Utilization of the 
Amino Acids” was the subject of a talk by 
Dr. H. J. Almquist, vice president and di- 
rector of research for the Grange Co., 


Modesto. Dr. Arthur Shultis, extension spe- 
cialist in farm management, U. of C., Ber- 
keley, discussed the relative economy of 


meat production in several types of farm 
animals. 


Dr. H. H. Cole, professor of animal hus- 
bandry, U. of C., Davis, analyzed “Bloat 
and Feed Consumption on Irrigated Pas- 
tures.” Dr. James McGinnis, associate poul- 
tryman, Washington State college, Pullman, 
Wash., explained the factors affecting the 
feeding values of oilcake meals. Fiber and 
energy level in meat birds was treated by 
Dr. H. R. Bird, agricultural research cen- 
ter, United States department of agriculture, 
Beltsville, Md. 


“Recent Developments in the Vitamin B 
Complex” were revealed by Dr. E. L. R. 
Stokstad, Lederle Laboratories, Pearl River, 
N. Y. C. W. Murray, Western Regional Re- 
search laboratory, Albany, Calif., reported 
on current experiments which aim to re- 
tain carotene content in cut alfalfa. 


Members of the program committee who 
arranged details of the conference were: 
Dr. Almquist; Dr. Lewis W. Taylor, head 
of the poultry husbandry department, U. of 
C., Berkeley; Dr. Elmer H. Hughes, head 
of animal husbandry department, U. of C., 
Davis; and Dolph B. Hill, president, Golden 
Eagle Milling Co., Petaluma. 
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Arcady Co. Adds Five Men 
MIX To Sales Department 


The addition of five new men to the sales 
department of the Arcady Farms Milling 
Co., Chicago, Ill., has been announced by 
A. J. McLoughlin, general sales manager. 


DRIED CORN DISTILLERS GRAINS WITH SOLUBLES 


MIX 


DRIED CORN DISTILLERS SOLUBLES Lee Merritt H. C. Keiper 


Vernon K. Reece, Hinton, Va., will cover 

‘ the valley section of Virginia and Lee H. 

for Chickens, Merritt will work out of Gainesville, Ga., 

+] where he makes his home. Both will work in 

Ducks, Turkeys and you | really have Arcady’s South Atlantic division under Divi- 
aes sion Manager O. A. Boyst. 

Herbert C. Keiper, Salfordville, Pa., will 

s cover eastern Pennsylvania. Everett R. Tay- 

t il! lor, Parkersburg, Ohio, will cover south- 

something HH) se B eastern Ohio, working under Buckeye Divi- 

—————" sion Manager W. L. Mollett. 
Claude Vine, Chicago, Ill., has joined the 


Arcady cattle and hog special service de- 
A mash may be thought of as the sum partment headed by F. L. Malone. 


of its ingredients, but in the case of 
Produlac or Nadrisol, TWO contribu- Colorado Feed Men to Hold 


tions are made to the finished product— Annual Meet, Feb. 26-28 


not one. While both of these ingredients The 1950 annual convention of the Colo- 
rado Grain, Milling & Feed Dealers asso- 
add a valuable content of the Vitamin ciation will be held Feb. 26-28 at the Shir- 
ley-Savoy hotel in Denver, according to an 
announcement by association president, Al- 
: fred E. Owens. 
important function. Being low in starch, Over 300 grain and feed men are ex- 
they aid in balancing the excessively pected to attend. Although the program is 
not yet completed it is planned to bring the 
high starch content of the corn, thus convention-goers up to date on government 
regulations and recently passed laws as well 
as other problems facing the trade today. 
Some of the nation’s outstanding authori- 
Here are tested and proven ingredients. ties have been invited to speak during the 
meeting. 
Here are ingredients with sales appeal. Election of officers and other business will 


: take place on the last day. The convention 
So we Say, when you mix Produlac or will end with a banquet the evening of 


Nadrisol in poultry or livestock mashes Feb. 28. 
you REALLY have something to SELL. @ C. F. LIENESCH, Seattle, Wash., has 


purchased a feed store in Vashon, Wash., 


from George and Arthur Fosmark. 


Sete | @ WARREN LANE, Seattle, Wash., has 
ee Products of opened Lane’s Lockers & Feed store. 


B-G complex, they perform still another 


helping to secure a proper protein ratio. 


Fur Bearing PRODUCTS CORPORATION ico: cistsbucor, and will merchandise pro 
oe Animals. : ducts handled by the company according to 


GRAIN PRODUCTS DIVISION an announcement by the firm. Mr. Barr 


was Kansas City sales manager for the Chase 


120 Broadway, New York 5, N.Y. Bag Co. for several years. 
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Mutual Millers, Feed Men 
To Hold Meeting Feb. 8 


The regular winter meeting of the Mutual 
Millers & Feed Dealers association, embrac- 
ing millers and feed men of the western 
New York area, will be held at the Hotel 
Statler, Buffalo, N. Y., on Feb. 8, 1950, 
according to an announcement by Walter 
F. Sibley, Cuba, N. Y., president. 

Other officers of the association are Ray 
Hammer, Russell, Pa., president; and Gus- 
tavus A. Bentley, Jamestown, N. Y., secre- 
tary-treasurer. Current directors are: Scott 
Gray, Franklinville, N. Y.; Parker Brown, 
Randolph, N. Y.; Roy Gravink, Clymer, 
N. Y.; Lewis Abbott, Hamburg, N. Y.; 
Rudy Engel, East Concord, N. Y.; and 
H. R. Merritt, jr., East Aurora, N. Y. 


Animal Protein Factor in 
Tankage and Meat Scrap 


The use of good animal proteins in breed- 
ing and growing rations supplies quantities 
of animal protein factor as well as high 
grade protein and minerals according to a 
report by O. H. M. Wilder of the American 
Meat Institute, Chicago. 

In regard to the need for vitamin B12 in 
swine rations, Mr. Wilder points out that 
Dr. Damon Catron of the Iowa Agricultural 
Experiment station has set the requirement 
tentatively at 10 micrograms per pound of 
total ration. 

“Assays for vitamin B12 are not yet com- 


mon but indications are that each pound of 
meat scrap contains growth-promoting sub- 
stances equivalent to about 100 micrograms 
of vitamin B12,” declared Mr. Wilder. 
“However, only a part of this is actually 
vitamin B12, the rest being attributed to 
cther factors as yet unknown which, in com- 
bination, constitute the animal protein 
factors. 

“If we use the figure of 100 micrograms 
per pound and have 10 per cent animal pro- 
tein in the ration, the requirement for vita- 
min B12 as outlined by Dr. Catron would 
be satisfied since each pound of feed will 
then contain 10 micrograms of B12 activity 
from this source.” 


Henry Eidson Dies Nov. 29 
In Plane Crash at Dallas 


Henry Eidson, 44, manager of the grain 
department of Balfour, Guthrie, & Co., Ltd., 
Dallas, Texas, was killed in the crash of an 
American Airlines DC-6 plane, Nov. 29, in 
that city. He was returning at the time from 
a conference with company eeanaide in New 
York City. 

Mr. Eidson joined Balfour, Guthrie in 
April, 1948. Previously, he was a member 
of Ray C. Ayers & Sons, Inc., Slaton, Tex. 
He is survived by his wife and a daughter, 
Kathleen. 

@ CHARLES BOLTE, 79, Slater, Mo., 
father of Harry B. Bolte, president of the 
Missouri Grain, Feed, & Millers’ association 
died Nov. 11. 


Krider Wins AFMA Award 


Gets $1,000 Prize for Research Work 


Dr. J. L. Krider, professor of animal sci- 
ence, University of Illinois, Urbana, IIl., has 
been selected as the winner of the $1,000 
award offered by the American Feed Manu- 
facturers association for outstanding nutri- 
tion research in the field of animal hus- 
bandry. The presentation was made Nov. 26 
by Walter C. Berger, president of AFMA 
at a meeting of the American Society of 
Animal Production held in Chicago. 

Dr. Krider was selected by the science 
association for this recognition on the basis 
of his leadership in the field of nutrition 
research. His investigations at the University 
of Illinois have dealt with all phases of swine 
nutrition with special emphasis on nutritive 
values of feed ingredients, dry-lot feed re- 
quirements, and unidentified growth factors. 

Dr. Krider was graduated from the Uni- 
versity of Illinois in 1939 and received his 
doctorate at Cornell university in 1942. He 
has been on the animal science staff at the 
University of Illinois for the past+ seven 
years, 

Each year the American Feed Manufac- 
turers association recognizes the scientist 
who has contributed the most to nutrition 
research in the fields of dairy, animal and 
poultry husbandry. Recipient of the 1949 
dairy award was Dr. T. S. Sutton, Ohio 
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DR. J. L. KRIDER 


Agricultural Experiment station, while Dr. 
James McGinnis, Washington State college 
was winner of the award for outstanding 
poultry nutrition research. 


eltisa fermentation 
product 


@ It carries unidentified growth 
factors of the APF complex 
= in addition to guaranteed 
amounts of Vitamin B,2 


@ It contains more than fifty 
per cent protein having @ 
high biological value 


@ It is a free-flowing, non-hy- 
groscopic, palatable powder 


Use U.S.I. APF Supple- 
ment in your rations to re- 
duce requirements of fish 
and animal ingredients... 
to produce better poultry 
and hog feeds-at lower cost. 


Industrial Chemicals, Inc. 


Special Products Division 
60 E. 42nd St., New York 17, N. Y. 


Branches in all principal cities 
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1950. 


MAYO 


To all our friends! 
Holiday Greetings! 


We take sincere pleasure in 

extending to you and yours 

best wishes for a Merry 

Christmas and a New Year 
of Happiness and 


Prosperity. 


The companies whose pro- 
ducts we have the privilege 
of distributing in Wisconsin, 
join us in sending friendly 
greetings. We are looking 
forward to serving you in 


THE AMBURGO COMPANY 
Wheat Germ Oil 


CLINTON FOODS, INC. 
Gluten Feed, Dex-Mo-Lass 


HOLT PRODUCTS COMPANY 
Miricoe, Magnavite, Kaf-Kaps 


SHELL COMPANY 


Snow Flake Oyster Shells 


SCHLITZ BREWING COMPANY 
Brewers Dried Yeast 


STANDARD BRANDS, INC. 
Fleischmann’s Irrad. Yeast 


WESTERN CONDENSING CO. 
Peebles Fortified Whey 


WHITE LABORATORIES, INC. 
Clo-Trate Oils, “Dry D” 


STRATTON GRAIN 
COMPARY 


Grain and Feed Merchants 
MILWAUKEE 2, WISCONSIN 


MARQUETTE 8-741 1 


Birthday greetings will be accepted from 
his many friends Jan. 14 by William J. 
Westerman, vice president of the Oyster 
Shell Products Corp. Mr. Westerman serves 
as manager of the St. Louis, Mo., office for 
Oyster Shell and in that capacity directs 
sales throughout the midwest area. He start- 
ed his career in the railroad business after 
leaving university. Mr. Westerman soon be- 
came an expert on freight rates and traffic 
and was qualified to practice before the In- 
terstate Commerce Commission. In 1923, he 
became associated with Oyster Shell Pro- 
ducts Corp. He attends most industry con- 
ventions and if any golf competition is be- 
ing run in conjunction you will most always 
find his name up among the prize winners. 
In his early days Mr. Westerman was a pret- 
ty fair baseball player, taking a turn at 
shortstop and he still follows baseball as a 
fan, especially where the St. Louis Cardinals 
are concerned. He also enjoys fine music. 
Others who celebrate in January include: 


JANUARY 1—S. Gilbert Wood, Omaha, 
Neb. (Calcium Carbonate Corp.) 

JANUARY 3—L. E. Bopst, American Feed 
Control Officials, College Park, Md.; C. 
L. Smith, Farley Feed Co., Inc., Janesville, 
Wis.; H. T. Walden, Corn Industries Re- 
search Foundation, New York, N. Y. 

JANUARY 4—Charles B. MacLeod, Hub- 
bard Milling Co., Mankato, Minn.; P. O. 
Peterson, Fond du Lac, Wis. (Columbia 
Chemical Co.); Charles F. Schneider, 
Charles F. Schneider & Co., Readfield, 
Wis.; Shirl J. Schuster, Nellis Feed Co., 
St. Louis, Mo.; Lucian S. Strong, Strong- 
Scott Manufacturing Co., Minneapolis, 
Minn. 

JANUARY 5—George F. Leonard, Tobacco 
By-Products & Chemical Corp., Louisville, 
Ky.; A. G. Philips, Allied Mills, Inc., Chi- 
cago, Iil. 

JANUARY 6—Arno A. Dennerlein, Qua- 
ker Oats Co., Chicago, Ill.; George A. 
Wassenaar, Union Service Co., Madison, 
Wis. 

JANUARY 7—Max F. Cohn, Sunset Feed 
& Grain Co., Inc., Buffalo, N. Y.; 
Corrado, George Corrado Milling Co., 
Frankfort, N. Y.; William T. Diamond, 
American Feed Manufacturers association, 
Chicago, Ill.; John S. Schroeder, North 
East Feed Mill Co., Minneapolis, Minn. 

JANUARY 9—A. L. Burdick, Electric Steel 
Elevator Co., Minneapolis, Minn.; Rob- 
ert N. Conners, Chase Bag Co., Chicago, 
lil. 

JANUARY 10—Karl W. Hartmann, E. F. 
Drew, Inc., Boonton, N. J.; John V. 
Lauer, J. V. Lauer Co., Milwaukee, Wis.; 
Clayton Lisy, King Midas Flour Mills, 
Minneapolis, Minn.; O. H. Ulring, Kel- 
logg Commission Co., Minneapolis, Minn.; 
M. R. Wright, Corn King Co., Cedar 
Rapids, Iowa. 

JANUARY 11—Marlon Brando, Chemical 
Feed Products Co., Chicago, III.; Charles 
L. Davidson, Stone Mountain Grit Co., 
Lithonia, Ga.; Ralph T. Fox, Fox Co., 
Newfield, N. J.; Ray H. Reynolds, Rogers 
& Smith, Chicago, Ill.; Louis J. Schuster, 
L. J. Schuster Co., Toledo, Ohio. 


WILLIAM J. WESTERMAN 


JANUARY 12—John B. Haberkorn, Vik- 
ing Laboratories, Des Moines, Iowa; G. C. 
Porter, Ralston Purina Co., St. Louis, Mo. 

JANUARY 14—M. A. Roseman, M. A. 
Roseman & Co., Philadelphia, Pa.; Fred 
N. Rowe, Valley City Milling Co., Port- 
land, Mich.; George A. Veeder, M. J. 
Neahr & Co., Chicago, Ill.; W. J. Wester- 
man, Oyster Shell Products Corp., St. 
Louis, Mo. 

JANUARY 15—L. F. Brown, St. Peters- 
burg, Fla.; A. L. Johnstone, Johnstone- 
Templeton Co., Milwaukee, Wis.; Ruth 
B. Walther, Cedar Hill Formulae Co., 
New Britain, Conn. 

JANUARY 16—Harry G. Cowan, Spen- 
cer Kellogg & Sons, Inc., Minneapolis, 
Minn.; D. L. Norby, Cargill, Inc., Toledo, 
Ohio. 

JANUARY 17—M. H. Longmire, Kentucky 
Chemical Industries, Inc., Cincinnati, 
Ohio; L. E. Spotts, H. P. Dyson’s Sons 
Co, New Bloomfield, Pa. 

JANUARY 18—Thomas H. Avery, Le Roy, 
N. Y.; E. W. Sann, E. W. Sann & Asso- 
ciates, Minneapolis, Minn.; J. A. Watson, 
Minneapolis, Minn. (Blatchford Calf Meal 
Co.). 

JANUARY 19—A. J. Hazle, B. F. Gump 
Co., Chicago, Ill. 

JANUARY 20—A, J. Schroeder, North 
East Feed Mill Co., Minneapolis, Minn.; 
Ralph E. Williams, B. F. Gump Co., 
Chicago, IIl. 

JANUARY 21 — Glenn Bown, Waterloo 
Mills Co., Waterloo, Iowa. 

JANUARY 22—Edgar L. Gordon, Dawes 
Products Co., Doylestown, Pa.; Larry 
Wherry, Sherman & Marquette, Inc., 
Chicago, 

JANUARY 23—Guy C. Grimes, Inland 
Mills, Inc., Des Moines, Iowa; David 
Molof, Silmo Chemical Corp., Vineland, 
N. f°; F. E. Parker, Grant County Farm 
Supply Co-op., Fennimore, Wis. 

JANUARY 24—Stanley W. Dreyer, Dreyer 
Commission Co., Kansas City, Mo. 

JANUARY 25—W. C. Covington, Iowa 
Master Breeders Assn., Okaboji, Iowa. 


(Continued on page 91) 
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JANUARY 26—S. C. Smith, Darling & 
Co., Chicago, Ill.; W. E. Stone, Piqua 
Stone Products Co., Piqua, Ohio. 

JANUARY 27—A. H. Meinershagen, Eagle 
Mill & Elevator Co., Higginsville, Mo.; 
A.C. Smith, Archer-Daniels-Midland Co., 
Minneapolis, Minn. 

JANUARY 29—Gus Nelson, United Min- 
eral Products Co., Omaha, Nebr.; C. M. 
Stormes, Kellogg Co., Des Moines, Iowa. 

JANUARY 31—Jack Bowling, Greutker, 
Inc., Buffalo, N. Y.; George La Budde, 
La Budde Feed & Grain Co., Milwaukee, 
Wis.; Lloyd S. Larson, Lloyd S. Larson 
Advertising Agency, Chicago, Ill.; Roy 
Leistikow, Stratton Grain Co., Milwau- 
kee, Wis. 


Corn Borer Causes Heavy 
Loss in Key Corn States 


Reports received by the United States 
department of agriculture indicate that the 
European corn borer has become one of the 
most important dangers in United States 
corn production. These reports show that 
in the nation’s key corn states, Ohio, Indi- 
ana, Illinois, Iowa, Wisconsin, and Minne- 
sota, corn loss due to the pest may amount 
to 250,000,000 bushels in 1949. 

This is more than twice the amount of 
damage caused by the pest last year through- 
out the country. The 1948 loss was 100,- 
000,000 bushels of corn. The severest dam- 
age this year was caused in Iowa where an 
estimated 140,000,000 bushels of corn, worth 
$14,000,000, were destroyed. 

In that state, federal entomologists found 
an average of as many as 20 borers per corn 
stalk in certain fields. Further estimates for 
other states are: Ohio, 19,000,000 bushels; 
Indiana, 22,000,000 bushels; Illinois, 63,- 
000,000 bushels; Wisconsin, 7,000,000 bu- 
shels; and Minnesota, 28,000,000 bushels. 


@ CHARLES W. ORR, 87, Huntington, 
Ind., retired feed store operator, died re- 


cently after a short illness. 


@ YOUNG AMERICA FEED MILL, 
Young America, Ind., has been reopened 
for business after nine weeks of remodeling 
work. 


THE FEED BAG 


"Oh, I'm getting along with them all right. 
When they start to slow down | just 


holler, ‘tractor’. 
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More New Business Proved by feeders since 


1885 ... backed by national advertising . . . pro- 
duced by calf food specialists. 


More Repeat Business Our dealers’ records 
show that once they’ve tried it, National No-Milk 
customers keep feeding our calf food year after 
year. 

More Money For You. National No-Milk Calf 
Food is easier to sell at first . . . and it sells itself 
from then on. It makes steady, profitable volume. 


Write for details on how you can profit 
by selling National No- Milk Calf Food 


NATIONAL FOOD COMPANY — 


FOND DU LAC, WISCONSIN. 


NO-MILK 
FFOOD 

More 

pusiness 
More Money 

\ 
Ov 
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DEHYDRATED 


STEINLITE ALFALFA MEAL 


ALSO DISTRIBUTORS OF 


accuracy and speed} STALEY'S 
t me a d NOPC 
ARMOUR'S 
| for our Co-op. > & PACIFIC MOLASSES Co's. A 


Cane Blackstrap Molasses 
in Tank Cars and Drums 


MANAMAR 
OMALASS 
PILOT BRAND 
SANI-FLOR 
STONEMO cit 


Established 1884 


MILL & ELEVATOR CO. 


MINNEAPOLIS, MINN. 


MANEY BROTHERS 


Excessive moisture can be an enemy of your FEEDS and FEEDING 
profits, too! Why guess... or depend upon erratic, obsolete 
testing equipment? A modern Steinlite moisture tester can By F. B. Morrison 
give you money-saving accuracy... plus speed . . . just as it 
does for more than 14,000 other elevators, mills, seed * 
houses and food processing plants! 


Here is a book which is a definite asset for any 

Try a Steinlite 10 days—free! We're so sure you'll find 

a Steinlite moisture tester practical and profitable, oad 

. : rof. F. B. Morrison of Cornell university, contains 

that we want you to try it for ten days—free! Try it on loads then Oo 

delivered; as a check on grain in elevators; compare talanation an 

your tests with government test! Then if you are not convinced feeding and nutrition ever printed—a beck you 

that it is the best tester you’ve ever used, ship it sheen a 
back! To start a Steinlite tester 
your way on trial, mail the 


| coupon today! Pictured oboe: Order For Immediate Delivery 


Pi oe scl Get your copy of FEEDS AND FEEDING direct 
Rensselaer, Indiana from The Feed Bag by placing your order now 
COM PANYy 


EQUIPMENT 


Seedburo Equipment Co. 


751 Converse Building, Chicago 6, Ill. 
Gentlemen: Send us complete information about your 10-day free trial offer tt 
of your Steinlite moisture tester. 


Firm name 1712 W. St. Paul Ave. 
Milwaukee 3, Wisconsin 
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—In the Mill 


(Continued from page 25) 


chants say business is off 20 to 25 per cent but a spurt is in the 
offing, they say, with Christmas shopping ahead. 

Uncle Sam will pump two billion dollars into circulation next 
month when the veterans administration distributes insurance divi- 
dends to veterans. This is bound to give business a considerable lift. 
Economists are generally agreed that 1950 will be a good year and 
if a slump comes it will be in the last quarter. 


ESPIONAGE IN STATE DEPARTMENT 


The second trial of Alger Hiss reveals, beyond any doubt, that 
over a 10-year period Communists and fellow-travelers were steal- 
ing valuable information and passing it on to the Kremlin. The 
judge who is trying the case has admitted evidence that was denied 
in the first trial and from it comes information that links prominent 
people to the Communist underground. The New Deal President 
cannot laugh off this evidence with a wisecrack of “Red Herring.” 
The amazing thing is that former Secretaries of State Hull, Byrnes, 
and Marshall permitted the practice to continue although they are 
reported to have been advised. The second trial is proceeding more 
smoothly for the department of justice The public will be dis- 
appointed if Hiss is not convicted. 


PENSIONS 


This is a subject that will call for increased attention by the 
Congress. There is a lot of misinformation in circulation. Unions 
are responsible for some of it as they have been telling their mem- 
bers that they will receive $100 a month at the age of 65 years. 
The joker is—and there was certainly one in the Ford agreement 
—that such a payment will be made only to those who have had 
25 or 30 years of continuous service with a particular firm and upon 
a further condition that an average wage level was maintained of 
approximately $3,000. No wonder Ford signed in a hurry. Walter 
Reuther was the “fall guy” in that deal and he is sure to do some 
tall explaining when the rank and file of his union members come 
to realize what has happened. 

But Congress will be asked to “up” social security payments. 
Pressure might come from industry so that it could be relieved of 
demands for greater payments by employes. 


RFC UNDER FIRE 


Policies of the Reconstruction Finance Corp. are under fire. 
Businessmen everywhere cannot understand how some firms seem 
to get unlimited funds for operating expenses while others fail to 
get the same consideration. From testimony before a congressional 
committee it appears that the policy of the corporation is to make 
loans to companies when it thinks that employment should be con- 
tinued and where the economic stability of the United States may 
be strengthened. There must be a showing, of course, that private 
funds are not available. The Kaiser firms are into RFC for 140 
million dollars; the Lustron Corp. is in for about 38 million dollars; 
and the Reynolds Metal for 30 million. Congress will give this 
situation a look early next year. 


JAMES F. BYRNES: THE CONVERT 


Certainly Mr. Byrnes received many favors and honors from 
Democratic administrations, but within the past two months he has 
attacked the New Deal and its philosophy with great vigor. He has 
charged that the people are being weaned from the spirit of self- 
reliance that animated our early settlers; that the threat of com- 
munism and socialism are real and dangerous to our way of life; 
that hidden taxes are lulling the taxpayers to sleep; that we are 
borrowing billions at a time when we should be retiring the na- 
tional debt; that big government is growing bigger and that there 
is too much power concentrated in Washington. 

This is a damaging bill of particulars and Mr. Truman winced 
under the attack. Many Democrats cannot understand Mr. Byrnes 
and charge him with ulterior motives. There can be little doubt 
that he has been converted; he is no longer a New Dealer. Look 
for him to reappear in politics. He has fired two salvos against 
his former cohorts. His next blast will come in the form of an- 
nouncement that he will be a candidate for public office. He was 
one of the architects of the Roosevelt-Truman program and his 
conversion now is a stimulant to those who advocate sound prin- 
ciples of government. Hats off to “Jimmy” Byrnes. 
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PRINT 


BAGS 


In a Wide Variety of 


Good Looking Patterns and 


Attractive Color Combinations 


ARE — WITHOUT A DOUBT 
A POSITIVE SALES BUILDER 


WHAT'S YOUR PREFERENCE? 
UNLABELED? 
SPOT LABELED? 
BAND LABELED? 


WE HAVE ‘EM... 
THE WAY YOU WANT ‘EM!! 
AND PRONTO, TOO!! 


WERTHCO PRINT FEED BAGS 


ANOTHER WERTHAN BETTER BUILT PRODUCT 
* * 
Wire ... Write or Phone 


WERTHAN BAG CORPORATION 
8th AVE. & HOWARD ST. 
NASHVILLE 1, TENN. 


MIDWEST SALES OFFICE 
141 W. JACKSON BLVD. 
PHONE HARRISON 4961 

CHICAGO 4, ILL. 


TT 


BLUE RIBBON WINNER 
AGAIN! HOW DO YOU DO 
IT, YEAR AFTER YEAR ? 


(FEED PLENTY OF BLUE RIBBON 
CONDENSED BUTTERMILK TO MY PIGS 


FEED THEY NEED! GIVES THEM MORE 
BENEFIT FROM THE GRAIN THEY EAT/ 


PUTS ON PROFITABLE 


RY C 


536 Livingston St. Cincinnati 14, Ohio 


AND THERE'S ALOT OF M 
SAVED, TOO, BY FEEDING 
BLUE RIBBON CONDENSED 


POUNDS IN 


A RURRY ! 


“a 


A TYPE FOR ¥ 
ALMOST 
EVERYBODY - 
EXCEPT ME. 


ONEY 


GUTTERMILK 


=) 


) 


> | 
| 
WRITE US FOR PRICES 


= 
0 « PLANTS THROUGHOUT THE CENTRAL 
WEST STATES 


Armour meat proteins have 
vitamin and more 


...many “extras” found in meat proteins 


Joe E. Nelson, Manager, 
Armour Animal Feeds 
Department 


ANIMAL FEEDS DEPARTMENT + UNION STOCK YARDS + CHICAGO 9, ILLINOIS 
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The meat proteins that we produce —tankage and 
meat scraps— are important sources of Vitamin B,, 
in hog and poultry rations. Meat proteins also carry 
other factors important to animal nutrition—such as 
critical amino acids and the still unidentified factors 
in the APF complex. 


Watch your amino acids 


Animal proteins have a better-balanced amino acid 
content than plant proteins. Animal proteins carry 
amino acids that you must supply in your rations. If 
your feeds get too low in meat proteins your rations 
will give poor results—if only from the amino acid 
needs alone. 


Armour 60% Digester Tankage 
Armour 50% Meat and Bone Scraps 


This is first in a series of Informative Advertisements on Armour Feed Ingredients 


Vitamin Bj2 is no cure-all 


New feeding discoveries usually arouse talk of “re- 
placing animal proteins” in hog and poultry rations. 
I ask you to remember this important statement: 
Vitamin B,. alone will not make a good ration out of 
one lacking in any of the known nutrients. These needs 
of hogs and poultry must still be supplied according 
to existing standards. New feeding discoveries, in 
time, emphasize the importance of meat proteins — 
instead of replacing them. 


Animal proteins still best 


Tankage and meat and bone scraps are still the basis 
of practical and profitable hog and poultry rations. 


ARMOUR 


AND COMPANY 
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Southern Seed Officials Discuss 
Area Problems at Chattanooga 


A two-day open forum on southern seed 
industry problems was the main feature of 
the convention of the Association of Seed 
Control Officials of the Southern States, 
Nov. 14-16, at the Hotel Patten, Chatta- 
nooga, Tenn. Some 50 control officials and 
about 30 seedsmen attended. 

Main discussions during the business ses- 
sions centered about these topics: production 
of more seed for seed purposes, PMA regu- 
lations, uniformity in handling seed control 
problems, and laboratory operations. 

At a banquet held on the evening of the 
second day, those attending heard an ad- 
dress by Raymond Sawyer, president of the 
American Seed Trade association. Henry 
Hicks, past president of the Tennessee Seed 
Dealers association, acted as master of 
ceremonies, 


USDA Estimates Lespedeza Yield 
For 1949 at 240,500,000 Pounds 


Production of lespedeza seed for 1949 is 
forecast at 240,500,000 pounds of thresher- 
run seed by the United States department of 
Agriculture. If the prediction is correct, 
production this year will be 1 per cent 
smaller than in 1948. Marked declines in 
production were noted in the states of Louis- 
iana, Missouri, and Kansas. 

The indicated 1949 acreage is 2 per cent 
larger than in 1948 and 21 per cent larger 
than the 1938-1947 average. Loss in clean- 
ing lespedeza seed this year is estimated at 
20.5 per cent compared with 19.4 per cent 
in 1948. Current supplies of lespedeza seed, 
including production this year and carry- 
over, are 216,396,000 pounds of clean seed. 


U. S. Flax Institute Re-elects 
Dean H. L. Walster President 


H. L. Walster, dean of the North Dakota 
agricultural college, was re-elected president 
of the Flax Institute of the United States at 
its annual meeting, Nov. 3-4, Hotel Nicollet, 
Minneapolis, Minn. Edward H. Russell, 
president of the Minnesota Linseed Oil Co., 
Minneapolis, was named secretary-treasurer. 


Other appointments included those of 
O. B. Jesness, chief of the agricultural 
economics division, University of Minnesota, 
Minneapolis, to the board of advisers and 
Wayne Coberg, North Dakota extension 
service, to the education committee. 


R. C. Woodworth, vice president of Car- 
gill, Inc., Minneapolis, told visitors that 
scientific research coupled with the ability 
of the American farmer has given the 
nation its first flax surplus in 40 years. 

George L. Prichard, director of the fats 
and oils branch, production and marketing 
administration, noted that the surplus offers 
protection against a bad crop year in 1950 
and high prices of imported seed and oil. 
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The CCC, he revealed, holds approximately 
16,000,000 bushels of flaxseed and 400,- 
000,000 pounds of linseed oil. 

John B. Gordon, secretary of the bureau 
of raw materials for the American Vegetable 
Oils and Fats industries, predicted that the 
domestic use of linseed oil in 1950 would 
exceed use for 1949 if business conditions 
remain at their present satisfactory level. 


PMA Announces Export Allotments 
For Certain Cover Crop Seeds 


Small export allotments for certain cover 
crop seeds of the 1949-50 crop were an- 
nounced on Dec. 5 by the production and 
marketing administration of the United 
States department of agriculture. They will 
be shipped overseas to meet current needs 
of areas dependent on American supplies. 

The allocations are: red clover, 250,000 
pounds; crimson clover, 100,000; hairy 


Seed Meetings 


Oklahoma Seedsmen’s Association, 
Skirvin Hotel, Oklahoma City, 
Okla. Jan. 8-10 


Kansas Seed Dealers Association, 
Hotel Broadview, Wichita, Kan. 
Jan. 13-14 


Arkansas Seed Dealers Association, 
Lafayette Hotel, Little Rock, Ark., 
Jan. 16-17 


American Seed Trade Association, 
Mid-Winter Meeting, Hotel La 
Salle, Chicago, Ill........... Jan. 21-23 


Tennessee Seedsmen’s Association, 
Andrew Jackson Hotel, Nashville, 
Tenn. Feb. 2 


Wisconsin Seedsmen’s Association, 
Pfister Hotel, Milwaukee, Wis. 
Feb. 6 


California Seed Association, Mira- 
mar Hotel, Santa Monica, Calif. 
Mar. 3-4 


Pacific Seedsmen’s Association, Fair- 
mont Hotel, San Francisco, Calif. 
May 21-23 


Florida Seedsmen’s Association, 
Jacksonville, Fla... June 4-6 


American Seed Trade Association, 
Palmer House, Chicago, Ill. 
week of June 11 


Idaho-Eastern Oregon Seedsmen’s 
Association, Sun Valley, Idaho 
June 25-27 


vetch, 230,000; common vetch, 250,000; 
purple vetch, 200,000; and Austrian winter 
peas, 500,000. The assignments are in addi- 
tion to a previous allotment of 1,000,000 
pounds of timothy seed announced on Oct. 

The department of commerce has also an- 
nounced that alsike clover seed has been 
placed under general license to North and 
South America and the Philippines and re- 
moved from quantity control to all other 
destinations. An improved supply situation 
was cited as the reason for the more liberal 
ruling. 


Native Brome Variety Best Suited 
To Northern States Tests Show 


Northern brome varieties produce better 
than other varieties in the northern states. 
That’s the conclusion reached recently by 
A. M. Strommen and H. L. Ahlgren, agron- 
omists at the University of Wisconsin, Madi- 
son, Wis. They recently completed a four 
year study of northern and southern brome- 
grass in a test plot at Spooner, Wis. 


Bromegrass native to Minnesota, North 
and South Dakota, and Canada yielded 2,710 
pounds of dry matter over the four years 
when grown alone. Seed from more south- 
ern states yielded only 2,318 pounds a year. 
Roughly the same ratio prevailed when the 
grasses were grown with alfalfa. Alfalfa just 
about doubled yield in both cases. 


The agronomists concluded that farmers 
in the northern states should use northern 


brome varieties exclusively and combine 
them with alfalfa. 


Wisconsin Seed Dealers To Hold 
Annual Meeting in Milwaukee 


The annual meeting of the Wisconsin 
Seed Dealers association will be held Feb. 
6, 1950, at the Pfister hotel, Milwaukee, it 
was decided by the group’s board of di- 
rectors at a meeting on Nov. 30. President 
H. H. Humphrey, Wausau, is preparing 
the program for the meeting. 

@ MC MAHON CO., Rapid City, S. D., 
has remodeled its plant at Sturgis, S. D. 


@ THOMAS A. VERRY, 61, Armington, 
Ill., senior partner of E. F. Verry & Sons, 
seed and grain dealers, died recently. 
GUY DAVIS DIES 

Guy Davis, 68, Lebanon, Ind., founder 
of the Davis Seed Co., died at a Lebanon 
hospital Nov. 11. Mr. Davis, originally a 
druggist, founded his seed business 40 years 
ago. He is survived by two sons, James 
and Guy, jr. 

BARLEY IMPROVEMENT REPORT 

A progress report of the Midwest Barley 
Improvement association, 828 N. Broadway, 
Milwaukee 2, Wis., has just been published 
covering research analyses compiled at the 
group's annual meeting in Milwaukee, Nov. 
16. The 17 page booklet contains reports of 
1949 activities, prospects for 1950 acreage 
and other information of interest to growers. 
Copies can be obtained by writing to the 
association. 
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Amendments to Federal Seed Act 
Affect Lima, Canary Grass Seed 


New amendments to the federal seed act 
make canary grass seed subject to the act 
and exempt imported lima bean seed and 
canary grass seed from the purity and ger- 
mination requirements of the act when they 
are imported for other than seeding purposes. 
The amendments, which become effective 
Nov. 21, also provide that imported lima 
bean and canary grass seed need not be 
sampled by customs officials unless declared 
for seeding purposes. 

Seed to be imported may be released 
under redelivery bond if containers are 
labelled to show the name of the seed 
variety and a lot number. As a result, con- 


tainers may be tagged rather than stencilled. 

The new amendments refer almost exclu- 
sively to seed imported into the United 
States. They were designed to simplify im- 
port requirements for the convenience of 
shippers. 


Alfalfa Increase of 50 Per Cent 
In 10 Years Noted by Bulletin 


Alfalfa production in the United States 
increased 50 per cent during the past 10 
years according to information contained in 
the 1949 edition of “Growing Alfalfa,” a 
Farmer's Bulletin prepared by the agricul- 
tural research administration, United States 
department of agriculture. New features in- 
clude a 40 per cent increase in space de- 


™ A New Way To Remove Tramp Iron 
From Heavy Material Flows 


4 


One of two Eriez Magnetic 
Humpsinstalled onthe dis- 
charge end of bucket ele- 
vators at Beacon Milling 
Co., Cayuga, New York 


the Excey permanent magnetic “hump” 


IT's Eriez again! This time with a complete perma- 
nent magnetic assembly capable of cleaning tramp 
iron from large volumes of material. THE ERIEZ 
MAGNETIC HUMP combines two powerful permanent 
magnets in a special dog-leg shaped housing, designed 
to scientifically remove tramp iron. Physical laws 
force grain to change direction; creating a tumbling 
or mixing action which causes tramp iron to pass over 
the magnets. Such processors as General Mills, 
Beacon Milling, Evans Milling, and others have found 
that the Eriez Magnetic Hump, installed in vertical 
or near vertical spouting is by far the most efficient 
answer to their tramp iron problem. Eriez Magnetic 
Humps are available in any size. A new bulletin 701 
is available. Write for it today. ERIEZ 


12 East 12 St. 
ERIE, PENNA. 


f 
one 


ANUFACTURING CO. 


ERIEZ MANUFACTURING CO. 


Visit us at the Plant Maintenance Show, Cleveland, Ohio 


Booth No. 443 — January 16-17, 1 


voted to varieties, new advice on alfalfa 
inoculation, and latest techniques in pest 
control. 

The latest revision of the publication, 
F. B. 1722, first issued in 1934, was made 
by Dr. H. M. Tysdal, bureau of plant in- 
dustry, USDA. Copies may be obtained free 
by writing to the Office of Information, 
United States department of agriculture, 
Washington 25, D. C., or to members of 
Congress. 


Tony Bartos Named New President 
Of Texas Seedsmen’s Association 


Tony Bartos, Waco, Tex., was elected 
president of the Texas Seedsman’s associa- 
tion, at its annual convention, Nov. 3-4, at 
the Plaza hotel, San Antonio, Tex. Other 
new officers are: A. F. Grimm, San Antonio, 
vice president; and J. H. Meredith, jr., Dal- 
las, executive secretary. Joe Goldstein, Ty- 
ler, and L. V. Nelson, Claude, were elected 
directors. 


The opening session of the convention 
was devoted to meetings of the board of 
directors and various committees. Retiring 
president Walter Baxter made his address 
of welcome in the afternoon. An address of 
welcome was delivered by Jack White, mayor 
of San Antonio. 


After the annual report of Secretary Mere- 
dith, E. C. Burris, Texas Manufacturers’ 
association, delivered ““Who’s Looking After 
Who's Business?” New developments in 
garden seed were reviewed by Dr. Allen 
Trotter, Robstown, Tex. 


The second day’s meeting started off with 
a rousing song session led by Curtis Clark, 
“Promotion, the Intangible Business Asset,” 
was discussed by Elbridge Freeborn. O. J. 
Moss, College Station, Tex., analyzed the 
use and purpose of Production & Market- 
ing administration purchase orders. 


“Regional and State Association Objec- 
tives” was the subject covered by Lane Wil- 
son, secretary of the Southern Seedsmen’s 
association. The noon retail and wholesale 
luncheons were presided over by Mrs. Iris 
Zihlman and Grady C. Clark, jr., respec- 
tively. 

Other speakers included Dave Foster, San 
Antonio; Reed §. Lehman; and John Ben 
Shepperd, Gladewater. 


Smallest Harvest of Mustard Seed 
Since 1939 Predicted by USDA 


Production of mustard seed this year is 
turning out better than expected this year 
but is still much below the 1943-47 average, 
the United States department of agriculture 
reports. The latest revised estimate of the 
1949 crop is set at 11,300,000 pounds of 
clean seed, the smallest crop since 1939. 
It is 42 per cent smaller than last year’s 
production and 61 per cent smaller than the 
1943-47 average. 

Largest declines were registered in the 
Oriental mustard variety. Recession was least 
noted in the yellow mustard type. Yields per 
acre were smaller this year than in 1948. To 
compensate for the decline in American- 
grown seed, 5,872,842 pounds of whole 
mustard seed were imported during a nine 
month period ending in September. 
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Kiddie capers were much in evidence at 
the third anniversary birthday party of the 
Cincinnati Feed club, held Nov. 7 at the 
Cincinnati club. The “youngsters” shown 
above are, from left to right, Ellis T. Early, 


Early & Daniel Co.; Sylvester Fischer, 
Schenley Distilleries, Inc.; and Lucian Gar- 
ner, Lawrenceburg Terminal Elevator. 

A review of the speeches given by Bruce 
Poundstone, president of the Association of 


Dust Collectors 
Malt Cleaners 
Reels, Bins, Tanks 
Feed Hoppers 


MILL AND ELEVATOR EQUIPMENT 


Our Service Includes 


Elevator Casings 
Elevator Legging 
Elevator Heads 
Elevator Boots 


Fire and Dust-Proof Elevators 
Conveyors and Fittings 


L. BURMEISTER CO. 


4535 W. MITCHELL STREET 
MILWAUKEE 14, WIS. 
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American Feed Control Officials, Inc., and 
W. S. Thompson, specialist in charge of the 
Ohio department of agriculture’s feed and 
fertilizer laboratory, can be found elsewhere 
in this issue of The Heed Bag. 


@ PRODUCERS’ SEED CO., Piper City, 

Ill., has purchased a building in Decatur, 

Ill., from the Monsanto Chemical Co. 


NEW SEED WAREHOUSE 


Advance Seed Co., Phoenix, Ariz., is 
building a new warehouse which is expected 
to increase present storage space for sacked 
seed by about 50 per cent. The new build- 
ing is being erected adjacent to the firm's 
present warehouse and will be served by 
spur tracks from the Southern Pacific rail- 
road. 


RYDE’S 
DOG FOOD 


© 25% PROTEIN 
e READY TO EAT 


Ryde’s Flaked Dog Food pro- 
vides needed nourishment in 
balanced diet form. Supplies 
vitamins and minerals essen- 
tial to growth and good health 
— has “Appetite-Appeal” for 
all pets. 

Ready-cooked, Ryde’s Flaked 
Dog Food is convenient to feed. 
Thoroughly and uniformly 
mixed and blended, to the 
same high standards of Ryde’s 
other specialty feeds. 


Co. 


5425 W. Roosevelt Rd. Chicago, Ill. 
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PRODUCTS 
for PROFIT 


SERVING AMERICA’S FARMERS 
AND DAIRYMEN SINCE 1889 


Here’s a Fast Selling line of veter- 
inary medicines you need on your 
shelves. Sixty years of veterinary 
service to the nation’s farmers and 
dairymen has made Dr. David 
Roberts products well known... 
highly regarded . . . a source of 
handsome profit to the dealer who 
stocks them. Decide on becoming 
a dealer for Dr. David Roberts 
Veterinary Medicines today. We 
will send complete information 


upon request. 


You Can Offer Your Trade 
SPECIAL PRESCRIPTIONS 
FOR PRACTICALLY EVERY 
CURABLE ANIMAL AILMENT 


When you stock the Dr. David 
Roberts line farmers and dairy- 
men in your vicinity will make 
your place headquarters for veter- 
inary supplies. Dr. David Roberts 
offers a complete assortment of 
veterinary medicines . . . a special 
prescription for practically every 
curable animal ailment. A few of 
the most popular Dr. David Roberts 
products are listed below. For de- 
tailed information on the com- 
plete line write Dr. David Roberts, 
today. 


@ Herd Tonic @ Laxotone 

@ Calf Medicine @ Badger Balm 

@ Diolice @ Udder Balm 

@ Penicillin @ Freshening RX 
Write Today for Details 
on Attractive Dealer Offer, 


Address Dept. FB-12. 


DR.DAVID ROBERTS VETERINARY CO. Inc. 


WAUKESHA, WISCONSIN 


Publish New Edition of 


National By-Laws, Rules 
The Grain & Feed Dealers National asso- 


ciation has published a new edition of the 


constitution, by-laws, and rules of the asso- 
ciation. The 24 page booklet is divided into 
five sections: constitution, by-laws, grain 
trade, feed trade, and arbitration rules. 
The rules and practices established by 
G&FDNA over a period of several decades 
constitute a body of “trading law” adhered 
to by all the leading grain and feed trading 
firms in this country and Canada who be- 
long to the association. Copies may be ob- 
tained by writing to the Grain & Feed Deal- 
ers National association, 100 Merchants 
Exchange Bldg., St. Louis 2, Mo. 


List Special Features for 
Fact Finding Conference 


Modern packaging displays of poultry and 
egg products sponsored by more than 25 
national processors, feting of 40 of the na- 
tion’s leading radio and newspaper food 
editors, and meetings of six important poul- 
try and egg groups, are some of the high- 
lights planned for the Mid-Century Fact 
Finding conference of the Institute of Amer- 
ican Poultry Industries, Feb. 11-14, 1950, 
in Kansas City, Mo., according to Cliff D. 
Carpenter, president. 


Mr. Carpenter has stated that the purpose 


r YOU SELL TOP RESULTS 


every Bac oF 


MORE EGGS per bag of feed . 


customers coming back 


| 
VITALITY MILLS, 


of the modern packaging exhibit is to em- 
phasize the great strides made in processing 
and merchandising in the last 50 years. The 
special exhibit will be called the “Poultry 
Products Marketing Mart” and will be in- 
dependent of the 70 commercial exhibits 
planned for the show. A neighboring exhibit 
of equipment in use 50 years ago will fur- 
nish a striking contrast to the modern display. 

The group of 40 leading radio and news- 
paper food editors will be brought to the 
conference as special guests of the Institute. 
The editors will tour the exhibits before the 
official opening, participate in an informa- 
tive luncheon program, and see a preview 
of the Poultry & Egg National Board's lat- 
est release, “How to Cook Chicken.” The 
Institute expects that the tour will furnish 
the editors with poultry and egg news to 
draw upon for many weeks. 


@ GUILFORD E. MORRIS, Florence, Ala., 
55, principal owner of the Morris Milling 
Co., died recently. 


@ CITRUS FEED CO., Lakeland, Fia., has 
been incorporated with an authorized capi- 
tal stock of $25,000. 


NEBRASKA CONVENTION DATE 

The 1950 convention of the Nebraska 
Grain & Feed Dealers association will be 
held April 24-25 at the Hotel Paxton, Oma- 
ha, it has been announced by Kermit Wag- 
ner, Wagner Mills, Inc., Schuyler, president. 
This will be the 22nd annual gathering of 
the association. 


. » that's the kind of results that keep 


. the only kind that builds steady, profitable 
REPEAT business. Find a "about Vitality's individualized merchandising 
program that sells new customers and more about the quality in Vitality 
Feeds that keeps them sold. Drop us a card for facts. 


EXTRA SALES WITH THE COMPLETE VITALITY LINE 
Meet every feed requirement with Vitality's complete line of poultry and 
turkey feeds, dog food, rabbit, pigeon, goat, horse and livestock feeds. 


BOARD OF TRADE 


cnicaco 4, ILLINOIS 
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— Sell Yourself 


(Continued from page 21) 


variety of items, it gives you the chance to 
increase your volume by suggesting to the 
customer other articles used in conjunction 
with the one purchased. We try to make 
curs a ‘one-stop’ store for farmers.” 


An example of the effort which Moulton 
& Goodwin's makes to accomodate cus- 
tomers was seen recently in an order which 
they put in for a local farmer for three glass 
inspection tubes, used in his milking ma- 
chine. Though the entire order amounted 
to only 15 cents, they had one of their 
manufacturers put it through for them, and 
the only extra charge imposed on the cus: 
tomer was to cover postage. It was an item 
badly needed by the farmer, and the special 
effort to obtain it for him won the feed 
firm some solid good will. 


Though neither Mr. Moulton nor Mr 
Goodwin were residents of Portsmouth, 
they decided to set up their business in that 
town because they were able to obtain a 
location where seed and farm implements 
had been sold since 1885. The building 
which they occupy has been a farmers’ hang- 
out and meeting place for many years and 
it is located just a two minute walk from 
the heart of Portsmouth’s shopping district. 

One of the first things noted on approach- 
ing the feed store are the neat, eye-catching 
window displays, which show up various 
feed items, fertilizers, and small farm im- 
plements. A window display which they had 
in the spring featured dog food, and at- 
tracted considerable attention from passers- 
by and customers, many of whom com- 
mented on the attractive layout. The win- 
dows are dressed by one of the company’s 
regular clerks. 

Grouped around the windows on the out- 
side of the store are various farm implements 
and gardening tools, which are real traffic 
stoppers. People going by often stop to in- 


spect the various articles, and generally go 
inside to make further inquiry. 


The main store, which carries everything 
except the feed and grain, is only 25 by 55 
feet, but every inch of space is utilized for 
displaying items on sale. Tubular fluorescent 
lighting throughout the store helps to make 
the various displays stand out prominently. 


There are two rooms, about 20 by 55 
feet, which adjoin the main store, and are 
used to stock the bags of feed. The base- 
ment is utilized for roofing materials, and is 
also a general storage area. The feed store 
is the street floor of a five story, brick fire- 
proof structure. The company also has a 
30 by 60 foot storehouse for feed along 
the railroad tracks. 


Though Moulton and Goodwin believe 
that personal contact is the main factor in 
bringing in business, they do advertise week- 
ly in their local paper, the Portsmouth Her- 
ald. In these ads they feature some one item, 
which they are pushing at the time, and 
always list prices. They have found that 
their trade likes to see prices in their adver- 
tisements, since it helps them in their buying. 

In order to determine their customers’ 
wants, as well as keep a check on the condi- 
tion of their stock, they make out a slip 
indicating every order which could not be 
filled. These slips are kept on file, and at 
the end of each week they are examined, 
and on the basis of the information which 
they contain new items are ordered, or 
regular articles are re-ordered. 

Moulton & Goodwin's has two trucks for 
delivery, and offers its customers weekly 
delivery service at no charge. As an incen- 
tive to farmers to pick up the feed them- 
selves they give a small discount on cash 
and carry items. However, most of their 
customers prefer to have their purchases 
delivered. 

There are six in the organization, includ- 
ing Mr. Moulton and Mr. Goodwin. The 
additional four members are the two truck 
drivers, one clerk, and the bookkeeper. In 


NOW AVAILABLE 
RIB MOUNTAIN Insoluble POULTRY GRIT 


Produced by 
MINNESOTA MINING & MFG. CO. ; 


Write for Samples 


Sold in All Popular Sizes Needed 
By Poultry & Turkeys 


CEREAL MILLS CO.,, Wausau, wis. 


Sales Agents 
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the spring, during the rush period, the con- 
cern hires two additional clerks. 

Although seed and farm supplies have 
been sold at the Market st. store since 1885, 
Moulton & Goodwin's were the first firm 
to stock feed and grain. The excellent start 
they have made since opening in November 
of 1948 augurs well for the success of their 
enterprise. 

ILLINOIS ELEVATOR SCHOOL 

Grain and feed men in the state of Illinois 
are invited to attend the grain elevator man- 
agement school scheduled for Nov. 21-22 at 
Urbana, Ill. The school will be sponsored 
jointly by the Illinois State board of Voca- 
tional Education and the Illinois Country 
Grain & Feed Institute. No registration fee 
will be charged. 


reduces 
iodine loss 


STABILIDE*—potassium iodide stabilized 
with calcium stearate—is designed 
to iodize feed, salt and calcium car- 
bonate mixtures, Try STABILIDE. It 
may solve your problem of iodine 
loss in storage. 

Scientists at the Mellon Institute 
found that “an iodized livestock 
mineral containing 0.21% stearate- 
coated potassium iodide lost 0.5% 
of the original iodine content dur- 
ing two months, while an unstabil- 
ized mineral containing the same 
ingredients lost 14% of the iodine 
content.”? 


Minimizes iodine loss 
Assures uniform iodine content 


‘ocenn Easy to mix thoroughly 
Free flowing 
Write today to your nearest 


Mallinckrodt office for samples, 
prices and complete literature. 
Other Mallinckrodt iodizing mix- 
tures are Ioflow,* Iomag,* and 
Iodide Mixture. 

*Trade Mark Reg. U. S. Pat. Off. 


1**Stabilization of Iodine in Salt and Feed- 
stuffs’’ by F. F. Johnson and E. R. Frederick, 
science, Oct. 4, 1940, Vol. 92, PP315-316. 


MALLINCKRODT [| CHEMICAL WORKS 


82 Years of Service to Chemical Users 
Mallinckrodt Street, St. Louis 7, Mo, 
72 Gold Street, New York 8, N. Y. 
Chicago Cincinnati Cleveland 
los Angeles * Montreal ¢ Philadelphia 
San Francisco 
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— Sell on the Farm 


(Continued from page 57) 


with commercial feed gains, came very close 
to guessing the exact weight figures during 
the contest. All who witnessed the demon- 
stration were impressed and some die-hard 
grain feeders were finally induced to switch 
to the commercial product. 

Within the store, the brothers have set 
up another sales, aid, a bulletin board which 
tells customers at a glance the entire stock 
of feed carried, along with current prices. 
Another board lists comparisons in hog 
feeding. Its three columns list the results 
of corn feeding, corn feeding with tankage, 
and corn feeding with supplement. Financial 
figures on feed savings are also listed, giv- 
ing the farmer something definite to consider. 

For poultry customers, the firm stages a 
nutrition meeting once a year with a guest 
speaker. These meetings are well attended 
and greatly appreciated by customers. Me- 
chanical pencils and calendars bearing the 
firm’s name, are distributed around Christ- 
mastime. 

Feed is delivered free if purchased in 
quantities of five bags or more. Operating 
on a 30-day credit limit, the brothers report 
very small losses. 

Bishop’s Hatchery was started in 1924 
by Mrs. Minor Bishop, mother of the pres- 
ent partners, as a custom hatchery. Her hus- 
band soon joined her in the enterprise and 
business expanded. Chester entered the 
business in 1940 when his father died. In 
1946, Reid, a civil engineer and surveyor by 
profession, joined the firm. 


The mother retains an interest in the 
business and, although she is now 65 years 
old, she is still very active, much concerned 
with business matters, and works every day 
during the hatchery season. 

The brothers have a simple success for- 
mula: 

“Our success is due mainly to hard work, 
much of it personal calling on customers. In 
addition to that, we take care to handle only 
quality products, treat all customers squarely, 
and throw in a lot of friendliness, free of 
charge.” 


Langhurst Joins Borden's 
Soy Plant at Waterloo 


Louis F. Langhurst has joined Borden's 
Soy Processing Co., Waterloo, Iowa, a sub- 
sidiary of the Borden Co., New York City, 
as extraction superintendent, according to 
an announcement by C. E. Butler, president 
of the Waterloo firm. 

Mr. Langhurst was previously associated 
with the Honeymead Co., Cedar Rapids, 
Iowa and with the solvent division of V. D. 
Anderson, Cleveland, Ohio, manufacturer 
of solvent extration plants for oil seeds. He 
will supervise operations at the new 200-250 
ton per day solvent extraction plant now 
under construction at Waterloo. 


@ CLIMAX MILL & FEED CO., Rolfe, 
Iowa, has added new steel bins and an an- 
nex to its property, increasing grain storage 
capacity to 65,000 bushels. 


J. C. HUNTER 


J. C. Hunter, vice president and sales 
manager, Sprout Waldron & Co., Inc., 
Muncy, Pa., has been named to head the 
firm’s subsidiary company recently estab- 
lished at 2554 West st., Oakland, Calif. Mr. 
Hunter is well known to most of the milling 
industry along the Pacific coast having 
served that industry with his own company, 
J. C. Hunter Co., and as a former member 
of the Mill Engineering & Machinery Co. 


Sell 


Hold Hands With 
More Profits Everyday 


GRANITE POULTRY GRIT 


TRADEMARK REGISTERED 


= 


Sotl- 
NOW AVAILABLE 


Containg “APFAC” 
A VITAMIN B,, and 
ANIMAL PROTEIN 
FACTORS CONCENTRATE 


in guaranteed levels 


dry free flowing 


Condensed Fish Soluble 
Supplement for Turkey, 
Poultry and Hog Feeds 


It’s sound and profitable for you to sell a 
product your customers believe in .. . like 
STONEMO. National advertising makes your 
selling job easier . . . leading poultry raisers 
everywhere prefer it. STONEMO is an item 
you'll feel proud to recommend. Wire, 

write or call, today. 


Exclusive Distributor for Iowa, Minnesota and 
Nebraska. Also Distributors for Adjoining States. 


IOWA LIMESTONE COMPANY 
Des Moines, lowa 


Used Pound for Pound Against 
Wet Solubles 


W.C. PRATT COMPANY 


20 NORTH WACKER DRIVE 
CHICAGO 6, ILL. 


Warehouse Stocks at 


Grain Products Company New Century Co. 
St. James, Minnesota 3939 S. Union ave., Chicago, Ill. 
Wertz Feed Products Co. Security Sup 


ly Co. 
Sioux City, la. 629 S. Concord, S. Sy Paul, Minn. 
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— Dousman 
(Continued from page 17) 


on, and he adapts each feeding program to 
this percentage month to month. 

“I tell my farmer friends that if they 
change from using one hay mow to another, 
I want to know about it, so I can change 
their feeding formula accordingly,” he 
states, “because the feeding value of each 
kind of hay is different. 

“I talk over the farmer’s entire feeding 
program with him and often inspect his hays 
and grains. Then I know what he has in the 
way of home grown grains and its value. We 
are getting increased milk production for 
all our customers following this program, 
so it must be keyed on the proper facts.” 

Mr. Houtz believes that good records are 
absolutely necessary in operating a feed busi- 
ness. The recommendations which he makes 
to every customer are filed on proper cards 
in the office. As some dairy formulas under 
the Houtz system are changed several times 
a year, depending on crops, conditions, etc. 
each change is also noted on the records. 
Thus Mr. Houtz and his sons have a com- 
plete record of each customer's dairy opera- 
tions during the year. His records, in addi- 
tion, also give the number and kind of live- 
stock on the farm, plus other information. 

“We've got a number of accounts that are 
buying from $500 to $1,000 worth of feed 
per month from us and are well satisfied 
with the results they are getting,” says Mr. 
Houtz, “and we work hard with these and 
ali our customers to see that they get maxi- 
mum value from our feeds.” 

After Mr. Houtz became better acquainted 
with his community he joined the Dousman 
Businessmen’s association, of which he was 
recently elected president. This spring he 
suggested to his fellow merchants that the 
association sponsor a Dousman Farm Day, 
devoted almost exclusively to helping 4-H 
and Future Farmer members. He said that 
he believed that youngsters wanted such an 
affair. 

Some merchants didn’t think that ies 
man was a large enough town to promote 
such an event, but Mr. Houtz and others 
received a “go ahead” signal from the 
association. 

The result was a very excellent Farm Day, 
held on June 29 which brought about 3,000 
farm folks to Dousman, many of them 
youngsters. There were 165 4-H and Future 
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"She loves me, she loves me not - - ! ! 


Farmer exhibits in empty lots, in community 
halls and on the streets. In addition there 
was a horse pulling contest for adult farmers. 

A parade, pavement dancing and an Arch- 
er Feed Co. program wound up the events 
of the day. Refreshments, including sand- 
wiches and soft drinks were furnished free 
by merchants. Meat packers and grocery 
suppliers furnished local grocers with give- 
away food items. The rest of the expenses 
were met by the merchants through the 
issuance of a program in which merchants 
advertised. The program was mailed to all 
farmers in the Dousman trading area. 

“The success of Dousman Farm Day real- 
ly surpassed our expectations from an at- 
tendance and interest viewpoint,” declares 
Mr. Houtz. “Merchants and 4-H people 
now want us to put it on every year. When 
we encourage these young folks with their 
farm and home interest we are building for 
the future.” 


Morrison Award of $1,000 
Goes to Dr. Gus Bohstedt 


Dr. Gustav Bohstedt, chairman of the 
animal husbandry department, University of 
Wisconsin, Madison, Wis., was given the 
1949 Morrison award of $1,000 for research 
at the annual meeting of the American So- 
ciety of Animal Production, Nov. 27, at 
Chicago, 

Dr. Bohstedt was honored on the basis 
of his work in minerals and vitamins for 
animal feeding. The award is given annually 
to a member of the society by Prof. and 
Mrs. F. B. Morrison of Cornell university, 
Ithaca, N. Y. 


At the same meeting, P. S. Shearer, Iowa 
State college, Ames, lowa, was elected pres- 
ident of the society He succeeds Dr. W. G. 
Kamladde, University of Illinois, Urbana, Ill. 


Always 
Q 


Well-packed bales 
in 4 sizes 


for every need — 


PREMIER PEAT MOSS 
535 FIFTH AVE. 
NEW YORK 17, N.Y. 


> CANADA 
= 


MORE FOR YOUR MONEY 


MIXED CARS AT CAR PRICES 
PULVERIZED OATS OR BARLEY 
CRIMPED OATS OR BARLEY 
ROLLED OATS OR BARLEY 
FEEDING OATMEAL 
CUSTOM PELLETING-CUBING 


Teletype 14 


FLAMBEAU MILLING CO. 


PHILLIPS, WISCONSIN 


Tel. LD 44 
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New Laws on Feed Sales 
Go into Effect in Ohio 


New laws affecting feeds, fertilizers, and 
remedies went into effect recently in the 
state of Ohio. The feed and remedy changes 
went into effect on Oct. 27 and the fertilizer 
amendments on Oct. 21. 

The new feed law provides that the stand- 
ard license fee for each brand of feed shall 
be $1 a year. Manufacturers must file a 
semi-annual statement of the net tons of 
feedstuffs manufactured and sold during the 
preceding six months. An inspection fee of 
10 cents a ton must be paid. Statements must 
be filed with the state director of agriculture 
during the periods June 30-July 30 and 
Dec. 31-Jan. 31 every year. 

Manufacturers are required to state in 
their reports the net tons of all brands of 
feedstuffs for which they have licenses manu- 
factured and sold in Ohio. All feed ingre- 
dients must be licensed except those exempt 
by law. These exemptions are unmixed 
whole grains or meals made from standard 
grains. 

License applications must be accompanied 
by a label from the container for each 
brand. Those who buy ingredients are urged 
to make license coverage a condition of 
purchase. 

Calcium claims in feedstuffs have been 
changed from maximum to minimum per- 
centage. 

Some products formerly included under 
the feed act have been placed under the 
new livestock remedy act and must be li- 


PROTECT YOUR GRAIN 


from Insects—Heat Damage—Moisture—Musty and Ground Odors 


FREE Book Tells You How 


Yes, this new FREE 24-page Douglas book is packed with 
valuable information on how you can protect your incom- 
ing grain from damage. Includes a complete description 
of the uses for Douglas Tetrafume, a non-inflammable and 
non-explosive grain fumigant, and Douglas AG Mill Spray, 
a fireproof, highly lethal spray for grain storage bins, 


censed as livestock remedies. These items are 
poultry regulators, conditioners, animal ap- 
petizers, and tonics. 

The new remedy law regulates the manu- 
facture, sale, offer of sale, and labelling of 
stock, poultry and animal remedies in gene- 
ral. It defines animal remedies as all drugs, 
combination of drugs, proprietary medicines, 
and combinations of drugs and other ingre- 
dients, other than for nutritional purposes, 
which have been designed for animal use. 
The registration fee for remedies is $25 for 
each brand. They also must be filed with the 
director of agriculture. 

Fertilizer amendments parallel those in 
the feed law. The license fee has been raised 
from $30 to $50 for each brand. Manufac- 
turers are required to file semi-annual re- 
ports of net tons manufactured and sold in 
the state during the same periods as the feed 
manufacturers. An inspection fee of 8 cents 
per ton of fertilizer will be charged. 

Copies of the amended laws and license 
applications can be obtained from the Divi- 
sion of Plant Industry, State Office bldg., 
or from the Feed @ Fertilizer Control labo- 
ratory, 87 N. 4th st., Columbus, Ohio. 


@ JIM GREENFIELD, Washington, Iowa, 
has joined the staff of the Freshwater Feed 
Store. 


@ CHRIS BAHLER, Galveston, Ind., will 
succeed K. R. Applegate as manager of 
the Bahler Grain & Feed Co. on Jan. 1. 


@ RAYMOND SCHEFLER, Fort Wayne, 
Ind., has been appointed manager of the 
Midwest Grain Co. 


machinery and warehouses. Also helpful information on 


Kansas City, Missouri 


Douglas Chemical and Supply Company 
Box 102 West 12th St. 


Please send me your new FREE book 
on complete grain protection. 


rat and mice control, 


Name 
= Address 
Mail Coupon | 
Today for your City. 


FREE copy. | 


Douglas Chemical and 


1324- M-1 West 12th St. 


6 
NCORPORATED 19) 


SAFE In 
OF SEc 
“PIONEER Es” 


Kansas City, Missouri 
BRANCH WAREHOUSES: INDIANAPOLIS, INDIANA; SPOKANE, WASHINGTON; 
MINNEAPOLIS, MINNESOTA; PORTLAND, OREGON 


Over 500 Borden Employes 
Will Join 25 Year Club 


Some 562 employes of various Borden Co. 
plants throughout the nation will be added 
to the firm’s Quarter Century club this 
month in a series of regional banquets. The 
new additions will boost the total of 25 year 
employes to 4,700, one out of every seven 
employes of the company. 

Members of the Borden national execu- 
tive office staff in New York who completed 
25 years of service were honored Nov. 15 
at a banquet at the Hotel Astor. Theodore 
G. Montague, president, presented gold pins 
to 12 persons who had served Borden for 
25 years and to three who have completed 
40 years of service. 


White Laboratories Name 
Dr. Goff Sr. Biochemist 


Dr. Sidney Goff has been appointed senior 
biochemist for White Laboratories, Inc., 
Newark, N. J., it has been announced by 
C. W. Sondern, director of laboratories for 
the firm. 

Dr. Goff received his bachelor’s degree 
from Rutgers university in 1942 and served 
in the army air forces during the last war. 
He recently finished his doctorate studies in 
biochemistry, at Rutgers under Dr. W. C. 
Russell. 

@ PETERSON FEEDS & SEEDS, Tarkio, 


Mo., has erected a new warehouse. 


Farmers Coop. 
Elev. Co. 
Rosholt, So. Dak. 


For FEED MILLS 
||| and ELEVATORS 


Consult IBBERSON nd save 
money. Find out what IBBERSON 
can do for you before building or 
remodeling. Consultation without ob- 
ligation. Write for our FREE book. 


IBBERSON COMPANY, 


| Engineers apd Contractors 


Minneapolis, 
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Animal Feed Short Course 
At Missouri Draws 125 


Over 125 feed manufacturers, dealers, and 
college personnel attended the animal feed- 
ing short course held Nov. 8-9 at the Uni- 
versity of Missouri, Columbia, Mo. 

John H. Longwell, dean of the Missouri 
college of agriculture, welcomed the visi- 
tors and told them the college welcomed 
the chance to help feed men with their 
problems. Protein requirements for various 
livestock were discussed by Dr. A. J. Dyer 
of the animal husbandry department. Swine 
and poultry, he stated, require more exact 
protein allowances than other livestock. 

“Facts About Feed” was the subject of 
a talk by Dr. A. G. Hogan, professor of 
animal nutrition. He explained the import- 
ance of amino acids in protein. Prof. Quin- 
ton B. Kinder, poultry department, explained 
the fine points of “Hopper Feeding Grain to 
Laying Hens.” 

Science has discovered a total of 13 re- 
cognized vitamins and three more vitamin- 
like compounds, B. L. O*Dell, agricultural 
chemistry department, teld the visitors in 
a discussion on the role of vitamins in 
livestock feeding. G. C. Anderson, animal 
husbandry department, spoke on “Minerals 
and Livestock Feeding.” 

The development of the Missouri chick 
starter was reviewed by Prof. H. L. Kemp- 
ster. He cited the widespread use of the 
Missouri formula which was developed at 
the college 20 years ago and has been con- 
stantly modified to take advantage of new 
feed discoveries. 


Other speakers included: Prof. A. C. 
Ragsdale, chairman of the dairy department; 
Dr. H. A. Herman, dairy husbandry depart- 
ment; James E. Savage, poultry husbandry 
department; James P. McGinnis, feed control 
division, Missouri department of agriculture; 
Jack D. Dean, executive secretary of the 


a member of the Nutrition council of the 
American Feed Manufacturers’ association. 


GET KASCO ACCOUNT 
Clark & Rickerd Agency, Detroit, Mich., 
has been appointed by Kasco Mills, Inc., 
Toledo, Ohio, and Waverly, N. Y., to han- 
dle all advertising and promotion of the 


Midwest Feed Manufacturers’ association; 


and Dr. J. E. Hunter, Allied Mills, Inc., and feeds. 


firm’s line of dog food and formulated farm 


F-28-M 


75 TO 100 H.P. 


Will Handle Heavy Mater- 
ials that Would Tear Most 
Grinders to Pieces 


BUILT FOR GREAT 
ENDURANCE... 


Here is the W-W Grinder for the larg- 
er operctor who must have large ca- 
pacity without breakdowns. Has feed 
openings 17” high 2nd 30” wide and 
heavy-duty construction permits continuous service under even the most 


trying conditions. Has all our new features mzking it a perfect pulverizer 
and is built to stand the strain of grinding heavy compact material such as 


tankage, ear corn and all tough baled feeds without pre-grinding or crush- 
ing. 8 sizes available. 


Write for Complete Literature on the Complete 
W-W GRINDER LINE 


W-W GRINDER CORP. Dept. 311, Wichita, Kans. 


ANNOUNCING 


FOR PERFECTLY 
CONTROLLED MIXING 
EVEN AT SMALL 
PERCENTAGES 


FOR MIXING 
MOLASSES 
FISH SOLUBLES 
BUTTERMILK 
WHEY, ETC. 


ANY ONE OR SEVERAL 
OF THESE LIQUIDS 
CAN BE ADDED TO 
DRY FEED AND GET 

A PERFECT BLEND 


FOR FURTHER DETAILS, 


SABETHA, KANSAS 


THE WENGER 


AVAILABLE AS SHOWN, OR WITH INCLINED AUGER 
FEEDER TO SET BESIDE YOUR VERTICAL BATCH MIXER. 


WENGER MIXER CO. 


COMPLETE SERVICE ON ALL 
FEED INGREDIENTS 


Jobbers and Wholesalers 
of 
CARLOADS 
MIXED CARS 


TRUCKLOADS 


SERIES 


WRITE 
GRAIN EXCHANGE 
MILWAUKEE 2, WIS. BROADWAY 2-6289 
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they are close to the $100,000 figure and 
each year shows a steady increase in busi- 
ness. The figures arent spectacular but pro- 
gress is steady. The financial soundness of 
the firm has a reassuring effect on customers. 


People in the area have a habit of going 
to the Waterville Grain Co. first when in 
need of farm supplies and they seldom fail 
to find what they need. 

“Our stock policy,” emphasized the deal- 
er, “is to have whatever our customers call 
for. By having what they want when they 
call for it, we hold the trade of old customers 


Frank Greutker 
Jack Bowlin 
Chris Greutker 
Burt Newell 


GREUTKER 


INCORPORATED 


Chamber of Commerce Building 
Buffalo 2, New York 


Specializing in 


FEED INGREDIENTS 


for the Mixing Trade 


OFFICE PHONES 
MOhawk 7766-7-8 
Teletype BU 209 


CALL 


MOhawk 6055 
MOhawk 6032 
MOhawk 2177 
MOhawk 7766 


NOT MERELY DRIED 


The Ideal Feed Ingredient 
GERBER'S SPECIAL PROCESS BREAD CRUMBS 


(Process Patented) 


T. M. Reg. Pat. Off. 


Write for Sample & Prices 


CHAS. A. GERBER CO. BARTLETT, ILLINOIS 


BUT TOASTED 


Order a Mixed Car of 


TEL 


Golden Loaf Flour 


(The Flour with the Vim and Pep left in) 


Bran ana Middlings 


(Higher in Protein) 


4 TENNANT & Hoyt Co. 


LAKE CITY, MINN. 


and through their good reports obtain many 
new ones.” 

The firm is actually owned by three men, 
Carroll, E. E., and Clement Smith but the 
first two are somewhat “silent” partners. The 
firm’s operations are carried on by Clement 
with the aid of Richard Morrill. 

“Selling grain and feed is, of course, our 
main business,” said Mr. Smith looking back 
over his firm’s record of business. “And 
through constant advertising and honest 
business dealings we are steadily forging 
ahead. We have to handle sideline items to 
meet trade demands in this area but we 
never forget what our main business is and 
we push it more than any sideline.” 

The Waterville dealer explained his busi- 
ness philosophy in this way. 

“We aim to give value for every dollar 
our customers pay us, make a fair profit and 
live and let live. So far that policy has paid 
dividends all along the line.” 

And what about the future? 

“Since we're securely established here,” 
the dealer answered, “we face the future 
with firm confidence.” 


New Type Molasses Mixer 
Announced by Wenger Co. 


Wenger Mixing Co, Sabetha, Kan., has 
announced production of a new 700 series 
molasses mixer. The new mixer is of the 
same dimensions as the 600 series but in- 
corporates a new Wenger metered flow 

pump which the 
firm claims permits 
greater accuracy, 
especially in low 
percentages of 
liquid. 
According to 
Wenger officials, the 
new model is espe- 
cially adapted to the 
mixing of fish solu- 
bles, buttermilk, or 
liquid whey. It can 
be adapted to mix 
several different 
liquids at one time 
with independent adjustment for each. 

The company marketed its first bi-molasses 
mixer and pellet mill combination 18 months 
ago. A good year of sales is reported on this 
line. The firm has announced that another 
new model, the 800 series, a large capacity 
model capable of handling up to 20 tons 


per hour, is now being planned. 


@ CLIFF HOLDER, Corydon, Iowa, has 
purchased a feed and grocery store in Prom- 
ise City from Richard McIntire. 


PEST CONTROL PAMPHLET 


A new pamphlet describing methods of 
protecting grain from weevils, angoumois 
moths, and other pests is now being offered 
free of charge by the Douglas Chemical & 
Supply Co., Kansas City, Mo., manufac- 
turers of industrial and farm chemicals. The 
pamphlet describes protection techniques 
for grains in all types of storage facilities. 
Copies can be obtained by writing to Doug: 
las Chemical & Supply Co., 1323C W. 12th 
st., Kansas City 7, Mo. 
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Allied Mills Names Five 


To Advertising Posts 


Five new appointments in the advertising 
and sales promotion division of Allied Mills, 
Fort Wayne, Ind., have been announced 
by John L. Richardson, division director. 


Richard Green 


Eugene Cooper 


All of the new appointees live in Fort Wayne 
and will cover their new assignments from 
the home office. 

Richard H. Green has been named pro- 
duction manager of advertising and sales 
promotion. A graduate of Indiana university, 
Mr. Green’s background includes two years 
of advertising work, four years in the army, 


Charles Ward 


and more than three years with Allied. 
Three men have been promoted to dis- 
trict managers of advertising and sales pro- 
motion. 
Eugene E. Cooper, a graduate in agricul- 
tural journalism at Iowa State college, will 


Arland Meade 


head promotion activities in the southern | 
states. He joined Allied in 1947 after three | 


years service in the army air force. 

Arland R. Meade, who holds a degree in 
dairy husbandry from the University of 
Maine and a master’s degree in agricultural 
jcurnalism from the University of Wiscon- 
sin, has been placed in charge of advertising 
znd promotion activities in the eastern sea- 
board states. He came to Allied in June, 
1948, after work with the University of 
Connecticut, Oregon State college, the 
American Holstein-Friesian association, and 
the public relations branch of the air force. 

Charles C. Ward will handle advertising 
and sales promotion in the midwestern states. 
He has been an R. O. P. inspector for the 
National Poultry Improvement plan and 
spent three years in army public relations. 

Carl Showalter, a business administration 
graduate of Wittenberg college, has been 
appointed supply manager of the advertising 
and sales promotion division. He joined 
Allied in April, 1949, after several years 
service with advertising and printing com- 
panies. 
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COME TO HEADQUARTERS FOR 


COTTONSEED MEAL 


SOYBEAN MEAL 


PEANUT MEAL 
CAKE and PELLETS - - - COTTONSEED HULLS 


Domestic and Export 


THE BRODE CORPORATION 


Phone: 38-2544 


Phone: LD 271 


Teletype ME 260 


On request, we will mail you our frequent market bulletins 


Memphis, Tenn. 


Brokers of ... 


QUALITY FEED INGREDIENTS 


U. M. C. Calcium Carbonate — Feed Mixing Limestone 
Limestone Grit — Bentonite — Oil Meals 


Mill Feeds — Packing House By-Products 


UNITED FEED PRODUCTS CO. 
205 W. WACKER DR. 


CHICAGO, ILL. 


BETTER Mill Machinery 


The Kelly-Duplex line is built to do 
dependable work, day in and day out= 
and you'll reap the benefits of bigger 
profits through lowered operation costs 
and more satisfied customers. A complete 
line of feed mill and elevator equipment, 
ruggedly constructed of welded steel for 
longer life and greater 
durability. It’s guaranteed 
for your protection. . 


The Duplex Mill and Mfg. Ce. 
Springfield, Ohio 


DON’T TAKE 
CHANCES 


STAY 
PROFIT BRANDS 


Mt. Airy Gran-I-Grit 
Pilot Brand Oyster Shells 
Tankage & Meat Scraps 
Gorton A & D Feeding Oils 
Clear Quill Livestock Mineral 
Blatchford’s Products 
Clear Quill Poultry Concentrates 
Leader Peat Litter 
Fish Meals 
Nopco A & D Dry Vitamin Products 
Small’s Dehydrated Alfalfa Meals 
Waterloo Hog Feeds 
Linseed — Cottonseed — Soybean 
Meals 
Servall Stazdry Poultry Litter 
V-C Phospho-Tobacco Fertilizers 
Royal Oak Charcoal 
Blue Ribbon & 
Western Condensed Buttermilk 
Anderson Chick Boxes and 
Hatchery Supplies 


Waterloo Mills Company 


anufacturers and Whole 
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Board of Trade Nominates 


Bostrom for President 
Carl E. Bostrom, Lowell Holt & Co., 


Chicago, currently serving as first vice pre- 
sident of the Chicago board of trade, has 
been nominated for the presidency of the 
board at the annual election to be held 
Jan. 9. Other nominations include: Sylvester 
J. Meyers, Arcady Farms Milling Co., for 
first vice president and Earl M. Combs, jr., 
E. M. Combs & Son, for second vice pre- 
sident. 

William J. Walton, General Mills, Inc.; 
Frank A. Miller, James E. Bennett & Co., 
and Thomas E. Hosty, jr., Sincere & Co., 
were renominated for three year terms on 
the board of directors. Nominated to the 


WHEAT, RYE, CORN and OATS 
FEED WHEAT and FEED BARLEY 


board for the first time were Raymond A. 
Gerstenberg, Gerstenberg & Co., and Julius 
Mayer, Continental Grain Co. Richard L. 
Kennedy, jr., Harris, Upham & Co., was 
nominated to fill the unexpired one-year 
term of W. A. Neubauer who died this year. 

Installation of new officers and directors 
is scheduled for the annual meeting of Jan. 
16. 


GAINES APPOINTMENT 

Howard Gorman has been appointed as- 
sociate advertising manager for Gaines Dog 
Foods, according to an announcement by 
the Gaines division of General Foods Corp., 
Kankakee, Ill. Mr. Gorman was formerly 
associated with Swift & Co. as assistant man- 
ager of their dog food department. He suc- 
ceeds W. B. White who resigned to join the 
Leo Burnett advertising agency in Chicago. 


GET YOUR 


PHENOTHIAZINE 
FROM US! 


Recommended for WORMS in 
Swine & Pigs Sheep & Goats 
Poultry, Chickens & Turkeys 


A crystalline powder which is 
profitable and tast-selling. Write 
for attractive dealer offer. 


VAL-A COMPANY 


700 W. Root Street Chicago 9, lilinois 


FEEDING IS NO 


ACCIDENT -1T's 


FEEDS For LIVESTOCK and POULTRY 


RUSSELL-MILLER MILLING CO. - 


MINNEAPOLIS 


EAST ST. LOUIS, ILL. DES MOINES 


A strutting zoot-suit rooster walked away 
with first prize in the state of Missouri 
“Fowl Fashion Show,” sponsored by the 
Poultry & Egg National Board, Chicago, 
Ill. The winning entry was submitted by 
Mrs. J. O. Hardy, Shelbina, Mo. 

Introducing themselves to the winner, 
above, are, Orville Wolfe (left) and Maur- 
ice Johnson, both of the Staley Milling Co., 
Kansas City, Mo. The winner was selected 
during the recent Missouri Hatcheries asso- 
ciation convention at Kansas City. Mr. John- 
son is chairman of the regional south central 
Fowl Fashion show committee which will 
select a state winner to represent the region 
in the PENB national contest. Note the 
pretty print feed bag material used to deco- 
rate the fashion parade table. 


Durgin & Co. to Represent 


Borden Co. in New England 


Durgin & Co., Inc., Reading, Mass., feed 
jobbers, will represent the Ration-ayd pro- 


ducts division of the Borden Co., New York 
City, in the New England area, it has been 
announced by John K. Westberg, Ration- 
ayd general manager. 

Borden products which will be handled 
by the firm are: Borden’s dog food, Ration- 
ayd “Super-Base” feed ingredient, and Vam- 
Pros pellets. Durgin & Co. has a staff of five 
service representatives in the New England 
territory who specialize in livestock and 
poultry problems. 


@ j. L. MOSLEY, Salem, Ill., has opened 
a feed store on U. S. Highway 37. 


SPONSOR 4-H TOUR 
Vita Vim Millers, Buffalo, N. Y., played 
host to 65 young poultry growers from the 
western New York area, Nov. 16, and took 
them on a tour of the Vita Vim plant and 
places of interest in Buffalo. The young 
people viewed modern feed processing ma- 
chinery in action and visited the Buffalo 
city hall and museum of science. 
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TOMATOES BY DIRECT SEEDING 
Corneli Seed Co., St. Louis, Mo. 


* * 


EIGHT STEPS IN GRADING SOYBEANS 
AlS-84, June, 1949, Extension Service, United 
States department of agriculture. 
* * * 


QUARTERLY REPORT ON OFFICIAL FEED 
SAMPLES ANALYZED 
Regulatory Bulletin 74. Period of April- 
June, 1949, Kentucky Agricultural Experiment 
Station, Lexington, Ky. 
* * * 
OFFICIAL REPORT MARYLAND 
INSPECTION AND REGULATORY SERVICE 
Feed, Fertilizer, and Lime. August 1949 Is- 
sue, No. 211, Maryland Inspection and Regu- 
latory Service, College Park, Md. 
* * 
TWENTY-NINTH ANNUAL REPORT OF 
PULLORUM DISEASE ERADICATION 
IN MASSACHUSETTS 
Bulletin N. 141, University of Massachusetts, 
Amherst, Mass. 
+ * 
QUARTERLY BULLETIN—STATE BOARD 
OF AGRICULTURE 
State Laboratory Fertilizer, Feed, Limes and 
Seed Report Jan.-June 1949, State Board of 
Agriculture, the Green, Dover, Del. 
* * + 
STORAGE OF SMALL GRAINS AND 
SHELLED CORN ON THE FARM 
Farmers’ Bulletin 2009, United States De- 
partment of Agriculture, Washington, D. C. 
* * 
STORAGE OF EAR CORN ON THE FARM 
Farmers’ Bulletin 2010, United States De- 
partment of Agriculture, Washington, D. C. 
* * * 
ANALYSES OF OFFICIAL FERTILIZER 
SAMPLES 
Jan.-June 1949. Regulatory Bulletin 76, 
University of Kentucky, Lexington, Ky. 
* * * 
SOYBEANS: CULTURE AND VARIETIES 
1949 Edition, United States Department of 
Agriculture, Washington, D. C. 
* * * 
MIXING FERTILIZERS ON THE FARM 
Farmers’ Bulletin 2007, United States De- 
partment of Agriculture, Washington, D. C. 


@ BRASLAN SEED GROWERS CO., 
San Jose, Calif., has remodeled its office 


quarters. 
@ ALBERT ERICKSON, Chicago, IIl., 
recently completed 30 years of service with 
the Vaughan Seed Co. 
JOINS BOB WHITE & CO. 

W. C. Howard has joined Bob White & 
Co., feed brokers, Chicago, Ill., as a feed 
ingredient trader the company has an- 
nounced. Mr. Howard has been associated 
with the feed industry since his discharge 
from military service after the last war. He 
has been affiliated with Balfour Guthrie & 
Co., Illinois, Inc., Dunston & O’Brien, and 
the Lattin Co. 
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“ALL YOUR NEEDS IN GRAIN OR FEEDS” 


Sunset Feed & Grain Co., Inc. 


FEED JOBBERS 
CHAMBER OF COMMERCE Distributors of: BRANCH OFFICE 
BUFFALO, N. Y. Hubinger (Keokuk) MIDDLETOWN, N. Y. 
Corn Gluten Feed 
CANE FEEDING Kellogg's Hominy Feed 
MOLASSES Hercules Dried Whey we 
Agents f : an exclusively product 
Molasses Ltd. High in flavin, milk albumen, 
an ore 
Buffalo New Orleans Calf Manna a 


Stonemo Granite Grit 
WRITE US FOR FURTHER INFORMATION 


ALFALFA 
MEAL 


Sun-Cured and 
Dehydrated 


FROM THE DEEP OF THE SEA 
and the scientist’s laboratory come 
the health- and production-promot- 
ing Vitamins A & D found in our 
guaranteed tested products for your 


Better Poultry Feeds. 


Vitamine @ Brand Oils 
(Cod Liver Oil with added 
2000A/400D, 2000A/800D, 3000A/400D | 


Devold 


Vitamin A & D Feeding Oils 
1000A/100D, 1000A/400D, 2000A /400D 


Devold Dry D 3 
2000 A.O.A.C. D U/g 


NATIONAL ALFALFA Write jor Felder Prices 
DEHYDRATING AND | | LAT Varck St. 
MILLING CO. 


wil? 
LAMAR, COLORADO PEDER DEVOLD OIL COMPANY 


Merchants Exchange DIVISION OF CHAS. L HUISKING & CO., INC. 


ST. LOUIS, MO. 


OF COMMERCE BUILDING BUFFALO 2, NEW 
‘TELEPHONE: CLEVELAND 5797 
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CONSULTANTS 


TO THE 
FEED INDUSTRY 


C. W. Sievert and Associates 


Room 1336, 221 No. La Salle St. 
Chicago |, Ill. 


BUYERS 


Bran, Shorts, 
Middlings, Red Dog 
and Mixed Feeds 
In Any Size Quantities 
Wire Us Your Offerings 


C. J. Martenis Grain Co. 


Produce Exchange ®@ New York City 


LABORATORY 
SERVICES 


Vitamin Assays: including assays for 
Animal Protein Factor Activity as 
well as Vitamin D, by the A.O.A.C. 
Chick Method. 
Mineral Determinations 
Commercial Feed and Fertilizer 
Analyses 


WISCONSIN ALUMNI 
RESEARCH FOUNDATION 
P. O. Box 2059 Madison I, Wisconsin 


THE 
STANDARD 
OF THE 
INDUSTRY 


e 
BRINGS YOUR ELEVATOR LEGS UP TO 
THEIR HIGHEST POTENTIAL CAPACITY 


_ The scientifically built 
“Nu-Hy” grain bucket has won an 
enviable reputation among grain 
«elevator operators. It has saved 
many vital man hours, cut costs, 
and Ls increased capacities where- 
ever installed. 


Screw Conveyor Corporation 


SWIFTIDE Blended Fish Oil 
Brewer's Dried Grains 


Linseed Meal “© Malt Sprouts 
s Mill Feeds 
a CORN OIL MEAL 
L CORN GLUTEN MEAL @ 
E CORN GLUTEN FEED 
S SOYBEAN OIL MEAL 
Deutsch & Sickert Co. 
741 N. Milwaukee St., Milwaukee, Wis. 


MARDEN’S 


Genuine 
COD LIVER OIL 
With Vitamins A and D added 


POTENCIES TO FIT YOUR 
REQUIREMENTS | 


MARDEN-WILD CORP. 
500 Columbia St. Somerville 43, Mass. 


CEREAL 


GRADING CO. 
MINNEAPOLIS 
Specialize in 
GOOD 
CORN and OATS 


For 
WISCONSIN TRADE 
Prices Right — Service Prompt 
TRY US 


4 MINNESOTA 
| GIRL FLOUR 


and 
MILL FEEDS 


Capital Flour Mills 
Division of INTERNATIONAL MILLING CO. 
General Offices: Minneapolis : Mills: St. Paul 


FOR -BETTER 

FEED INGREDIENTS 


O1ls = 


CALL Lincoln 8858-9 

\ E. A. (Woody) Woodar 

write of C. 0. y 
Ivan Scanian 


_WOODBACH 
518 CORN EXCHANGE, Minneapolis pa 


FOR 
GRAIN 
AND 
INGREDIENTS 


CONTACT 


SARGENT & CO. 


GRAIN & JOBBING DEPT. 


DES MOINES, IA. 
Phone 6-3193 


Fine for Starting Pigs and Calves 


DEMON 


Steamed 
Rolled Oats 


Des Moines Oat Products Co. 
Des Moines, Ia. 


Fortify Your Feeds With 


BRAND 


YEAST FEED 
“Makes Goop Freep 
for Livestock, CHICKENS, TURKEYS 


Live yeast enzymes and vitamins are 
an important aid to digestion and better 
health. 

Write for Full Information 


DIAMOND V MILLS, Inc. 


CEDAR RAPIDS, IOWA 
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RATES: 10 cents per word. Minimum 
charge $2.00. Positions wanted adver- 
tisements, not to exceed 25 words, 
$1.00, payable in advance. 


MACHINERY FOR SALE 


HAMMER MILL FOR SALE 
Has 50 HP motor—used only short time. 
Like new. Bargain for cash. Write BA-120, c/o 
The Feed Bag, Milwaukee 3, Wis. 


FEED MIXER FOR SALE 
One ton capacity—floor level feed has motor 
—latest style machine—used short time. Write 
K-D-15, c/o The Feed Bag, Milwaukee 3, Wis. 


CORN CUTTER FOR SALE 
Cutter—grader—polisher—aspirator, 3000 Ibs. 
per hr. A-1 condition, guarantee. Write LE-21, 

c/o ‘the Feed Bag, Milwaukee 3, Wis. 


One uscd Bryant Hammermill 18” wide in 
good condition when replaced with larger ca- 
pacity unit, available now, reasonably priced. 


Johnson Creek Coop., Johnson Creek, Wisconsin. . 


’ Superior Country General No. 4 Model CG 
Grain Cleaner, complete with three cylinders and 
scalper. Powered by Reliance 5 HP ‘EFC 3 ph. 
60 cy., 220/440 volt motor. This cleaner has 
never been used and is in A-1 condition. Located 
at Lima, Ohio and can be seen by contacting 
Matt Amey, Pillsbury Mills, Inc., Lima, Ohio. 
Address any inquiries regarding this cleaner to 
Mr. Amey. 


2—20” Gehl Hammer Mills 

1—No. 40 Blue Streak Hammer Mill 

1—1T Haines Vertical Feed Mixer 

1—1T Blue Streak Vertical Feed Mixer 

1—1%4T Brower Feed Mixer 

1—10HP Motor with Starter. 

hag Box DE-3, The Feed Bag, Milwaukee 3, 
is. 


HELP WANTED 


Do you possess the right qualifications? Ex- 
anding West Coast Milling Company has open- 
ings for experienced feed salesmen and retail feed 
store managers. Good future. Give detailed state- 
ment of experience, age, etc., with recent picture, 
in first letter. Personal interview arranged. Re- 
plies held confidential. Write Box DE-15, The 
Feed Bag, Milwaukee 3, Wis. 


Married man 35-45. At least 5 years experience 
in managing soy bean processing plant. Wonder- 
ful opportunity for right party. All replies con- 
fidential. For details write Box DE-8, The Feed 
Bag, Milwaukee 3, Wis. 


Mich. 


supply storage. 


JOBBERS AND DISTRIBUTORS 
CARLOAD or TRUCKLOAD 


(SINCE 1906) 


FARMERS FRIEND 


TRADE-MARK REG. U. 8S. PAT. OFF. 


MILL FOR SALE 


Feed and grain mill for sale approximately 30 
miles north of Milwaukee on Milwaukee river. 
Price includes real estate, equipment and inven- 
tory. Gross business for 1948, $75,000. Will con- 
sider trade for other property in Milwaukee. 
Write Frank L. Hughes, 735 N. Water St., 
Milwaukee 2, Wis., or phone Marquette 8-1870. 


all-purpose 


MINERAL FEED 


the economical source of 
high grade and well-balanced 
TRACE MINERALS 
UNIFORM MOLASSES CONTENT 
WRITE FOR PRICES 


FARMERS FRIEND MINERAL Co. 
NAPOLEON, OHIO 


MISCELLANEOUS 


Hatching Year "Round — All Popular Breeds 
*** U.S. Approved—Pullorum Controlled, Re- 
liable Source For Nutritional Research Labora- 
tories. Morris Hatchery, 860 West Jackson St., 
Morris, Ill. 


UNIVERSAL YEAST 
Yeast enzymes are a great digestive aid in 
hog, poultry and dairy feeds. Rice Laboratories, 
Dassel, Minn. 


@ A. R. MC KAY, Hickory, N. C., has 
been appointed Carolinas-Virginia represen- 
tative for the A. T. Ferrell & Co., Saginaw, 


@ WETSEL SEED CO., Harrisburg, Va., 
has purchased a four story building from 
the City Produce Exchange for seed and 


KEN MILLER 


DURING TRADING HOURS 
MAIN 6212 


SPECIAL TRUNK LINE 
MAIN 1513 


MINNEAPOLIS 15 


374 GRAIN 
MINNESOTA 


McCABE BROS. COMPANY EXCHANGE 


DAVIS BUILT 
MILL MACHINERY 


Since 1894, millers in the U.S.A. 
and foreign countries have found 
“DAVIS BUILT”’ mill machin- 
ery amazingly low in original 
and maintenance cost, unsur- 
passed in design, durability and 
performance. ‘‘DAVIS BUILT’”’ 
machines are real profit-makers 
in every installation! Whenever 
in the market, you owe it to 
yourself and your company to: 


ALWAYS CHECK DAVIS for— 


© Roller mills (crimps, cracks, crumbles) 
e@ Feed mixers 

e Corn, cob, shuck and grain cleaners 
e Corn cutters and Graders 

@ Air blast car loaders 


@ Special values in wide variety of re- 
built machines 


@ New motors 
@ All types of heavy duty mill machinery 


H. C. Davis Sons’ 


Mill Machinery Co. 
Dept. FB-2 
Bonner Springs, Kansas 


OAVIs 
BUILT 
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FOR QUICK SERVICE — CONTACT 


BOB WHITE & CO. 


FEED INGREDIENT BROKERS 
1104 Board of Trade 


Chicago 4, Ill. 
Phone: Webster 9-7730 


Commodity Ticker Service 


JOBBERS OF FEED INGREDIENTS 
Distributors of Staley Soybean Oil Meal and Gluten Feed 


WILBER FEED CO., INC. 


46-48 MARKET ST. 
JAMESTOWN, N. Y. 


WHEN IN THE MARKET FOR — Poultry Wheat, Feed 
Oats, Wheaty Barley, Feed Barley, Corn, Feeding Screenings, 
Ground Screenings — write or wire for quotations. 


HIAWATHA GRAIN COMPANY 


MINNEAPOLIS, MINNESOTA 


Get a Cross-Section of the Best Prices Through 
Milwaukee's Only Feed Broker 


RODE FEED SERVIC 


522Grain Ex.Bldg. @ Milwaukee, Wis. 
Broadway 2-4580 @ TeletypeMI-177 


; 
| 
1894 ; 
| 
J 


BIG CHIEF 
Meat Scraps and Tankage 


Zuality Grande 
50% BIG CHIEF MEAT SCRAPS 
60% BIG CHIEF TANKAGE 


BADGER BY-PRODUCTS COMPANY, INC. 


511 E. Menomonee St. DAly 8-8448 
Milwaukee 2, Wis. 


ATTENTION Feed Manufacturers... 


CANADIAN REFUSE SCREENINGS 
HALLET and CAREY Co. 


Grain Exchange Building 
Minneapolis 15, Minnesota 
Members: 
American Feed Manutacturers Association 
The Grain and Feed Dealers National Association 


FOR 


QUALITY 
FEED 
DEALERS 


SUPERTRATE 
contains ine P. F. plus. Use 
SUPERTRATE... Lower your 
cost. Increase your quality. 
Increased profits with SUPER- 
TRATE with A.P.F. plus. 


50 LBS.NET 


AYO'S) 


NEW-IMPROVED 


Remember, SUPERTRATE 
contains highest concen- 
trated sources of B Complex 
. . Butyl Ferments ... Fish 
Liver & Glandular Meal... 
Whey Solubles. 


PURE REEF 


ADM to Build Soy Plant 
At Mankato Next Year 


Construction of a new 3,000,000 bushel 
soybean plant will be started soon by the 
Archer-Daniels-Midland Co., Minneapolis, 
Minn., at Mankato, Minn., it has been an- 
nounced by T. L. Daniels, president. The 
new unit will require construction of five 
separate buildings and is scheduled to begin 
operations in October, 1950. 

The most striking feature of the proposed 
plant is a grain elevator, grounded on a 
solid rock foundation, which, according to 
present plans, will be the tallest such struc- 
ture ever built. Besides grain, it will house 
cleaning and drying equipment. 

A three story building will be built to 
accomodate the heavy machinery needed in 
bean processing. The solvent plant will be 
five stories high and contain especially de- 
signed ADM equipment. 

The Minneapolis firm plans to dispose of 
much of the new plant's output through 
Mankato Mills, a subsidiary of ADM. It is 
believed that the addition of the new soy- 
bean processing plant to others in the area 
will make Mankato the center of Minnesota's 
soybean industry. ADM already operates 
soybean plants at Decatur, Ill., Fredonia, 
Kan., Edgewater, N. J., Chicago, IIl., Buf- 
falo, N. Y., and Minneapolis. 


Arid-Aire Mfg. Appoints 
Hargesheimer Sales Aide 


Elbert Hargesheimer, Dayton, Ohio, has 
been named assistant sales manager for the 
Arid-Aire Mfg. Co., Minneapolis, Minn., ac- 
cording to an announcement by W. J. Rose- 
berry, sales manager. The firm manufactures 
the Arid-Aire grain dryer 

Mr. Hargesheimer was born in Van Wert 
county, Ohio, and received a bachelor’s de- 
gree in agriculture at Ohio State university, 
Columbus. His background includes agri- 
cultural teaching, service with the Agricul- 
tural Extension service, management of a 
large grain and farm supply firm in Ohio, 
and service in the navy. Until his new ap- 
pointment, he represented Arid-Aire in IlIli- 
nois and Iowa. 


@ MISCO MILLS, Missoula, Mont., is the 
name of the Missoula Mercantile Co. 


97% CALCIUM CARBONATE. 


0 
HOUSTON, TEXAS 


_PEASIZE 


E SECURITY BLOG 
JUNIPER AND WALNUT STREETS 
PHILADELPHIA 7, PENNSYLVANIA 


FERTILIZER 


for the 
FEED TRADE 


write 


UNION SERVICE 
COMPANY 


117 E. Wilson Madison, Wis. 
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Arcady Contest Winners 


Taking a close look at the purebred gilts 
they won in the annual gilt contest spon- 
sored by the Arcady Farm Supply store, 


Vincennes, Ind., are, from left to right, 
Keith Like, Wheatland; Marlin Horrall, 
Vincennes; Mary Dillinger, Vincennes; and 
Joan Diekman, Bickness. The contest was 
open to farm boys and girls in the area 
between the ages of 12 and 18. Over 200 
entries were submitted. The purebred gilts 
were awarded to the four contestants who, 
in the opinion of the judges, wrote the 
best essays on the subject, “I want to 
raise purebred hogs because—.” 


Report Net Income Rise 
For Froedtert Malting Co. 


A net income after taxes for the 12 
months, ending Oct. 31, 1949, of $3,294,161 
was announced by the Froedtert Grain & 
Malting Co., Inc., Milwaukee, Wis. The in- 
formation was contained in an interim earn- 
ings statement released by Kurtis R. Froed- 
tert, president and chairman of the board. 

The income reported was more than dou- 
ble the net earnings reported for the same 
period last year. The earnings are equivalent 
to $3.43 per share on the company’s out- 
standing common stock. According to Mr. 
Froedtert, the common share earnings re- 
flected for last year have been adjusted due 
to a common stock dividend of July, 1949. 


@ HUNTTING ELEVATOR CO., Hud- 
son, S. D., has completed construction of a 
20,000 bushel addition for grain storage and 
two new feed sheds. . 


DOBBIN JOINS C & R 


Robert A. Dobbin has been appointed by 
Clark & Rickerd advertising agency to act as 
assistant account executive on the firm's 
Kasco Mills account and handle radio pro- 
ductions. Mr. Dobbin has done radio work 
for several years with various stations and 
agencies. 
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Minimum 65% B. P. L. 
BONE PHOS 


Packed even weight 80’s or 100’s Ss 
Prompt and future shipments 


— WRITE — TELEPHONE — for quotations 
WOODWARD AND DICKERSON, INC. 


Girard Trust Building 
Philadelphia 2, Pa. 


WIRE 


Locust 4-3688 


Teletype PH 109 


THE FACT 
STILL REMAINS 


that 
SUPERIOR 
ELEVATOR CUPS 
are 
STRONGER 
will 
LONGER 
have 
GREATER CAPACITY 


and will operate more 
efficiently at less cost 
than other elevator 
cups. 
WRITE TO: 
K. I. Willis Corporation 
Moline, Illinois 


for names of distributors and capacity 
analysis form No. 20 


MADE 


LAST 


make 
more Profits for You 


Contains Cobalt, lron, 
Copper, Manganese, 
 lodine. Needed for 

Health and Thrift... 

to prevent Trace 

Mineral Deficiencies’ 


MORTON SALT COMPANY 
CHICAGO 3, ILL. 


CAMEL 


MIXED FEED 


WHEAT 
for 


Poultry-Dairy Cows-Pigs 


EXCELSIOR MILLING COMPANY 


Minneapolis 


“All in 
one bag” 


ASSES 
| | 
: 
ellie 


Ralston Purina Co. 9 


@ WHITE COUNTY HATCHERY, Mon- 


Russell Milles Milling, Co. 106 ticello, Ind., opened its new plant on Oct. 29. 
Rode Feed Service 109 
Ryde & Co. 97 
Dr. Salsbury’s Laboratories .............---------------+- 56 
Sargent & Co. 108 GS 
Allied Mills, Inc. 7 Savage, Inc. 77 KATZ BA COTTON 
Co. 110 Screw Conveyor Corp. 108 
ready Farms Milling Co. -...-..-.------------------ 14 Seedburo Equipment Co. 92 { and PAPER 
Alfalfa Mills, Inc...................... james Seley & Co. PLAIN or PRINTED 
rmour anzer Co 
Atkins & Durbrow, Inc. 67 Shellbuilder Co. 12 Sach 
Badger By-Products C "33 
adger By-Products Co. ilmo emica orp. 
Bemis Bros. Bag Co. 64 W. J. Small Co. 24 INDIANAPOLIS, IND 
Blatchford Calf Meal Co 2 Sprout, Waldron & Co. 13 
rode rp. Standar rands, Inc. 
1 
7 Staton Grain Co 30 SOYBEAN MEAL... MILLFEEDS 
Strong-Scott 
Calcium Carbonate Co. 18 Sunset Feed & Grain Co. 107 LINSEED MEAL 
California Pellet Mill Co 11 Superior Packing Co. 112 A 
Capital Flour Mills 108 A. L. Stanchfield, Incorporated 
Cereal Grading Co. 108 Tabor Grain & Feed Co 113 : : 
Cereal Mills, 99 Tennant & Hoyt Co. 104 Wholesale Grain and Feed Merchants 
Chase Bag Co. 48 500 Corn Exchange Bldg. Minneapolis 
Ultra-Life Laboratories 39 
C. Davis Sons’ Mill Machinery Co........... 109 U. S. Industrial Chemicals -.............. 32-85-89 
Pease Devold Oil Co 107 Union Bag & Paper Corp. ..........-------------------- 36 
Des Moines Oat Products Co.............------------- 108 Union Service Co. 110 
Diamond Mills Inc. Feed Ingredients 
E. F. Drew & Co. ..... 16 Val-A Co. 106 . 
Dreyer Co. 112 Vitality f | K in d Ss 
Duplex Mill & Mfg. Co. 81 North Mill 
Eagle Roller Mill Co. 113 Vy Lactos Laboratories, Inc... 44 ° East Feed Mi pany 
Rudy Eschenheimer Co. 81 Waterloo Mills Ee los Minneapolis 13 Minnesota 
Excelsior Milling Co. 111 Wertha n Bag Co. 133 
109 White Laboratories Inc. 4 Fortified With Amazing New 
son 
Fruen Milling Co. 12 Wisconsin Alumni Research Foundation........ 108 A powerful new vitamin 
104 Woodbach Inc. 108 concentrate with APF 
Gorton-Pew Fisheries Con, Many Dealer Franchises Open 
reutker, Inc. 
HONEGGERS’ & CO. 
OF $1 Fairbury & Forest, Ill. Mansfield, Ohie 
Ch 
Chase Bag Co. Completes 
Honneggers’ & Co. 112 N FI id Ww h 
C3, 2 New Florida Warehouse SUPERIOR’S-PURE 
Completion of new warehouse and office Meat and Bone Scraps 
Works, 63 facilities at Orlando, Fla., has been an- [ Digester Tankage 
Max Katz Bag Co 112 nounced by Ralph Farnham, manager of Bone Meal— Blood Meal 
Florida operations for the Chase Bag Co., Superior Packing Co. 
Percy Kent Bag Co. 31 Chicago, Ill. The Orlando branch sales of- 
a ; Midas Flour Mills = fice provides open mesh Chase bags of the St. Paul, Minn. 
: “Saxolin” type for the state’s citrus and ~_ 
Le Budde Food & Grain Co 112 vegetable growers. 
in Co., > 
Leary Grain Co. 112 The new location, just north of Orlando's DRY VITAMIN 
city limits on the Orange Blossom Trail, D 
Maney Bros. Mill & Elevator Co... 92 Was chosen, according to Mr. Farnham, be- 
ite ences. The branch is located on Florida's 
McCabe Bros. Co. 109 main trucking line and is served by new 
tauroad sidings. MARION, IND. 
& Co = 
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Oyster Shell Products Corp.........................-.- 35 
Pacific Processing Co. 78 
Philip R. Parks, Inc 61 
Pittsburgh Pl Giass C 82 
w. rat 0. 100 Both Cash and Futures 
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Help Stamp Out TB 414-415 Merch. Exch. Bldg., St. Louis 2, Mo. 
uaker Oats Co. 70 Board of Trade Bldg. Kansas City, Mo. 
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A newly designed, prefabricated, perma- 
nent corn crib, the “Perfection,” has been 
announced by Black, Sivalls & Bryson, Inc., 
Kansas City, Mo. The cribs are 18 feet high 
and 14 feet in diameter with a capacity of 
1,425 bushels. By adding an additional tier 

‘the capacity can be increased to 3,245 bu- 
shels. A two-piece ventilator cap that can be 
removed for filling the crib fits tightly on 
top of the conical roof. Complete informa- 
tion on the new corn cribs can be obtained 
by writing to Black, Sivalls & Bryson, Inc., 
718 Delaware St., Kansas City 6, Mo. 


Recent Blue Streak Sales 
Reported by Prater Co. 


The Prater Pulverizer Co., Chicago, Il., 
has reported the following recent installa- 
tions of Blue Streak milling equipment: 

Twin spiral vertical mixers (14 tons): 
*H. G. Calcutt, Pamplico, §. C., and Tisch 
Mills Milling Co., Tisch Mills, Wis. 

Twin spiral vertical mixers (1 ton): Wal- 
lace Grain Co., Sheridan, Ind.; Spooner Co- 
operative association, Spooner, Wis.; Weishe- 
mer Brothers Flour Mills, Columbus, Ohio; 
and Ansorge Distributing Co., Gillette, Wis. 


Corn cutters: Tipton County Farm Bu- 

_reau, Tipton, Ind.; H. G. Calcutt, Pamplico, 

S. C.; Hudson Grain Co., Hudson, Ill.; and 
Double R Feed Co., Olney, Il. 


Custom granular mills: Rich Valley Coop- 
erative Co., Rich Valley, Ind.; Eureka Mill- 
ing Co., Eureka, Ill.; Spooner Co-operative, 
Spooner, Wis.; and Petersburg Milling Co., 
Petersburg, Ohio.; John T. Lowe, Ellsworth, 
Wis.; and Murray Supply Co., Mount Olive, 
N..C. 

Cob mill: Nixon & Vandeventer, Attica, 
Ind. 


@ H. H. BRODERSEN, Harlan, Iowa, has 
purchased the Harlan Feed & Seed Co. 
from H. C. Nielsen and J. D. Brodersen. 
NEW MERCK DIRECTOR 

Dr. Vannevar Bush, president of the Car- 
negie Institute of Washington, D. C.,ehas 
been elected a director of Merck & Co., 
Rahway, N. J., the board of directors has 
announced. Dr. Bush is also a director of 
the American Telephone & Telegraph Co. 
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VERLE 6G. DOLLAHAN 
Vice Pres. 
SPECIALIZING IN 


COUNTRY RUN 


GRAINS ..... 
CORN....... 
SOYBEANS... 
WHEAT..... 


“QUIMICA SAN CARLOS, S.A” 


San Carlos No. 816 
Habana 
Cuba 
Cable Address: “SANCA” 


WHOLESALE PRO- 
DUCERS AND EX- 
PORTERS OF VI- 
TAMIN "A" OILS. 


Samples and information 
sent upon request 


WRITE, WIRE 
OR PHONE 
(2151-2161) 


LOREN LARRICK 
Secy-Treas. 


SPECIALIZING 
MILL FEEDS 
SOYBEAN MEAL 
LINSEED MEAL 
HOMINY FEED 
BREWER’S GRAIN 


DIGESTER TANKAGE 
BONE MEAL 


No matter how complex the feed 
formula or how simple the ration 
fed, these standard quality by-prod- 
ucts of the animal industry have a 
place andcan be relied onto give ex- 
cellent results. The more corn of di- 
minishing protein content used, the 
greater the need for substantial sup- 
plemental protein—animal protein, 


reo W sranpd 


WILSON & Co. 


Chicago ¢ Kansas City © Los Angeles 
Oklahoma City ¢ Albert Lea © Omaha 
Cedar Rapids 


Since 1856 


EAGLE ROLLER MILL CO. 


Manufacturers of 


DANIEL WEBSTER and GOLD COIN 
Wheat and rye flours, Cereals, Corn Goods 
and a complete Line of 


EAGLE and GOLD COIN 


Poultry and Livestock Feeds 
New Ulm, Minn. 


k ib 
Market New Corn Cri 
TABOR GRAIN & FEED CO., SULLIVAN, ILL. 
OQBP BB PPP PPD PPP | 
| 
e113 5 3 


Style 21800 N bag closing machine 
Yor mating Union, Special’ 
closure on 
No two jobs are exactly alike—that’s why Union 
Special builds a wide variety of bag closing equip- 
ment. It’s also the reason why Union Special field 
representatives make a careful study of require- 
ments before giving you detailed recommenda- 
tions on the kind of equipment to install. If it’s 
“Union Special,” it’s right for the job! UNION 
SPECIAL MACHINE COMPANY, 448 North 
Franklin Street, Chicago 10, Illinois. 


BAG CLOSING MACHINES 


DURGO YEAR 


BAGS.... 


BURLAP AND COTTON 
VACUUM CLEANED FOR 
ECONOMY .. . PRINTED 
FOR INDIVIDUALITY. 


e14e 


Under one 


Every Feed Ingredient You Want 
Conveniently Located for Truck 
Pickup—We Protect Legitimate 
| Feed Dealers 


GOOD STOCKS AT ALL TIMES 


CALF MANNA, LAB MIX, CONDENSED BUTTERMILK, 
CALCIUM CARBONATE, GRANITE GRIT, SANI-FLOR 
LITTER, DEHYDRATED PEAVINE AND SOYAVINE MEAL, 
DEHYDRATED ALFALFA MEAL, CODLIVER OIL CONCEN- 
TRATE, REGROUND OATFEED, DAIRY FEED, COLLOIDAL 
PHOSPHATE, FOX AND MINK FEEDS, DOG RATIONS, 
KILLER-DILLER RAT & MOUSE EXTERMINATOR, PEANUT 
MEAL, SOYBEAN MEAL, LINSEED MEAL, BREWERS 
GRAINS, MALT SPROUTS, DISTILLERS DRIED SOLUBLES, 
SKIMMILK, BUTTERMILK POWDER AND MILLFEED, BEET 
PULP, MOLASSES AND 77 OTHER COMMODITIES. 


FEED SUPPLIES, INC. 


3328 W. Cameron Ave. 
NORTH MILWAUKEE, WIS. 
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CUT OUR INVENTORIES HALF 
AND INCREASED OUR PROFITS 


Say the 


KATZ BROTHERS 
of Marshall, Michigan 


HEN we started in the feed business 
we tied up a lot of capital in many 
different kinds of feeds. Since making use 
of the Murphy Mixing Permit we now make 
practically all the mashes and feeds we sell, 
and find that we have cut our inventory in 
half and increased our profits! We now 
keep our men and machinery busy on off 
days and we find we can be of greater 
service to our customers by giving them 
better rations for all livestock and poultry. 
This method of operation helps to build 
customers’ good will and adds to our list of 
users of good feeds. We would recommend 
that any feed merchant investigate the 
Murphy plan of manufacturing feeds. 


YOU, TOO, CAN CUT INVENTORIES AND INCREASE PROFITS 
BY MAKING USE OF MURPHY’S MIXING dong 


You cut down on your stocks of high-risk ingredients that may 
drop in market price and lose money for you. 


You make a “manufacturer's profit’’ from the feeds you grind 
and mix with Murphy's ‘Heart of the Ration’’ Concentrates. 


growing by supplying top-quality feeds at lower prices. 


You save your customers high freight charges by mixing feeds 
with grain grown on their own farms or nearby farms. 


&) You build customer good will and keep a steady business 
You sell Murphy's “Heart of the Ration’’ Concentrates to 
farmers who self-feed them or mix them with their own grain. 

WRITE TODAY for full information on the exclusive 

Murphy Mixing Permit in your community. Cut down 

your investment and inventory, and make more money! 
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Ssason 4s Cpectings 


Best wishes for a 
Merry Christmas 
and a 


Happy and Prosperous 
New Year 


King Midas Flour Mills 


King Midas Feed Mills 


MINNEAPOLIS, MINNESOTA 


& 


